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BILLIONS FOR DEFENSE: The colossal task of arming a nation is 
houldered by the world’s most potent force—American Indus- 
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ry. Distributors face their greatest opportunity to serve and grow 
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No. 7R BEAVER RATCHET 
1 to 2-inch 











$27.00 

















No. 48-R 2'2 to 4” $50.00 
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No. 17 BEAVER RATCHET 
12 to 2-inch $214 

















No. 102 's to 2” $3. 
No. 204 2'2 to 4” $12. 
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THE SUPPLY MONTH 


UNDER THE RCUMSTANCES we 
realize that it is all but impossible to 
keep business conversations away from 
Hitler, the French fleet, blitzkriegs and 
the possibility of American invasion. 
However, considering the gigantic task 
facing American industry in building 
the tools of war we need for national 
defense and the short time allotted to 
accomplish this task, it would seem 
wise for every executive, every sales- 
man to take a solemn vow to confine 
his business talk to business subjects. 


> 


.. 


EACH M for more than a vear 
Mitt Suppiies has been awarding 
a certificate and ten dollars to some 
industrial supply salesman who has 
gone beyond the line of duty to service 
his customers. We do this because we 
appreciate the high caliber of the serv- 


ice rendered by supply salesmen and 
we feel that something should be said 
about it. This month, on page 25, you 


will find the story of how E. C. Kilray, 
L. L. Ensworth & Son, Hartford, not 
only helped his customers but devel 
oped a new market and additional busi- 
ness for himself and his firm. We 
recommend it highly to the manufac- 
turer who contends that the distrib- 
utor’s salesman is nothing but an order 
taker. 


BUSINESS according to tradition, is 
supposed to fall gently on its nose dur- 
We were cer- 
tainly glad to notice, therefore, that 
the Sales Indicator for May climbed 
to a new 1940 high of 141 and to heat 
from many distributors that June sales 
were doing even better. 


ing an election year. 


Furthermore, 
there seems to be some evidence that 
and 
tired of being pushed around by poli- 
ticians and have at last decided to take 
a hand in an attempt to insure against 


American business men are sick 


a falling off in the present rate. 


THERE JS LITTLE DOUBT but what 
Washington will loom even larger on 
the btieiitenn horicentheiwiure than 
it does today. Many changes are tak 
ing place in various branches of the 
government. In an to keep 


what 


attempt 
these 
changes mean to them, John Welch 
writes in this issue of interviews he 
had in Washington during the middle 
of June, the first of a monthly series. 
Because of delay between the time of 
writing and the date of publication, 
these articles will confine themselves to 
impressions and general trends which 
may affect the course of the supply 
business. 


supply men posted on 
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‘Snom 3 gallons to 3000 
ie GALLONS c minutz 





There's a difference of about 3000 gallons 
per minute between the service capacity of 
the garden hose that softly sprinkles the 
. and the 26” dredg- 


gardener’s pet roses. . 


Thermoid manufactures hose for every con- 
ceivable purpose. Air, water, steam, fuel oil, 
gasoline and suction hose are among the 


many standard types. The Thermoid repre- 


ing sleeve that gives ‘‘elbows’’ to the pipe _ sentative in your area is fully qualified to 


line carrying off torrents of sand and water. assist you in the solution of your Industrial 


Nevertheless, these two widely varied types Rubber Products problems. 


of Thermoid Hose each receives identical 
thought and care, both in design and manu- A (J | eo 

facturing. Thermoid operates upon the prin- ' a va THERMOID RUBBER 
wale «6Division of Thermoid Co. 


Trenton, New Jersey 






ciple that their name on any product forany  ‘fiaauliyndad 


purpose must signify correct design and rigid 


manufacturing standards. 


Standard types of belting 
made by Thermoid 


Transmission Belting 


Standard types of hose 
made by Thermo:id 
Air Hose 

Water Hose 

Steam Hose 

Tank Truck Hose 
ee 
- 


Conveyor Belting 
Multiple V Belts 
Grader 1 
Canners elting 


Bucket El ator Beltin 


BELTING 


‘Iting 
Gasoline Ho: 
Suction Ho 


PACKINGS BRAKE LININGS 
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For Low Speeds and Heavy joi que 
TYPE “A” 





Made on the double slider principle. The float- 
ing intermediate member is made of electric 
steel, and engages with faces of both cast iron 
flanges, permitting a sliding movement. 


For Noiseless Operation 
TYPE “’B”’ 





The center member acts as an insulator and 
permits of noiseless operation. Made speci- 
fically for moderate shock loads. 


Great Flexibility of Design 
for Meeting Special Conditions 


TYPE “RC” 





Rugged in construction, easy to handle, durable, 
reliable, and efficient in service. Has patented 
divided roller feature which combines the advan- 
tage of double roller chain with the more rugged 
and simple construction of single width chain. 








| 
SELL THOSE SCORES OF 


Different NEEDS- 


le ee | 


| LINK-BELT 


FLEXIBLE COUPLINGS 





Complete Line — Modernly Designed— 


Dependable for the Application—Low Cost Service 


@ There’s no question but what you would like to really 
increase your coupling sales—and, of course, your im- 
mediate thoughts are on how to do it. This advertisement 
brings to your attention the Link-Belt line of couplings 
that will do a sales job for you because of the very satis- 
factory service job it does for users—in short, when you sell 
Link-Belt couplings you are selling plus in performance. 

Look at the three types featured on this page—al! have 
ample margin of capacity over actual requirements which 
means a longer service life with lowest maintenance costs 
—all have been developed from the laboratory of experience 
so that now mill supply men can sell those scores of different 
needs, make steady customers, and earn more money 
selling more couplings. 


Get all the Facts—Send for Book No. 1845 


Our suggestion to you is that be to your advantage to know all 
right now you start active sales about these couplings—learn why 
work with Link-Belt couplings— mill supply men in all parts of the 
we will be glad to send you all of country are doing an outstanding 
the facts at your request—it will sales job with this line. 


LINK-BELT COMPANY 


Chicago Indianapolis Philadelphia Atlanta Dallas San Francisco Toronto 
Carried: in stock by mill supply houses throughout the country 8196 





STYLE *‘R’’ 
REVOLVING 
CASING 
Rust resisting— 
\ dust tight — 
complete pro- 
tection. No ex- 
ternal projec- 
tions—oil tight 
fit—easy to 

lubricate. 











For Dusty or Moisture-Laden Atmosphere, Water or Splash Conditions 
TYPE “RC” COUPLING WITH CASINGS 


STYLE “L” REVOLVING CASING STYLE ‘‘S’’ 
Made of aluminum. Simple in STATIONARY 
design—easy to install. The CASING 
horizontal split makesit possible Welded steel, 
to install or remove while coup-__ oil retaining for 
ling is in place all locations 
on shaft. Ar- calling for pro- 
ranged for con- tection of “RC” 
venient lubri- couplings from 
cation with ef- grit, dirt or 
fective oil-tight otherobjection- 
seals. able conditions. 
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“Sherve’s move to 
POWELL QUALITY 
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How frequent it is that you hear a product 
referred “quality — through and 
through”! Yet how seldom is a buyer given 
specific evidence that any more than the 
superticial quality which he can actually 
see in the product justifies such a claim. 


to as 


In Powell Valves, very definitely, there are 
hidden qualities resulting from constant 
improvement in materials, design, and 
workmanship which play a major, but not 
always fully appreciated, part in assuring 
an extra margin of service wherever in- 


stalled. It is this unseen, but ever-present 


@ Beginning a Series of Advertisements 
to Record Pictorially the Underlying 
Qualities Originating Within our Walls 
which Make Powell Valves the Accepted 
Standard throughout All Major Industries 


superiority that enables you to sell Powell 
Valves with utter confidence in their ability 
to bring you business 


repeat through 


greater customer satisfaction. 


In order to make these qualities as readily 
apparent as any other Powell feature .. .; 
and to put them right at your fingertips for! 
easy future reference ... we will use the 
pages of this publication each month to 
take you into the very departments of our 
plants where the inherent superiority of 


Powell Valves originates. 


You Need More Than a Photograph of the Finished | 
Product to See ALL the Qualities that Make Powell 
Valves Easier to Sell... More Profitable to Represent 


POWELL VALVES 


WM. POWELL COMPANY e CINCINNATI, OHIO 
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THE SMALLEST CHARACTERISTICS OF THE SMALL TOOLS you sell may loom large in 
winning the good-will of your customers. The name “‘Morse” on the cutting tools you 
sell is your best assurance that those tools will stay sold. 


NEW BEDFORD, MASS., U.S.A. 
NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST. 
ET TE es ae. 


TWIST DRILL AND 
M “" MACHINE COMPANY 
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HEN there’s a big conveyor belt job at stake, 

Goodyear distributors have performance records 
to prove every point, clinch every argument. Records 
like that of the mile-long Goodyear installation 
pictured here, built to carry millions of tons of rock 
down a steep California mountainside. Winding 
around three sides of the mountain like a giant roller 
coaster, it is the world’s first up-and-down conveyor, 
carrying its 700-ton- 
per-hour load up and 
over ridges and hog- 


MILL SUPPLIES ¢ 


THE GREATEST NAME 


IT 

GIVES YOU 

THE INSIDE 

iy. \e Ge], 
CONVEYOR BELT 
SALES 








backs in its long descent— something never done before! 
Other Goodyear world-beaters are the longest single 
belt ever built at Grand Coulee Dam—the 10-mile con- 
veyor belt system at Shasta Dam—and coal mine con- 
veyors that hold ail tonnage records for both bitumi- 
nous and anthracite. Facts like these “talk turkey” for 
you—get orders where mere claims won't. If you are 
nota Goodyear distributor, why not see if your territory 
is open? Write Good- 

IN RUBBER year, Akron, Ohio, or 


(EAT Los Angeles, California. 
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Products Equipped with 


BROWN & SHARPE PUMPS 


are Well a . 









— Many OPPORTUNITIES 
FOR PROFIT in filling the 


pump requirements of 
' your customers—the 
extensive Brown & Sharpe 
line gives a satisfactory 


selection. 
IBS Brown & Sharpe Mfg. Co. 
A (i! . Providence, R. I., U.S. A. 
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BROWN & SHARPE. 


. . « like no portable electric 
hammer you have ever stocked! 


HERE, AT LAST, is an electric hammer that 
matches the brilliant sales performance you 
have always experienced with electric drills, 
screw drivers and other portable tools. A 
hammer that overcomes the stiffest resis- 
tance ... a hammer that does the job — the 


new Thor-Nado! 


IT’S THE “SLING-SHOT DRIVE” that makes the TeMLY BUILT, 


ado hamme 
> s Measures 
ciple, exclusive with Thor, packs each blow im concrete 


perfectly 
r Weighs a 
only 1314" 
is I ine 


balanced, the 


Scant 14 Ibs 
overall, Capac 


difference! This radically new power-prin- 


h St: Dri ity 
with MORE POWER! Gives you a tool that oe Drill. 


you can safely recommend for scores of 


heavy duty jobs in stone, wood, and metal. 


IMPORTANT FACTS on sales possibilities in 


your territory are yours for the asking. 





NEW SALES POSSIBILITIES 
are constantly being 
discovered for the 
Thor-Nado, for its ap- 
plications are practi- 
cally unlimited. 











eee is t . 
nection tectnple, e ingenious 
: Ives ho T 

ashing it 16 me Thor-N; n%, wt 
» ; ado's 

tammer en a 4 minute in ek see 

and ea 2. hough long lived. it? erful 

SY to replace, ved, it’s cheap 


rubber con- 


Se 
ee 


iia mer S68 ° COR AUER) Cass aHe ae Se 
yen DO Oi eooeauies THE NEW THOR-NADO hammer is only one - 
s | member of the great Thor line, which in- 


OR ——— sia No. U-100 cludes the recently introduced Nibbler, for 
SOME BLO 


& 
cutting sheet metal . . . the Drill Cham- g 

pion, low priced '2 and \% inch drills... E 

INDEPENDENT PNEUMATIC TOOL CO. and dozens of other superbly engineered & 
and built portable electric tools. a 
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Punch press—one of 
29 motorized machines 
equipped with "Ameri- 
can’ Tension-Control 


Motor Bases 


Dover's Barrel Line — 
Power supplied by 
“American” V-flat drive 
on Motor Base. Group 


drive operates 7 horn 


presses 1 double 


seamer, |} grooving 


horn press, 2 corrugat 


- + ; 
" te 
ing rolls, 1. wiring press , - \ =.” , . 
d 4 lath "R& 
an spinning, lathes 744 “ y ee 
= Bai 7 / LF 28) Ale 


ee “ 


Se ES ST 
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DES onsen 


ADDS AN HOUR A DAY 


TO PRODUCTIVE CAPACITY AT THE DOVER STAMPING & MFG. CO. 





Dover Stamping and Mfg. Co., of Cambridge, Mass., 
have been making high quality metalware ever since 
1833. When they put their production problems up to 
American Drive Selection Service recently, they stated 
exactly what they wanted: 


1. Increased production at reduced cost. 


2. Improved “‘straight line’’ production flow and greater 
machine flexibility. 


3. Greater efficiency in material handling and in lighting. 


That's what they wanted—and that’s what they gor! 
The machine shop and the barrel line were each equipped 
with a modern group drive employing ‘‘American’’ 
V-flac Motor Base Drives. 29 machines were motor- 
ized and equipped with ‘‘American’’ Motor Bases. In the 
small press department, this permitted inclining of the 
presses, and placing them at an angle so that longer 
lengths of stock can be fed—without complicated time- 
consuming adjustments formerly necessary. 


Production capacity at Dover is now 
15% greater than before—a saving of 
more than an hour in each8-hour shift. 


In case after case, of which 
Dover is but one example, 
American Drive Selection Ser- 
vice Engineers have provided 
per ee recommendations for 
equipment best suited to par- 
ticular needs. This service is 
based on years of experience 


with belt drives of all kinds. 


FLAT-BELT DRIVES. ‘American’ Steel Split Pulleys 
have long led this field because of their low original cost 
and high efficiency. They combine strength with light- 
ness, assure quick application, safety, balance, long life. 
New Hi-Torque Motor Pulleys have demonstrated their 
superiority for short-center drives 


WEDGBELT DRIVES. ‘‘American’’ Wedgheit Drives are 
highly efficient for drives of all sizes up to 350 h.p. 
Superior grooving assures longer belt life. “‘American’’ 
Adjustable-Diameter Wedgbelt Drives provide infinite 
speed control, with speed changes requiring only half 
a minute. 


MOTOR BASE DRIVES. Tension-Control Motor Bases 
will greatly increase the efficiency of any short-center 
drive. Pay for themselves quickly through economies 
in power and maintenance 


THE AMERICAN PULLEY CO. 
4220 Wissahickon Ave., Philadelphia, Pa. 














MILL SUPPLIES © JULY, 1940 a 














Puddleworth* is a good friend of mine but “48-8 will probably handle it like it was 
last week he nearly chewed my ear oll. plain water.” 
It seems “gat ol devil corrosion” reared its “What's 18-8” he says» mystified like. 


ugly head when they stepped up the 1 cough impressively and begin “phe ex- 
soncentré ion ¢ ; their acid solution and it ; . 

concentratt 7 . : — . - * pression 18-8 refers to an 18 chromium 
was play!ns havoc with valves and the oat t nickel content.” But by now he’s 


i nt. . 2 

equipmen thumbing through the book intently and 
Using my bright and cheerful yoice, 1 begin— not even listening. 

“your engineer will tell you, Al, that stain- Finally, he comes up for air and beams, Let 
less steel 15 the only metal to stand up in me take this book home tonight. I think 
some services --° and it gives the main- we've found something.” 


tenance boys a lot less tre uble, too.” ; ’ 
; ' Now comes the happy ending: — He’s buy- 


“Maybe so put stainless steel costs real ing 18-8 for their corrosive lines as fast as 
dough. Besides, how do I know it would his boss will give him the money- 


handle that acid any better than the stuff , ne: 
’ Maintenance costs are going down, down, 
we have.” ‘ ; 
down. My sales of Jenkins Stainless Steel 


cet’s look uP your solution on the corro- Valves are going UP» up, up- And he prom 
sion resistance tables” I says — getting out ised to tell the other p.A’s. at their next . 
the Jenkins Stainless Steel Valve Bulletin. meeting how 18-8 can do the same for them. 


*Not his re sf name of course 


_ eee aera 
oe a eS _ mast eter he : 
* . “ am ; 
a ‘ 
rae BRONZE rs IRON 
$ 
Z TEEL VALVES 
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When the Shooting’s Over 


Right now, with plans being made on the 
grand scale for building up an adequate de- 
fense structure—now is the time to include 
in those plans a thought for the future. 
Without much extra effort, without delay- 
ing the armament job, it would be simple 
and prudent to chart the course along chan- 
nels which will permit the easiest, surest 
return to stable conditions when the emer- 
gency has passed. 

Once before, in the memory of all of us, 
this country went on a martial binge; and 
if the resultant hangover was not valuable 
for the lesson it taught then it may be 
counted as a headache twice over. 

To many today’s activity brings up uneasy 
recollections. ‘hey see the same frantic 
appeal to industry that was made in 1917. 
The demand may be even greater now than 
then, because the needs are better known. 
Convinced that the present industrial ma- 
chine may be inadequate for the job, the 
government rightly offers to lend money or 
grant subsidies to facilitate the necessary 
expansion. And, with industrial facilities 
expanding, it follows that facilities for 
keeping industry supplied must also expand. 


It is this word expansion’ which sprouts 
goose pimples among the wound-striped 
business veterans of the last war. The ones 
fortunate enough to have survived the 
effects of that time bomb which they em- 
braced in 1917 and which delayed its dis- 
astrous explosion until a full year after the 
peace was signed will be fervent in their 
prayer that there be no repetition of that. 

From this starting point, such expansion 
as must occur in the industrial supply field 
may proceed in one of two directions: (1) 
The present supply houses can carry the 
load by extending their own facilities as 
needed in the emergency. Or—(2) Many 


marginal or “fringe” houses now flirting 
with industrial business may grow up to 
become full line supply houses—for the 
duration. 

Granted that in either case there will be 
grief and regrets when the calm comes 
again, even the most myopic can look ahead 
and see that it will be much less painless to 
retrench if we have expanded present facili- 
ties instead of the number of outlet units. 
In the one case we are left with a surplus of 
goods, space and personnel. These factors 
can be adjusted downward with compara- 
tive ease. In the other case, we are left with 
a surplus of distributors, none willing to 
sacrifice himself on the altar of reconstruc- 
tion. There follows a wearing competitive 
scramble, dog eating dog, with the suffering 
universal until it is determined which is 
the fittest and deserving to survive. 


Can the expansion be kept within the 
hands of the present established outlets? 
It can if those outlets fight for it. Can the 
marginal houses be kept out? They can if 
the present distributors don’t let them in. 
While it would be folly to advocate reck- 
less gambling just to beat the other fellow 
to the punch, the situation definitely calls 
for alertness and the exercise of shrewdest 
business judgment. 

To make predictions in this topsy-turvey 
world is futile; but of one thing we are 
dead certain: ‘The distributor who thor- 
oughly knows his present market, who has 
accurate information as to when and how 
that market will grow under the impetus 
of the preparedness program, and who 
readies himself to meet new demands as 
they arise—that distributor, we predict, will 
be the least affected by the adjustments 
bound to come when the shooting’s over. 

















































THE REPUBLIC 
5-POINT POLICY 


A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the 
trade solicited. 


* 


A quality of product uniformly 
good and capable of delivering 
service results that should reason- 
ably be expected. 


* 


A price basis inducing and mak- 
ing possible aggressive competi- 
tion with reasonable profit return. 


* 


Freedom from competition from his 
source of supply, either direct or 
indirect, among the trade covered 
by his day to day solicitations. 


* | 


Selling helps of reasonable a- | 
mounts so that his sales force may 
be given the advantage of spe- | 
cialized training and a knowledge 
of the product sold 


* 








7 Almost as old as this expression 
itself are Republic's efforts to maintain 
a relationship with its Distributor Or- 
ganization that is free from conditions 
and practices which limit business 
success. 

The program to further the interests 
of Industrial Distributors was launched 
and has been conducted through the 
years strictly in accordance with the 
principles outlined in the 5- Point 
Policy. The result has been the estab- 
lishment of Republic Distributors as 
product and service leaders in Me- 
chanical Rubber Goods. Complete 
factory cooperation has been an im- 
measurable aid in accomplishing this 

. cooperation which goes beyond 
promotional and ‘technical assistance 
and eliminates all detrimental factors 











such as direct selling from the Re- 
public-Distributor affiliation ..... 
REPUBLIC RUBBER DIVISION OF LEE 
RUBBER AND TIRE CORPORATION, 
YOUNGSTOWN, OHIO. 


* 
RUBBER 
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TALK OF THE TRADE 


PIONEERING DIVISION: During the month of May, Lloyd 
Mize (Mize Supply) did three things that were new experiences 
in his life, to wit: (1) Rode in an airplane; (2) drove a locomo- 
tive, and (3) took up a collection in church. 


GOOD NEIGHBOR: As chairman of the Manufacturers and 
Jobbers Bureau of the Des Moines Chamber of Commerce, Fred 
Swanson, Jr. (Globe Machinery & Supply) conducted a three- 
day good will tour into Southern lowa with representatives of 60 
Des Moines manufacturing and jobbing concerns . . . The trip 
was by train (which worked for good will with the railroads) and 
businessmen were visited in 15 cities. 


STRICTLY A SIDELINE: There are enough odd hobbies 
among supply men to keep John Hix (Strange As It Seems) up 
ali night listening, but until an odder one comes along we'll back 
to the limit W. K. “Mac” McGreevy (Yale & Towne) as the 
man who gets the palm At an early age Mac set out to 
learn a useful trade Today he’s an experienced embalmer 
and undertaker . . . He'll flash his license on you at the slightest 
provocation and thinks nothing of pitching in to give the home 
town undertaker a helping hand during a rush of business a 
Despite opportunities for going into the business on his own, he 
sticks to selling hoists You meet more interesting people. 
EXHIBITIONIST: When “Ike” Pancake (Bostwick-Braun, 
Toledo) looked over plans for remodelling the firm’s offices he 
went on the warpath, called in the draftsmen and rebelled against 


having his office shoved off in a corner . . . Result was he 
devised a glass-enclosed office right in the middle of the floor, 
where everyone can see him . . . He’s accessible to every 


worker in the house, all of whom are known to him by first name 
And dassn't work crossword puzzles during office hours. 


HOSPITABLE NEW ENGLAND: Connecticut Yankees have 
a reputation for frugality that ranks second only to that of the 
Scots, but in the offices of Page, Steele & Flagg, New Haven, 
there’s a sign, “Do You Smoke?” and under it a humidor stocked 
with cigarets, cigars and tobacco . . . Funny thing, too, accord 
ing to Fred Page, “It’s not patronized nearly as much as we 
thought it would be and we have vet to refill the stock. 


SINCEREST FLATTERY: The pride of Sam Clark (Samuel 

Harris & Co.) is his boat And the pride of Sam’s brother, 

Wendell, is the model workshop he has rigged up at home 

Chief project for Wendell has been construction of a model of 

Sam’s boat, but don't give him too much credit for being frugal 
What with the special tools he had to get to complete the 

job, the model may cost nearly as much as the real thing. 


DISGRACEFULLY GOOD: We suppose that the Ferdinand 
Hubert who turned in a snappy 79 to capture major honors in the 
New Jersey State Men’s Senior Gold championship is the same 


fellow who acts as sales manager for Johnson-Mandeville, the 


Newark distributors? 2... Or are we assuming too much ? 


LW. 
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Look, Son, and profit! 


Gladhand dept. 


When business palls 


Not unlike the goldfish 


Sincerest flattery? 





~— Small Ohders 


A much discussed evil in the industrial supply business 


at last gets dragged into the light and measured for size 
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NOT INCLUDED IN THIS ANALYSIS 
macuineny onvens 106 
SPECIALTY vertonvens SOO 


min. suppues | 19.81 
export {5386 
ALL onpens averace $20.95 
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MATERIALS- HANDLING DOMES Ti¢ 
ee MILL SUPPLIES 
6OI9 DIFFERENT ITEMS Average 2pws ITEMS 
yr 5194 ORDERS oy PER ORDER 























For one month this distributor Contrary to expectations, it was The orders analyzed, however, 
1. carefully analyzed all orders re- 2. found that the average domes- 3. were gratifyingly high in value 

ceived, Note that orders of a when compared to the industry 
special nature, which might distort the average. A small order problem here 
picture, were thrown out night be greater in other houses 


tic order called for slightly more 
than two items. The next step was to 
determine the value of these orders 





57%j21 ORDERS 
woof SMGLE ITEMS 
6% were under /12° 
58% + + s5e° 
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. FALSE ECONOMY 
Br4 omens umnen45 on (1.2 SHOMENTS par on08R ) 
na e BILLED AT § 2071.00 
iets 7 
~~ —- pena panto (414.00 
‘ + «+ 9% 38 COM OF $4.35 FER SHIPMENT {¢asase 
. + «+ 435389 WSE OM BIG ORDERS }383600 


B14 onoees weonesent Gpavs womk FOR THE 
BLUNG DEPARTMENT ALONE BASEO ON 
A DAILY QUOTA oF 
122 BILLINGS 


WH SZ Dg ab eres are mr ay 290128 
(the anders accoaat far ; 
“EIPENSIE BUSI SS! 


The cost of handling a ship- Careful analysis revealed that The practice of buying only as 

4. ment was arrived at by divid- 5. the bulk of the small orders 6. needed can be overdone. The 
came, not from small plants, but loss on the 814 orders analyzed 

from large ones. Some ordered as here must be made up on others. Re- 


sult—no real economy for the buyer 











ALL THIS IS STRICTLY susiness! 




















ing all costs (except reserves 
and administrative) by the number of 


shipments handled many as twelve times a day 
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J. Roperr KELLEY, 
Manning, Maxwell & 
York, painted 


Moore, 


to illustrate 
of his study 
common headache 


his address will dramatize for 
and his recommendations for 


OPERATING COSTS 


vice-president and general manager, 
Inc., Jersey 
vivid picture of the small order problem 
for delegates to the Dallas convention. 


City and New 
The charts he used 
you the 
alleviation of a 


results 
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MONKEY BUSINESS / 


IF m= it cost us THIS MUCH 
TO HANDLE THE BUSINESS — 


Yo toes IT COST THE CUSTOMER 
TO SHOP IT-TO BUY IT- TO HANDLE 17? 


THE COST im Time-PRrooucTiON- 
MONEY--WAITING FOR MATERIAL 
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buyer S, 


sulting from many 


are not always 
should be called to their ; 


tion by distributor executives 
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small orders 


apparent to 
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BILLIN 2 + 
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TOTAL 


NO unnecessanOVERHEAD were / 


GTWER JOBBERS HAVE STUDIED AND IMPROVED 
THEIR OVERHEAD COSTS THE SAME AS WE HAVE 
i THE DISTRIBUTION OF 


™e 
AAILL SUPPLIES THE SMALL 
ORDER PROBLEM IS DUE LARGELY TO PRESENT 








The real loss on small orders 
paintul 
terms of new 
added to offset 
it. This volume must carry full profit 


becomes more when 


8. 
translated into 


volume which must be 





INDUSTRIAL REQUIREMENTS AND dang 9 


OUR BRAIN TRUST 

3 SAID —— 

’ YOU GOTTA 00 MORE 
-» TWA REDUCE OVERHEAD? 










WCREASED THE SALES ORGANIZATION 

INCREASED OUR COVERAGE 

WCREASED THE NUMBER OF ACCOUNTS SOLO 

ESTABLISHED ABRANCH IN NEW YORK CITY 

WNCREASED THE INVENTORY AND THE 

HUMBER OF LINES SOLD 

ESTABLISHED A SALES TRAINING SCHOOL 

INTRODUCED PLANNED COVERAGE BY ROUTING 
SALESMEN 

SET UP A SCHEDULE OF MISSIONARY WORK 
THROUGH SALES CAMPAIGNS 


Fh Inorsabe VOUAR VOWME PER ORDER 
SPECIALTY SALES DEMMRTIMENTS WERE SET UP ~ 


EXPORT 
ENGINEERING 
ABRASIVES 
MAATERIALS HANDLING 
» MACHINERY 











That internal efficiency was not 
e t@ blame for the loss is evi 


denced by this tabulation of the 


handles orders—a 
apparently efficient 


manpower which 


tight organization, 


Vo Weel the problem, 
@ ling, Maxwell & Maoore 


mean 


adopted the above 


the stress put on better 


Notice 
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WE CAN'T PULL RABBITS 
QUT OF THE HAT FOR YOU 


THIS IS WHAT YOU EXPECT US TO DO 
WHEN YOU INCREASE PRICES 
TOMEET YOUR INCREASED COSTS — 


INCREASING THE MARGIN 


WITHOUT 
oF PROFIT FoR Your 


COSTS BEvond QUR conTrRoOL 
HAVE INCREASED THE SAME AS YOUI's 








HOW DO YOU ARRIVE AT THE 
DISTRIBUTORS PROFIT | Ri 





YOUR SALES POLICY MAY PROVIDE 
20% GROSS PROFIT FOR THE DISTRIBUTOR 


Oot whet abit the discount 


CERTAIN INDUSTRY CLASSIFICATIONS 
QUANTITY ORDERS ano QUANTITY USERS 


all this is taken out of the 


DISTRIBUTORS GROSS - 
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WHY iis CUT US ADIECE OF CAKE? 
+ INCREASED MARGINS 
DP REDUCED MARGINS TO NOW STOCKING DEALERS 
S INCREASED PRICES FOR SMALL QUANTITY ORDERS 
4 WITHORAWAL OF PRICES FROM THE GYPS 
S-AFTER YOU HAVE THE NUMBER OF DGTRIG- 
UTORS REQUIRED FOR COVERAGE IN A MARKET 
STICK ~ TO-THEM~ : 
& DONT PLACE THE GYPS IW A POSITION TO COM 
PETE WITH YOUR STOCKING DISTRIBUTOR 
EVERY TIME THEY GET THEIR HANDS ON 
A SIZEABLE WWQUIRY~ 


Tt 
CAN NEVER BE MORE THAN THE 
AND THE GYPS KEEP 
FOR THEMSELVES OUT OF THE PROFIT YOU 
SET UP FOR THEM~ OF WHAT YouR 
ORIGINAL SPREAD MAPPENS TO BE FOR STOCKING 
DISTRIBUTORS — 
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WHERE 10 SELL TRAPS—AND W 


Identifying 17 common types—with tips on their specific applications 


\ TRAP IS AN AUTOMATIC VALVE which retains valuable 
Huids or gas while passing waste products. The most com- 
mon application Is In steal systems, where they remove 
condensation, formed as a normal part of the process 
(heating apparatus) or as an unavoidable loss (piping, 
prime movers), without loss of steam. This prevents 
damage from slugs of water and improves heat transfer 
and circulation. Some types also remove air, because 
its presence hinders circulation and dilutes steam. 
Traps are also used to drain water from compressed 
air and gas lines, and occasionally to remove water and 


oil or grease from separators. 


Types of Traps 


Non-return traps separate only, discharging at a 
pressure lower than the inlet pressure. Return traps 
lift or pump, discharging at a pressure equal to or 
greater than the inlet pressure. Let’s look at. non- 


Open-float or bucket traps (liv. 13) discharge in- 
termittently. Condensate fills the trap around the float- 
ing bucket until it overflows and sinks. This opens the 
discharge valve, the bucket and valves being linked in 
various ways in different makes of traps. Inlet pressure 
drives the condensate out, restoring bucket buoyancy. 
The valve closes and the cycle repeats. 


Inverted-bucket traps (liv. 3) work on a different 
principle. As long as condensate fills the body and 
bucket, the valve remains open and the trap discharges. 


Steam is caught in the upper part of the bucket, grad 


ually increasing the buoyancy until the bucket rises 
and closes the valve. Additional water now displaces 
the steam and reduces the buoyancy, allowing opening 


of the valve. Most traps of this type contain provision 
for venting air. In one case, air rising through the 
bucket passes out through a small hole into the top of 
the trap Accumulated air leaves ahead of the con- 
densate when the valve opens. In another, (Fig. 2) 
a thermostatic valve regulates air flow to times when 


no steam is present, thus conserving heat. 


Tilting traps (lig. 15) employ a pivoted bowl or tank 


the control medium. Condensate enters the bowl 


ads 


through trunnions and gradually overcomes the effect 


of a counterbalancing weight, causing the tank to sink. 
The tank is linked to a discharge valve so that sinking 
causes the valve to open and the trap discharges under 


1 - 
niet pre ssure 


Ball float traps (lig. +) differ in that discharge is 
normally continuous rather than intermittent. The 


(Continued on page YW) 








Fig.13-Open float or bucket 
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Fig.1-Bimetallic thermostatic 
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Fig.6-Vapor 
} Fig.9-Bailfioat drainer 
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| ACCIDENT 
|| PREVENTION 


Y 
J. W. St. Clair 


Vice Hres.-Finance 


ie. PROTECT YOUR LIFE AND THE LIVES OF OTHERS 


seciton in Hajoca’s house organ, going-to all employees 


CAUTION PAYS DIVIDEND 


The Hajoca Corporation, operating a big fleet of trucks and cars, leaves no stone 


unturned in its constant effort to reduce the number and severity of traffic accidents 


“WHEN DRIVING AN AUTO, don’t act 
BE SMART.” 

That slogan is the keynote of a 
never-ending campaign by _ the 
Hajoca Corp., to sell safe driving 
to the 250 truck drivers and 
automobile operators working out 


smart 


of its 28 branches along the eastern 
seaboard. Real savings in premium 
dollars can be effected by constant 
anti-accident alertness, whether the 
truck fleet is small or large. This 
company expects to have accidents 

with so many vehicles in opera 
tion the law of averages is bound to 
assert itself—but it seeks to leave 
nothing undone that might have 
heen done by the company itself, 
and to see that drivers exercise 
every possible precaution, 

rom the day a new truck is put 
in operation, its driver is kept fully 
cognizant of his responsibility. On 
receiving the new truck, he gets a 
personal letter from J. W. St. Clair, 
vice-president. “This new piece of 


equipment cost the corporation 


$2,291,” says the St. Clair memo. 
“We ask you to operate this truck 
just as though you personally had 
invested that amount of money in 
it.” Suggestions for the proper care 
of the truck are given and a further 
point is made: 

“Good looking equipment is a 
good advertisement for the corpora 
tion; furthermore, a truck driven 
safely and courteously creates good 
will for Hajoca.” 

Vhrough the help of the insurance 
company which covers the Hajoca 
fleet, forms are given each driver 
It is his 
responsibility to secure a full report 


h Case 


for use in case of accident. 


onl ecac 

Space is allowed for listing names 
of witnesses, sketching diagram of 
accident, listing property damage, 
Injuries, ete. 

Probably one of the factors lost 
importantly contributing to the 
drivers’ caution against accidents is 
the publication every month in the 


company’s house organ of the previ 
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ous month's aceident records. This 
publication is distributed to every 
employee in the far-flung corpora 
tion. In the safety section all mis 
haps of the month are listed, giving 
the date, name of the driver, branch, 
his connection, and laying the blame 
“other car’, In 


Clair, who com 


to “our ear” or 
addition, Mr. St. 
piles the record, presents a monthiy 
message on safer driving. 

“T would hesitate to point to spe 
cifie reduction in our accident record 
due to these efforts,” says Mai 
St. Clair, “principally, perhaps, 1 
cause it’s considered bad luck to 
boast. Llowever, we fee] that when 


as many vehicles are operated as 


we have in our. fleet, we cannot 
afford to overlook a single 


which m 


thing 
ight prevent an accident. 
even the smaller organization, has 
ing only a fraction as many trucks 
and cars, by careful attention to the 
danger points, has much to gain, 
not only in premium reductions but 


in good will 








STICK “EM UP—WITH TAPE 


ry Kk. J. TANGERMAN 


PECTINTICOAT EDLTOR 


More than fifty types have ap- 
plications in as many industries 
—here are typical applications 


and sales suggestions 


Pile NEWSPAPERS REPORT a brand 
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, , , 
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This may be ew | bathing 


and air 
Llow else 


do vou think they'd do Lis 


but in automobile 
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Electrical adhesive tape binding the 
The 


finish of a series of primary coils. 


same tape ts used to bind the to 
in- 
Special 


corrosion re- 


start, 
insulate and bind in leads and as 
erphase insulation on motors. 
type ; and 


are moisture 


istant, in identifying colors or print- 


Typical Uses 


ings or transparent, or 


high tensile strength or 





of particularly 
adhesion, Ten- 
sile strengths range from 22 to 78 Ib. 


per sq. in., adhesions from 25 to 80 oz. 
from 4 to 


per in. and thicknesses 
mils. Markets: 


electrical 


10 


appliance, 
fixture, radio, telephone and telegraph 


of Industrial Adhesive Tapes by Industry 





Type of Industry 


Blast Masking 


and chipping 


Preventing scratching 
Packaging 

Sealing 

Insulation 


Light Masking 
Building Up 
Decorating 


Splicing 





Airplane plants 
Auto plants 
Refrigerator makers 
Electrical appliances 
Furriers 

Decorative Fabrics 
Printing 
Photo-Offset oe 
Rotogravure 

Silk-screen printing 
Bicycles 

Model Construction sets 
Stove makers 

Radio and Television 
Millinery 

Stone Cutting a 
Railroad Cars 
Lamp Shades 
Caskets 

Furniture 

Toys 

Packaging 
Photography 
Container Closure 
Drafting Rooms 
Tailoring 
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It rea hes the desired depth 





Photographic tape being used to mask a negative for prin 

ing. This type is opaque and can be obtained with either 
flat or crepe paper backs—the latter to follow curves. Note 
that crepe mounting tape is being used to hold the negative 


to the board. The same type will hold negatives to printing 


vlasses, tracings to blueprinting glasses, for mounting trac 
ing 


¢ or drawing paper on drawing tables, ete., hence best 


markets are photo-offset lithographers, photographers, blue 


printers, laboratories and engineering departments 


Masking tape mm retogravure printing, holds the carbon 


to the roto evlinder. Here the carbon is taped in place and 


water is being applied to evlinder and carbon, 


Various 
weights of masking and 


protecting tapes together with 
masking papers, are used to protect all types of rolls dur 


ing shipment and storage, as well as in a= variety. of 


processes. Photo-olfset printers foo use 


asking tape, 
along with photographic tape, to strip up negatives into 


Hats and hold film negatives in place on sensitized plates 





Sandblast tape is here being used for 
easily cut and withstands light 
Heavier rubber backed types 


a stencil It is 


sandblasting on glass 


are used in blasting designs 


into metal or cut stone—as in making tombstones, grave 
nuirkers, and doors frames Mlaborate designs may be 
irved by applying the tape, cut to shape, to each area as 
+] 
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To aid in spraying small loose parts, they are held by mask 
Ing tape placed adhesive 


side up, it being held in turn by 
smaller strips 


Double-faced adhesive mav also be 
Phe same principle is followed in holding small 
place during shipment—for 


o used 
parts im 
example p ke Vs in key WilVs, ball 
Small-part manufacturers wall be 


(Continued on page 95) 
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BAcK HOME in “dry” Mississippi $200,000,000 and a yearly income 









we have a damvyankee visitor who 4 approximately $32,000,000 (basis 

greatly perplexed over the cus 1939 crop). Of course the little 

toms of that great agricultural sec gin stores represented a_ sideline 

Everywhere I go,” he said business of a commissary nature 

ne one day, “LI see queer looking = where soft drinks, tobacco, and gen 

ind ) idle eacl ral supplies may be purchased by 

e€ a gin stot | ve ied in farmers while their cotton is in 
eve ne, but [ have heen abl process of ginning 

to buy a pint of gin vet.” In the United States there are 

it wa s introduction to the hree types of gins: the roller gins, 

iton ginning  indust: Those which are used for Sea Island and 

queer looking factories were all cot ‘ima cotton; gins which employ a 

m gins and represented Big Busi round bale press, used in some por- 

ness in the cotton growing belt with © tions of Arkansas, Oklahoma, and 

t total investment (1938) of over Pexas; and the saw gins which pro- 


from the seed 


md fans 


fy USS I jiin' tite git f vuTS fit fibres COMPKFeEsSsors 
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As evidenced m these views, 


GINNING TIME 


Above the Mason-Dixon line gin may mean 
only a cool Tom Collins, but in the cotton belt 
it's a valued customer. . . Soon the cotton 
ginners will be performing their annual miracle 
on the year's crop. . . And right now they're 
hard at it getting ready for the short but 


tempestuous processing season 


and 
which handle the great bulk of the 
American cotton crop. It is only 
with this latter type that this article 
deals. 


duce the regulation flat bale 


In times past, almost every cot- 
ton plantation had its own gin, run 
by steam, where the plantation crop 
went through its first processing. 
Poday, however, excellent highways 
have brought about the decline of 
the plantation gin and have encour 
aged the growth and operation of 
large public gins, electrically Pow 
ered, located in central points and 
equipped with the most modern ma- 





eo , , , : 
ich blowing ts done, requiring the use of av 


power trans 





DOWN 








chinery. Cooperative ginning is 
also on the up grade. In 1925 
for example, 18,262 gins were in 
operation in the United States com- 
pared to only 12,600 in 1939. 

Another interesting change which 
has taken place is the annual opera 
tion-period of the gins. Some years 
back gins were in operation from 
the time of the first picking, early 
in September, through the entire 
winter and even up until March or 
\pril. But today the average pub- 
lic gin runs three months at the 
most. This is due to an effort to get 
ahead of the boll-weevil by planting 
early maturing cotton, and the pres- 
ent tendency of the farmer to gin 
the cotton immediately upon pick- 
ing instead of storing it in plantation 
cotton houses. 

You may well ask the question: 
“How can 12,600 cotton gins clean 
and bale the tremendous cotton crop 
of the United States in only three 
months’ time?” The answer is, of 
course, the speed up method which 
necessitates a bare 15 minutes from 
the time the cotton wagon moves 
under the gin-shed until the finished 
bale is dumped from the press. 

Today in the United States when 






mission equipment ts widel. 


pressed and bound into 500-lb. bales 


SOU 


a truck or wagon drives up before 


employed. 





the gin with a load of seed cotton, 
that cotton is drawn by a suction 
pipe out of the wagon and is carried 
mechanically through cleaner, dis- 
tributor, and feeders to the saws. 
Krom the saws the lint is blown to 
condensers which drop it into the 
press box, while the seed is carried 
by a conveyor belt to a storage bin, 
for the general custom is for the 
farmer to sell his seed to the com- 
mercial ginner at prevailing prices. 
As a matter of fact, many ginners 
entice business their way by pro- 
claiming a slightly higher seed price 
than their neighbor ginners. 
During the past decade moderni- 
zation has been the theme of cotton 
ginneries. The most important de- 
velopment along this line has been 
the introduction of a cotton condi- 
tioning apparatus (patented by the 
U. S. Department of Agriculture ) 
which dries the cotton and improves 














Lint 


is com 


SOUTHERN COMBED 


BY MILDREDG. BARNWELL, EXECUTIVE SECRETARY 


YARN SPINNERS ASSOCIATION 


both ginning and grade of the cotton 
without damaging the fiber. Other 
developments include higher saw 
speeds, and associated looser seed 
roll operation; improved designs of 
gin saw teeth which result in 
smoother ginning; the installation 
of power seed handling systems 
which guarantee the purity of spe- 
cial planting seed, for the mixing 
which occurred in old style gins 
is eliminated under the new system. 
Remarkable improvement has been 
made in the development of unit- 
extractor-feeder machinery which 
simplifies the cleaning and the ex- 
tracting of cotton at the gins. Some 
of the best gins now have seed 
cleaners which operate in conjune- 
tion with the ginning process and 
with these is used a chemical seed 
treatment. The increasing preva 
lence of the pink boll worm has 
(Continued on page 93) 








PICKING THEM OUT OF T 


In response to Oklahoma's appeal for more industrialization in 


1940, Marshall Supply sponsored a radio program .. . payoff 


came in form of a spectacular boost in sales volume 


\HOMA BEGAN an in 

campaign to mdustrialize the 
tate early in L940, President W. P. 
Marshall, Jr. of the Marshall Sup 


& equipment ¢ Pulsa, wasn’t 
1 | 1 
| \\ ] fe 1 ‘) ‘ Willtl 
nd ot pub Sponsoring an 
hteen-week radio campaign was 
contribution he effort paid 
| ar | ’ nine M irshall 
Suppl ( LIT) ird 
cn station KTUL one 
ening, he heard an imaginary radio 
|) cy i local textile mull 
one of Marshall's customers. Be 
fore the program ended Mr. Mar 
shall had formulated a plan of 
ichiol Ile re isoned that if radio 
17 1 j 
could take listeners on an imaginary 
rip ugh a plant, surely it could 
} 1 1 1 1: 1 
plug the supply house lurnishing the 
| 


equipment and supplies used in the 
handled properly it 
nd do two jobs in one 


local industs and = put Marshall 


24 


5 , , 
Vester Sila Co. with 


Supply's name on the tip of more 
tongues, 
In an interview with station rep 


Marshall 


frankly told that he was pioneering. 


resentatives, Mr. Was 


It would require a good selling on 
the local industries, necessitate spe- 
cial scripts, call for plenty of re 


hearsals. Could he devote the time 
needed for preparing the ground- 
He replied that he 


time. 


work ? would 
make the 

Because of the enthusiasm of their 
client and the unique nature of the 
KTUL decided 
wir full resources behind it. 7 
rounded up 


program, to throw 
+] 
station script writers 
and opened a fifteen-minute period 
on Monday night immediately fol 


the nation-wide Lux broad 


local 


lowin 


o 
~ 


cast and preceding a news 


program. 
It required a two-week’s selling 
a 


job to make the first customer sign 


(Continued on page &8) 





following up in Rk. 1 
E. T. Rohrkaste, 
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SadicsiMten, got used to the frequent gery 


rat 





President HW. P. 
made 
click. 


the process, ts his report 


Varshall, Jr. 
anothe program” 
Boosted sales several notches in 


who 


“yust radio 


“Dick” Kramer (left) and A. L. “AL Curtis, counter 


“Ts this the Mar 


the radio program?” 








loohurricane-blasted tobacco ware 


house, with top smashed in and sides 


ripped out, making for complete de ‘ 
struction of the leaf stored inside 





CAPITALIZ 





Mice SUPPLIES regularly 
awards a certificate and $10 
prize to the supply man who 
turns in the month's best tale 
of service rendered . . . Mr. 
Kilray's experience is moved to 
this more prominent space be- 
cause, in addition to supplying 
the elements necessary for win- 
ning the award, it also provides 
an interesting sales story worthy 


of elaboration 











WHEN A DISASTROUS HURRICANI 
swept the northeast coast a few 
years ago a large number of tobacco 


growers in the neighborhood — of 





g 


SERVICE 





I. C. Kilray 


ING ON AN 





Says Farmer Brewer, a satisfied cits 
fomer, to Salesman Kilray “With 
cables coming directly out from the 


corner, youve given us an extra pro 
fection against wind that might come 
from any direction” 


Hartford, Conn., found themselves 
practically out of business. Their 
barns, holding the year’s crop, were 
blown down, the crop destroyed 
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DISTINGUISHED) 


Closcup to show how rope, turnbuckles 
and clips are used at vartous points 


tlong walls to provide sturdy bracing 


for barns and warchouses 





ILL WIND 


Countless stories of the tireless ef 
forts put forth by distributors and 
salesmen to help industry recover 
from its disaster have come out of 
that memorable occasion; but here 
is one of a salesman who gave 
thought to protection against. simi 
lar blows in the future, presented 
lis customers with a workable idea 
and obtained important new busi 
ness m the process. 

The use of wire rope as. sturdy 
bracing for the exposed sides of 
large Inuildings such as are used by 
the tobaceo vyrowers Was worked 
out by I. C. Kilrav, of I. b. lens 
worth & Son, Plartford. With his 
plan, lengths of strand are run from 
the caves to deadmen at eight or ten 
points alony each wall, and shorter 
lengths are run from a point closes 
to the ground. The ground ends of 
the cables are fastened to large logs, 
buried deep. 

Pictures on this page, taken by 
J. P. Sprague, also of the Ensworth 
firm, tell the full story of Mr. Kil 
ray’s unique but practical applica 
tion. 
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GOOD TOOLS NEED GOOD LIGHT 
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py C. M. SEXTON, 
SALES MANAGER, MACHINISTS TOOL 


& SUPPLY CO., LOS ANGELES, CALIF. 


\BOUT TWO YEARS AGO, we took on 
a line of lighting units, engineered to 
meet every industrial localized light- 
ing need. Its function is to supple- 
ment, adequately, the existing gen- 
eral illumination system in any 
plant. It embodies a combination of 
supporting arm, reflector assembly 
and base. 

The promotion of such a line of 
electrical lighting equipment in con- 
junction with our regular lines of 
machinists tools was something of 
an experiment. But why not? Next 
to good tools, the machinist needs 
good lights. In fact, when you get 
right down to fundamentals, light 
comes first. It was our problem 
to develop this line through spe- 
cialized sales work requiring dem- 
onstration of the product. The re- 
sult has been that the new line was 
found to be a logical adjunct to 
tools, has shown both volume and 
profit and will be continued as one 
of our established lines. 

In starting out, we soon found 
that while the purchasing agent was 


UMI 


inclined to be not too enthusiastic, 
the plant superintendent was, as a 
rule, genuinely interested at once. 
The plant maintenance man or chief 
electrician was usually called in to 
pass judgment on the device from 
the electrical and illumination stand- 
points. If the electrical man is not 
already familiar with this particular 
type of lighting unit, his familiarity 
with such equipment generally leads 
him to see the advantages with little 
explanation on our part. 

While the plant superintendent 
and maintenance 
usually 


department are 
receptive, and very 
take the “God sent you to. us,” 


often 


there are times when the chief ex- 
ecutive of the company must also 
While he is naturally 
interested in anything that will 
increase output, as better light will 
undoubtedly do, I do not start with 
him, but always with the superin- 


be seen. 


tendent and shop men. They are our 
close friends on whom we_ have 
been calling for years. 

In selling the lighting line, we 
find that it has opened a whole new 
\\ ce oe 
We had 


previously been selling tools that, 


field of observation to us 
each plant with new eyes. 


although they were as good as could 
be made, could be effective only in 
proportion to the conditions under 
Now, we 


find that if we can bring the lighting 


which they were used. 


up to what it should be at the point 


‘ 


( 
f tool application, we fee] that we 


have done a LOO% job for the 
customer, 

As an aid in this work, we pro 
vide our men with a pocket light 
meter, also a chart showing the 
foot candles that should be available 
in order to carry out efficiently each 
and every type of operation. Ina 
great many cases, the meter will 
show ilumination far below that re 
quired for good work. It 1s easy 
also to supplement the argument 
represented by the light meter read 
ing by pointing out what this means 
from a practical standpoint. When 
aman must stop and squint at his 
minutes, or has 
trouble in reading his gauges, that 


work every few 


makes extra operations that take 
time. We found one mechanic, for 
instance, who actually had_ to 
from his bench over to an open door 


ry) 
» 


in order read his micrometer. 
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It is also a good plan to contact 
the electrical utility company and 
get acquainted with the industrial 
lighting salesmen there, telling them 
of vour position in the lighting field, 
through the acquisition of this light 
ing line, and what your company 
proposes to do in promoting better 
lighting standards. Many 
they are ina position to promote 


times 


vour interests if they know about 
vou and your house. Their major 
interest is the sale of current. 

In supplementing our service by 
lighting the jobs with localized light, 
we feel that we can now offer the 
manufacturer in almost any line an 
opportunity, through proper local 
ized light, to (1) Better Ins product 
(2) lower production costs (3) 
Increase the efficiency of his work 
ers. (4) Reduce accidents. (3) 
linprove employee morale. 


/. lwo 1 wall fluor Scclll 
tubes used for final inspec 
tion of musical instruments 


5. Alsak 


flector on flexible arm for 


umn or 


machine tool operation 


6. 300-watt silver — bowl 
masda lamp for illumina 
fion of boards in drafting 


roo 








ye 


WARE 


G 


Life is never dull when your 


tuna fishermen ... And business is rarely slack if you know 


how to fill the peculiar needs of these sea-going industrials 


iy HENRY W. YOU 


WHETHER You LIKE tuna fish or 
not, Harold KF. Snell, salesman for 
Hazard, Gould & Co., San Diego, 
Calif., has something to say about 
fishing for the industrial supply 


+} 


ts in 


4 


us industry 


business that 


San Diego is the center of the in 
dustt Phe nain canneries are 
cre and the fishing fleets go out 
rom there uiging as far south as 
lecuad 
his is a year-round business,” 
avs Snell “The boats have an SOO 
to 2500 mile range, are Diesel 
driven, of SO to 225 tons and some 


ras 130 ft. long 
men im the crew 


n addition to the captain, navigator, 


When 


ind cnginect 


( each a favorable spot, all turn 
oO and fish by pole and cine 

SD rik le Cnn live bait im the 

vil mid sta fis ne W hooks 
unbaited Phe ia strikes at any 

Ww ha | e tish run 
nal. one man works one pole and 
e | ¢ fish are large, sa up 
» 150 Ib iree men and. three 
les are used on one line and hook. 
Cy he average, 1t takes two 

VECKS oO gel o the ; ninids one 
veel » catch a boatload, and two 
wore WeCK to returt With 125 
wats in the fleet, mostly owned by 
| qduais it « i be seen ] boats 
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se me ll 


THEY BITIN 


ING, 


are coming 


Y ® : 
— 


y 


— 5 . , \ 


customers are professional 


PACIFIC COAST EDITOR 


into the harbor every 


week. The distributors’ salesmen 
lie in wait for them and during the 
few days they are in port try to 
hook their supply business. The 


local newspapers and other bulletin 


services keep us informed of the 


whereabouts of all boats and an 
nounce their arrival at the home 
port 
Runs Into Money 

‘The supphes used up per trip 
in the engine room alone will run 
from $150 to $400 per trip per boat. 
There are light bulbs, V belts, tools 
for the small machine shop, welding 
equipment and rods, valves, pipe 


Other 


paint in 


fittings, tubing, packing, ete. 


materials are also used, 


Thev are forever 


during the 


particular paint 


me, even vovage 


‘In the case of a new boat being 


built, the initial outlay in materials 
such as we furnish runs to more 
than a thousand dollars. All in all, 
it is a good steady business, bol 
stered up by the business in the 


calls for the 
of the usual 


packing plants, which 


supplies characteristic 
ndustrial plant 
‘As a salesman, I try to see all 


boats when thev are in, and to 
do that I 


schedules 


keep « ‘lose track of the 


The owners and opera- 
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Harold I. Snell “covers 
front” in San Diego 

unique service to boats in the fleet that 
fish for 


the 
rendering a 


water- 


fina 


with 
b yard 


{ possil ble. 


many nationalities, 
Portuguese predominating. I 


ar wks, I 


Many of these op 


a boat as soon as it 


rators are m\ 
friends and customers and buy from 
sales- 


All 


new 


me exclusively. Competing 


men also have their customers 


of us are alert to use some 


development or some new wrinkle 


i service as a means of edging in 


on the other fellow’s customer or 


prospect 


‘This class of trade wants the 
best possible quality in’ materials 
and tools—a characteristic of all 
marine trade. The best of materials 


last none too long at sea, and as to 


and 


depends on their reliable 


tools equipment, everything 
operation 


when on a vovage. If you have the 


quality of materials they require, if 
they like you and you never. let 
them down in matters of vice, 
these fishermen will sassinall: stay 
with vou, for there is no time for 
them to waste in port shopping 


and dividing the business 


driblets 


around 
up 
salesmen.” 


+ 


into among a lot of 





UMI 


HOW DO THEY DO IT? 


An Exchange Counter where good ideas of supply 


house operation may be swapped ... What's yours? 


MATCHED V-BELT SETS ASSURED 





Watching V-belts for multiple drives 


Val Klein, Capen Belting & Rubber 
Co., St. Louis, uses the ingenious de 
vice shown in the accompanying pic 
ture to eliminate guesswork in select- 
ing matched sets of V-belts for multi 
ple drives. It may look complicated 
but in operation it is fairly simple. 
By adjusting the left hand = sheave, 
Val can move it in or out on the 
matching machine and check sets of 
V-belts from 24 in. to 240 in. long. 

For example, Val gets an order for 
a set of three matched belts. He 
selects six or eight of the same size 
from stock, slips one on the machine, 
spins onee or twice to set it in the 
grooves. Tle then tightens the belt by 
means of a wheel at his right hand 


1 


until the tension-meter (at his leit 


hand) registers running — tension 


recommended by manufacturer, 
Ile slackens tension, removes. belt 


and slips on another. Just below the 


tension-meter = is i small rage cali 
brated into 1/16 in. units. \s the 
tension on the belt is) increased, a 


small pointer moves along this cali 
brated gage. When the proper tension 
| the neter, a check on 


gage determines the 


¢ length” of the belt If the sag 
lengtl t cut inother belt is 
elected and the same pr cedure fol 


lowed until a matehed set is complete 


CATALOG FOR THE SPECIALIST 


Kor the specialized distributor with a 
limited number of lines, the catalog 
idea recently 


ford Bros. Co., 


adopted by the Hors 


San lrancisco, is both 


economieal. \s exX- 
plained by S.C. 


practical and 
Horstord, catalog 
covers were made up of substantial 
material, appropriately designed and 
lettered on the front. These are de 
signed to take loose leaf material, 
booklets, ete., punched and held in by 
These catalogs are then filled 
with the manufacturers’ literature fo1 


staples. 


the various lines handled. One thous 
and sets were made up and the books 
are handed out by the salesmen to cus 
tomers and logical prospects. 
Unnecessary distribution is avoided 
by making the book up = in_ three 


classes: Pransmission = equipment ; 


transmission equipment plus industrial 


supplies; industrial supplies. 


HANDLING STEEL 


\n efficient and economical warehous 
ing method for handling sheet. steel 
has been devised by the George R. 
Oakland, Cal. \ll 
solidly-built 
These racks are 


Borrmann Co., 
sheets are placed on 
wooden platforms. 


so built that one fits perfeetly upon 





Steel storing platforms stack one on 
top of the other, forming shelves 


Photos courtesy “Ste 





another, making it) possible to) form 
sections eight to ten platforms high. 
Phe whole forms a succession ol 
drawers which give the steel complete 
protection on four. sides, 

ach platform is equipped with foun 
steel Jugs in which crane hooks are 
inserted for transporting the steel. 
Lifting or moving a single platform 
or an entire section ean easily be done 
without touching the. steel. When a 
single rack is needed, only two litt 
are evel required, regardle ot the 
position of the desired steel in’ the 
section. The crane 1 hooked to thr 
platform immediately above the rack 
section lifted 


off. The crane then picks up the de 


wanted, and the entire 
sired rack and carries it to the point 
of fabrication or shipping. 

Sheet steel is never touched by 
crane hooks or chains It remain 
perfectly flat, protected from blows on 
other hazards that might cause kink 


ing, buckling or surlace damage 


el Horizons” ( published by Allegheny Ludlum Steel Cory 
. 


Crane hooks or chains do not touch the steel sheets during shifting or stacking 
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Rolling of steel bars on 14-in. mill, Cambria Plant of Bethlehem Steel Co. 


THE ABC'S OF STEEL 


By A. P. SPOON 


Manufacture of Bars 


BARS ARE ROLLED from billets. A 
great variety of products of differ 
ent shapes, sizes, and chemical com 
positions make up the output of the 
modern bar mill. The better known 
bar sections include rounds, squares, 
hexagons, octagons, half rounds, 


ovals and flats. However, the term 


bar also includes standard struc 
tural shapes up to 3-in. size, such 
as angles, beams, channels, tees and 
Zees lo these must be added mam 
hundreds Ol shapes and SCCLIONS of 
more or less intricate design, such 


as automobile tire rims, window 


sash, agricultural implement parts, 
automobile bumpers, door latches, 


hinges, generator pole pieces, fence 


30 


ER, METALLURGICAL ENGINEER, BETHLEHEM STEEL CO., 


posts, brake beams, pipe couplings, 
elevator guides, sled runners, toe 
calks and numerous others. 

Most bars produced are probably 
used in the section to which they 
are rolled. 


tonnage serves as an intermediate 


However a considerable 


product which is further processed 
by cold drawing, forging, upsetting, 
machining, or other methods. 

\ wide range of chemical com 
positions is also required to bring 
out the varied properties called for 
in the ditferent types of bars. Con- 
crete reinforcing bars of various 
grades ; bumper springs; file blanks ; 
flat and coil springs; free machin- 
ing steel for automatic machines; 
knives, axes and similar cutting 
tools; hammers and sledges; work 
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BETHLEHEM, PA. 


ing tools such as pliers, screw driv- 
ers, and wrenches; numerous tool 
steels for dies; high speed cutting 
tools; tools for hot forming work; 
shallow hardening carbon and car- 
bon-vanadium tools, these are only 


he thousands 


random examples of t 
of applications which might be cited, 


all cailing for special bars. 
How Finishes Vary 
\ further which 


varies widely with the use is the 
surface finish. 


requirement 


Concrete reinfore- 
ing bars obviously do not call for 
the same finish as, for instance, bars 
used in the production of cold 
headed bolts. To some extent the 
surface requirement may be met by 
conditioning the billets prior to roll- 


ATTN TST 


OEP OIE 








ano pane 


ing. This is done by chipping, 
grinding, or scarfing (burning away 
surface defects with oxy-acetylene 
torches). In cases where even 
slight scratches must be avoided in 
the product, the final surface con- 
ditioning is carried out after the 
rolling, with centerless grinding ma 
chines, or in some cases by polishing. 
An appreciable tonnage of rolled 
bars 1s cold drawn through dies, to 
produce a better surface and closer 
dimensional tolerance in the finished 
product. Cold drawing also im 
proves the machinability of steel. 
These are the principal reasons why 
cold drawn bars are so well adapted 
for use in automatic machines. 
Due to the great variety of sizes, 
shapes, and chemical analyses no 
standard bar mill is used in the steel 
industry. Mills are 


usually de 





















(.dbove) Represen 
tative sections of 
bars, showing a few 
of the many shapes 
rolled in the bar mill 


(Right) Rolling bars 
ina 10-in. mill 


signed with a thought to the size 
and tvpe of product which will make 
up the principal tonnage 


of the 


Ber ALIS 


large number « 


| SCCTLIOLIS 
rolled, it would be impracticable to 
describe, or even to enumerate all 
of them in a general treatise such 
as this. The rolling of each shape 
or section usually presents prob 
lems peculiar to that section alone. 
Some bars are of very complex 
snape and require rolls of highly 
intricate profile. In- rolling such 
bars the billets are first worked in 
ordinary passes—round, oval or the 
like—to the common shape best 
suited for forming into the desired 
secuuon, before the actual deforma 
tion is accomplished in the finish 
Ing: passes, 


Most bar 


Lroups i] 


mills consist of two 
stands, roughing and 
finishing. Jlowever, it is not 
possible to specily any definite 
number of stands or passes. The 
roughing stands may be con 
They are 
always located immediately back 
of the furnace where the billets 
are heated prior to rolling. Usu 


tinuous or reversing. 


ally some provision is made for 
breaking and removing — the 
major part of the scale formed 
during the heating operation, to 
rolled 


surface of the fin- 


prevent it) from being 


nf ] 
Milo the 


a - 
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ished product. Many mills are also 
equipped with high pressure water 
jets, both am the roughing and the 


finishing stands, which — delives 
water at a pressure of 2.0000 Vs. 
per square inch for blowing off the 
surface scale. 

Many different arrangements are 
used in the finishing stands. Some 
are low-speed, hand operated mulls 
in Which the bars are gripped by 
tongs and fed by hand im the ditfer 
ent passes. Others are fast mills in 
which the steel is delivered from one 
mechanical 
The 


may also be of the continuous type, 


pass to the next by 
means, so-called repeaters. 


the parallel type, or a combination 
of both. Frequently the plan of the 
mill calls for the use of all stands 
when the smallest sizes are rolled, 
while the last two or three stands 
may be by-passed for the larger 


SIZCS 


Alloys in Hand Mills 


Naturally the continuous mills are 
better adapted to large tonnage pro 
duction, whereas the more flexible 
hand mills are preferable for alloy 
steels and special products which 
generally are rolled in smaller quan 


he flexibility of any particular 
its ability to roll a 


(Continued on page 99) 


mull, that is, 
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SALES MEETING IN PRINT | 


aie. 

Subject THE CHEMISTRY OF = church just inherited a bunch of pieces So Sam went to work, and in due 4 
of fancy colored glass made over in course figured out a square window 
SOME COMMON PRODUCTS. the Old Country somewhere and we and gave the P.A. its dimensions. 
want to make ’em up into a good- \ssuming no thickness for the lead- 

ow muc o you know about : a 8 : 
looking window. Since you've been ing, and twenty triangles shaped like 
them? Can you answer 18 out aking us up squares and rectangles this, what can you do with it? It 
. of some of the darndest shapes of | shouldn't take over five minutes. 
of 25 questions on this page cor- apie" ee mr 

q pay stainless [ ever saw, I thought maybe (Can't do it, eh? Well, then, look 


rectly? If so, give yourself a 


passing mark. If not, you'll find 


answers on page 101. 
1. What is Prussian blue 


) Is it present m anv other familia 


$, What are its met 


5. What have rust and women’s red 


il-working uses ? 


ieeks in comimion 2 


6. Is rouge used in industry any 


vii re ¢ xcept mm secretaries 7 
7 Wha ral i dine ) it Nae? 
S. Flow leona 
9 What irv fireb | 
lO. I hat is clay 


ind raised bread 


mive anvthing m common 2 


14. How about champagne and a fire 


extinguisner 


iter Te us in peneis?s 


IS. Chemie lv, what's the difference 


t 


between beet incl Whiskey ? 

19 Is bt indy like whiskey ? 

20. How about rum and gin? 

1. How are fusible plugs made? 

22. Is our copper penny really cop 
7 

3. What Nile 

4, | red lead reallv lead ? 

25. Why t used in king up 
ID Joon 


Sam Supplier Designs a Window 


“Sav, Sam!” called his P.A. friend 
Hlow good are you at figuring out 
leaded-glass windows? You see, out 


32 


you'd help.” 
“O.K.” said Sam, wearily, 


1 


tue dope?” 


“what's 


said the 
PLA, “Each one is a triangle—a right 


“We've got twenty pieces,” 


triangle, | guess you'd call it—with a 
ig] 
id] went side 


y 
I 


it angle at one corner, and one 
l-ft. long, the other 2-ft. 








that’s 


make up a window 


square and would be reminiscent of old 


\merican ‘crazy’ quilts?” 


on page 102.) 


The general sent for his engineer— 
an old-fashioned, capable road builder. 

“Jim,” he asked, “how long will it 
take to throw a_ bridge 
river?” 


across. this 


“Three days,” the engineer said. 

“Good,” said the general. “Have the 
draftsman make the drawing right 
away.” 

Three days later the general sent 
for the engineer. 


he asked. 


“Bridge is made,” was the reply, 


“How's the bridge ?” 
“and you can march across if you 


don’t have to wait for them pictures. 
They ain’t done yet.” 


“— AGITE er ON» 
SS 








i 

















ASS 


i | 


“dh! maybe we can talk now, Mr. 


couldn't see at your office vesterday.” 
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Jerkin—I'm the Supply 


Salesman yout 


be 


aw 


Sus 
if 


“— 


— 


te eee ee eee 
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i NEVER SAW THOSE ) IT'S THOSE NEW yy 


FELLOWS SMILE OSBORN DISC-CENTER 
BEFORE! WHAT'S WIRE SECTIONS, 
HAPPENED? THEY DO TWICE 
\b THE WORK WITH 
HALF THE EFFORT! 

















Osborn Disc-Center Wire Section with face plates. 
Designed for safe and efficient operation on 
high speed ‘equipment —the brush for heavy 


duty work. Sizes from 4 to 15” in diameter. 


@ Everybody’s happy when Osborn Dise-Center Wire 
Sections go into action on those tough jobs such as re- 
moving hardening scale from gears, weld cleaning, removing 
rust and old paint from structural iron work, railroad cars 
and plenty more of the “tough ones.” 


Osborn Dise-Center Sections, equipped with face plates, 
are the speed kings of the Osborn Brush family. Surface 


speeds of more than 10,000 feet per minute are common. 


When you land a customer for “Disc-Centers” it’s 10 to | 
that you'll see repeat orders keep coming like homing 
pigeons! Man! That’s nice business! 

But even that’s only a bristle in a paint brush com- 
pared to what you can do with the whole Osborn line 
when you ask for the business on every possible occasion. 


Remember, every plant’s a prospect for Osborn Brushes! 
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TREND OF SUPPLY SALES 
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\lmost exactly paralleling the climb from 
May last vear, the 


April to 


Sales Indicator for 1940 jumped 


from 131.2 to 141.0. Largest gains were registered by 


report 
and | 


showed 
Since only 


ing distributors in the Southern, Middle Western 
acific Coast States. Only the Western group 


a decrease. 
distributors 


about one-half of all those 
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| Orders Vol | Orders 
| Sales per orume A | per 
Area | Indi- | Sales- shi. om ha | Work- 
cator man ales- | Order ing 
per Day ™2" Day 
North May 139.8 13 $6750 $1 6. 90! 16 
Atlantic Apr. | 137.7) 13 $9110 | $19.05 | 84 
Southem May | 137.6 18 | $8110 | $16.10| 105 
Apr. 129.8 13 $7010 | $21.90 | 88 
Middle May 149.0 17 $8550 $19.90 114 
West Apr. 124.0 1s $6800 $17.00 101 
Western May 129.1 9 $4230 | $23.90 56 
Apr. 132.8 9 $4340 $25.10 57 
Pacific May 145.8 12 te - 
Apr. 136.9 * $3920 $18.90 * 





*% Omitted because of insufficient data. 


record of the number of orders 
received in a month, discrepancies are sometimes noted 
in calculating the size of the average order 
number of orders received per working day. 


reporting make a 


and the 
Such is 
the case this month, when despite a sharp increase in 
volume, the average order reported decreased in size to 
$17.10 and the number of orders increased only slightly. 
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DOLLAR VALUE, AVERAGE ORDER 
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Sandpaper Is Sharp, Too! 


The razor-sharp edges of Armour’s Electrocoated 
Alundum Cloth dig into tough, ornery steel— 
chew up soft, clogging brass—rip the burrs off of 
stubborn cast iron—smooth high tensile steel 
needles to a velvet finish. 

It performs these operations fast — easily. It 
comes through every time with plenty of body. 
Your customers will appreciate sharp, long-last- 
ing Electrocoated Alundum Cloth. 

All of Armour’s surface coated abrasives have 
the same superior cutting ability. Alundum, 


Garalun, Crystolon, Garnet, Flint—each has a 
combination of sharpness and toughness that 
makes it outstanding for a specific job. 

Armour maintains a staff of abrasive engi- 
neers that is available to assist your customers 
to solve their abrasive problems. Take advan- 
tage of this service, Mr. Distributor, and of 
Armour’s national advertising and superior 
abrasives to cultivate your market more thor- 
oughly. This can only result in more customers 
and greater profits for you. 


ARMOUR SAND PAPER WORKS 


Division of ARMOUR AND COMPANY 
(C3 8 B20, w. 6 fe OP ae ae 0 On 2 On OB On-UCre 


Warehouse stocks available in t} 


BOSTON NEW YORK’ BUFFALO PHILADELPHIA 
INDIANAPOLIS ST. LOUIS SAN FRANCISCO 


MILW AUKEE 
LOS ANGELES 


se cities 
DETROIT 
SEATTLE 


PITTSBURGH 
HIGH POINT, N C 


CLEVELAND 
CINCINNATI 
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KEEPING UP WITH BUSINESS 


World Turmoil Causes 
U.S. to Re-Survey Status 


\nother 
events in Europe has given business 
n the United States additional reason 


for inventorying its 


month of swift-moving 


vv world position. 
With the defeat of France and the 


entrance of Italy into the war most 


of Europe has been blacked out in 


our trade picture. Further, the ques- 
tion whether or not England will long 


be able to stand as the 


of the dictators looms up, giving con 
siderable concern for the 


lone opponent 


serenity of 


out trade relations with South 
America and other important regions 
At home, 


rapidly 


under the influence of a 
expanding defense program 
ind continued rush orders for Britain, 


there is every promise of active in 


lustrial business for time to 


some 


ome 


Government Acts to 
Protect Hemisphere Trade 


\ great international trading corpo 
ration is the proposed answer to the 
problem of preventing Germany from 


gaining economic and political control 


wer Latin American countries \p 
parently the German plan is to control 
il imports and exports from the 
countries within its sphere of influ 
ence, and to establish a customs union 


ff Europe, most. ot 


\frica and pa of Asia All of this 
based on the assumption that Eng 
land will be eliminated as a belligerent, 
in assumption that Washington is not 
idy to accept Phrough such a Pan 
\n in purchasing agency, Hitles 
would) find himself outbid) whenevet 
MI ( vere not satisfactory 
) ivoring the cess 0 
uch plat that n ot thre un] 
trie ! 1 Tt sphere hay eady 
bitt exp 1 Hit! 
\ blocked url 
Business Reacts to Stimulus 
Of War, Defense Orders 
By Ju \ CLLTZ¢ | l 
( } ket had launched and 
rroad ind moOrtan oil 5 
rh “we ove iiliines thon 
{ Ilv t ieee ited bu gy of ul 
\Nic we eXxpal 
) lome c detens ) N ire 
) | ate iVIty 
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heavy goods industries. Already the 
rate of steel activity had passed 85 
per cent. As a result of expanding 


payrolls tor ordnance, it was expected 
that consumer income payments would 
soon follow the upward trend in in- 
dustrial figures. 


War Faces Purchasers With 
Conflicting Problems 


Demand for materials for domestic 
armament and protective projects, 
versus the loss of export trade will 


be the leading factors in the contest 


of industry in America during many 
months to come, according to the June 
report compiled by the National 
\ssociation of Purchasing Agents. 
Localities Pitts- 
burgh, Birmingham, Cincinnati, De- 
troit and others directly interested in 
steel products and machinery produc- 
tion have visions of full-time manu- 
facturing schedules for the next couple 
of years or more. 


such as Chicago, 


Because of the ex- 
pected feverish haste to produce ma- 
terials on government orders, the pur- 
chasers declared, “it is most essential 
that industrial replenish- 
ment immediately be more liberal.” 


inventory 
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ACTIVITY FIGURES 


(As of June 
Business activity 103.6 
Automobile production 90,060 


Supply salesmen over the country boosted their average day's orders 
to 13 during May, and Sfepped up total average volume per man to 
$7380, in line with the sharp rise in the Sales Indicator (Page 34). 
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Orders per salesman per day in May—15 


i111 | \VOLUME PER SALESMAN. 


JFMAMJJASONDJFMAMUJUJASOND 





Volume per salesman in May—$7380 


22, 1940) 
Steel activity 87.7 
Carloadings 712,445 


1940 
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1940 
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For some time past, a great many users of 
PALMETTO and other Greene, Tweed Packings 
have been asking us for a compressed asbestos 
sheet packing equal in quality 
and service to PALMETTO. 
We now take pride in present- 





“PALMETTO 


for steam, air, hot fluids 


*PALCO 


for water, 


“PELRO 


for solvents, oils 


“CUTNO 


for alkalis 


“SUPER CUTNO 


for acids 











*Reg. U.S. Pat. Off 


BE SURE TO SPECIFY PALMETTO Siti 








ing PALMETTO SjiPk® Packing which is available 
through your mill supply house . . . use it as a 
general “all-purpose” sheet packing with the 
assurance of the same long life and efficiency you 
have obtained from PALMETTO PACKING 


for over half a century. 


GREENE, TWEED.& CO. 


SELF-LUBRICATING AND SHEET PACKINGS 
1Ol Park Ave., New York, N. Y. 
Established 1863 


AND BE SURE IT'S GREEN 
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FROM THE TRADE PRESS 


Because of space limitations, most items appearing in 
this department have been reduced to their elemental 
facts through digesting. Where the reader's interest 
is particularly great, we recommend that the article 
be sought out and read in detail in the paper where 


it originally appeared. 


Splicing Conveyor Belts Aided 
By Choice of Methods 


“Practically ill conveyor belts can 


be successfully joined by metal fas- 


teners, and there are several good 


the market,” says Michael 
technical 


fasteners on 
Berman, superintendent, 
“Care should 
be used in cutting the ends of the belt 
square. If belt required, 
these should be carefully punched so 
the fasteners will pull uniformly. Fast- 
eners 


Hewitt Rubber Corp. 


holes are 


should be inspected regularly 
ind renewed at the first indication of 
weakness, 

“If the conveyor handles corrosive 
material, we recommend coating the 
cut ends with rubber cement and us- 
ing special corrosion-resisting fasten- 
ers. If corrosive conditions are ex- 
conditions 
belt should be 


cessive, and permit, the 
made endless in the 
wr through the use of a field 
vuleanizer.”—Coal Age, May, 1940 


factory, 


Choice of Reducing Valves 
For Supplying Process Steam 


When considering the size and type 


t reducing valve best suited to supply 
process steam to any particular job, 
there are at least four points which 
should be kept in mind 

l. In passing through a_ reducing 


valve, the steam becomes superheated. 
2. Superheat nav be in advantage 
uncle iin circumst:1ces, but in 
process vork t 5 ilmost i disad 
vantage if it is allowed » reach the 
heading element 
3. Ov ed valves are likely to be 
lamaged through vire drawing 
noreove ) light loads they lo no 
vulate vell 
$+, A double-seated valve cannot be 
elied upon to shut off tight 
Failut ) give propet msidet 
iny of the above fa rs may 
id ) msiderable ub] James 
G. Gibbons. mecha ud engineer 
i" mica ve gical Feng 
rong ne LOLs 
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Put Yourself in the 
Buyer's Chair 


When a salesman obtains an order, 
did he giake a sale or did the buyer 
make a purchase? Is it not a fact 
that in the consummation of the trans- 


he salesman with sound buy- 


iction t 
ing reasons convincingly helped his 
prospect to buy ? Theretore, does it 
not follow that successful salesman- 
ship is, in reality, simply sound buy- 
manship ? 

Selling methods which steadily pro- 
duce sales are based on sound buying 
reasons reasons which prede- 


termine profitable results for the 


buyer. Successful salesmen make 
clear, convincing explanations. They 
do not resort to exaggerations. They 


do not pester prospects with “sales 
pressure”. They arouse interest, gain 
confidence and make prompt progress 
with sound buying logic. With these 
methods they prove the superiority of 
their products and justify prices. 





yaaaaw | 
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Successful salesmen obtain orders 
by contacting, cultivating and intelli- 
gently serving buying authorities to 
the point of helping them make the 
decision to buy. They find out every 
reason why the prospect needs a 
product. They point out how he can 
profitably use the equipment recom- 
mended, and they support by demon- 
stration every recommendation they 
make. They itemize and summarize 
every tangible advantage and prove 
with facts and figures every economy 
to be obtained by the buyer in the use 
of the equipmnt 

Let us put more of buying into our 
sales work. Let us put ourselves in 
the buyer’s chair. Without obliga- 
tions to the buyer constantly in mind, 
we will quickly eliminate wasted 
effort, increase our knowledge, im- 
prove our ability, work with keener 
minds and greater enthusiasm 
ind increase our sales and earnings.— 
Sales Scrap Book, May, 1940). 


Salesmen are Not 
Through at 40! 
[Three views expressed in Sales 
Vanagement, June 1, 1940) 

“While cost and time to train is 
ibout the same as for a young man, 
the salesman over 40 will get into 
production more quickly, develop a 
territory more rapidly. The older man 
can approach customers properly. The 
younger man must acquire through 
experience the certainty 
and assurance 

“As salesmen grow older they don’t 
want to travel as much; they want to 
stay closer home. Rather than let 
them go, we reduce the size of their 


~ 


necessary 
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territory and assign them to more 
thickly populated sections. They 
iaven’t forgotten how to merchan- 
lise; they can still be effective.”— 

A. Reynolds, General Sales Man- 
Jer, H. D. Lee Mercantile Co, 
Kansas City, Mo. 


“It has been our experience that 
nen past the ‘young man’ age have a 
juality of maturity. They have out- 
srown the carousing stage of life. 
They are first to arrive on the job, 
last to leave Generally they are the 
type of men who make it a point to 
get a good night’s sleep and are up on 
time in the morning eager to start. 
We have further found that men of 
maturity have a broader basis of 
understanding of the employer's prob- 
lems and appreciate his position. 
In selecting men of maturity, care 
should be exercised, of course, and 
special effort must be made in deter- 
mining whether he is still a producer 
instead of a ‘has been’.”—B. R. Welsh, 
Sales Manager, H. T. Poindexter & 
Sons, Kansas City, Mo. 


“Over 80 per cent of our successful 
salespeople are over 40) years old. The 
majority of people respect the state- 
ment of an elderly person. They are 
more mature, more settled, and if it is 
a question of brains, they have the ad- 
vantage over those under 40 in a hun- 
lred different ways.”—C. C. Vaughan, 
General Manager, Myra Deane Co.., 
Kansas City, Mo 





THE CABLE KING 
HOIST BRINGS YOU ALL 
THESE FEATURES: 


1. Air-cooling 8. One point lubrication 

2. Lifetime gearing 9. Large diameter drum 

3. “Precision” type bearings 10. Upper limit stop 

4. Self-adjusting load brake ll. Safety bottom block & 
5. Heavy duty motor brake hook 

6. Weather-proof motor 12. All-weather controllers 
7. 30 Minute motor rating 13. Ribbed steel hoist frame 


TO YALE DISTRIBUTORS AND 
SALESMEN: 


This is No. 6 in a series of Yale Hoist 
fact stories appearing in a large group of 
leading trade publications to help you sell. 
Follow this series. Each ad is full of sales 
arguments. 


These features make the Cable King the elec- 
tric hoist that meets all specifications engineers 
demand. A proved hoist it's proved by 
exhaustive laboratory and field tests. 

Air-cooling, an exclusive Cable King feature, 
eliminates excess brake heat, and enables the 
Cable King to operate on a heavier duty cycle 
than any other hoist in the same class. It ac- 
complishes more in a given operating hour, 
which means greater savings. 

Another Cable King feature is Yale precision 
construction. All gears and pinions are drop- 
forged, chrome nickel steel, heat treated for 
maximum wear and long life. And the bearings 
at all friction points are “precision” ball or 
roller type, specially sheathed and shielded from 
dust. 

These are only a few of Cable King’s exclu- 
sive features. Ask your Yale distributor to tell 
you about all of them. Or write direct to us 
for descriptive catalog. 
Capacity “4 to 6 tons. 


PRECISIQN TYPE BEARIN( 


THE YALE & TOWNE MFG. CO. 


PHILADELPHIA DIVISION, PHILADELPHIA, PA., U.S.A. 


IN CANADA: ST. CATHARINES, ONT. 


Makers of Yale Hand Chain Hoists, Electric Hoists, Electric 


ARKETS OF THE MONTH 


First of many more to come, the North Carolina, new : 
already rushed to capacity 


Shipyards, 


Where to drive for supply sales during July and August 


DEFENSI The normal summer lull 


just won't occur this year, tor events 


in Europe have at long last awakened 


and five billion 


n allotted 


ipal plants affected are the ait 


the United 
dollars 
Prin 


ratt, machine-tool, 


states, 
have bee to defense 
heavy machining 
ind) shipbuilding divisions of the 
metal-working industry, and the chem 
ical ind Other 


divisions of the metal-working in 


textile industries 
dustry soon to be affected include the 
nall-tool and 
alike in 


practically 


iutomotive, railroad, 


instrument plants. All are 
+] 


ir general requirements 


stock 


tool ACCESSOTICS, 


te! you from hand 


tools to machine Irom 


] 
HOST 


Fett Hats In late August, the 
hats becomes acute again 


and 


for telt 


That takes hand tools many 


special items in hat plants 


KN 


plants to begin heavy 


nee d 


First of the clothing 


Cr00Ds 
Fall production 
they special textile items, 
| 


transmission items, and supplies 


40 


Peak for 
these plants is normally in October, 
but they 


RADIOS AND PHONOGRAPHS: 


begin soon to ready them- 
selves for the peak. There's television, 
too, to think about. That means wood- 
tools, 
and 
tools 


purposes. 


working and electrician’s elec- 


tric glue pots, bandsaws bands, 
and the metal-working 


for dies and 


needed 
maintenance 


Jewetry: Soldering equipment, sold- 
er, silver solder, lead and plaster for 
belts 


plants, 


molds, steaming dies, and the 
like go to these 


busy the rest of the vear. 


which are 
Many are 
small—but they still buy. 

\ugust 
and September are the peak months— 


fin Cans AND TINWARI 


mainly because of the canning season. 
Usual 


plus die steels, belts (both transmis- 


shop supplies are in demand, 


mechanical-trans- 


skids solder. 


sion and conveyor ), 


Mission elements, and 


Met- 
\nother industry soon to 


peak 


STRUCTURAL AND ORNAMENTAI 
ALWORK: 
hit it Sheet-metal machinery 
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35,000-ton U 
are planning expansions to provide for more warcraft 





Acme 


S. battleship, 1s launched. 


and parts, tinsmiths’ tools (like snips, 
hammers, and chisels ), hacksaws, elec- 


tric grinders, polishers and_ buffers 
with wheels, spraying equipment— 
even blacksmith tools, rivets, drills, 


reamers, welding rod, etc., are all in 


demand. 


Foop Prop- 
Top season for these fellows. 


CANNING, PRESERVING, 
UCTS: 
Handling equipment, transmission ele- 
ments, hose, boots, brushes, shovels, 
etc., are typical items required. Others 
will vary with the nature of local farm 
products. 

SAWMILLS: Top production is reached 
in this quarter. They need sawblades, 
planer knives, sanding disks and belts, 
belts and pulleys, brushes, air hose, 
electric glue pots, nails, screws, cor- 


rugated fasteners, carpenter's tools, 


and general supplies. 


Stoves, RANGES: These plants are 
late-Fall peak. 
Needs include files, drive screws, stove 
bolts, 


foundry equipment, various forms of 


readying now for a 


sheet-metal and molding tools, 


steel, painting equipment, etc. 
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Mr. Young and Mr. Falk Discuss Roadbeds for Power 


Falk Engineers Installed 
DODGE-TIMKEN Pillow Blocks on 


Annealing Furnace and Foundry Trucks 


Dodge-Timken Clamp Sleeve Bearings are 
used on these Motor Driven Winches in 
Falk’s Welding Shop and Foundry in Mil- 
waukee to pull loaded trucks into gigantic 
annealing ovens . . . They deliver the 
power that rolls tons of gears into these 
huge furnaces for annealing... A 20,000- 
pound pull on the cable is handled by 
Dodge... Annealing Truck, when loaded, 
carries a total weight of 200,000 pounds 
on six Dodge-Timken Clamp Sleeve Pil- 
low Blocks . . . Harold Falk, Jr. discusses 
Bearings’ with Frank Young, Dodge 
Engineer. 

Mr. Falk: Why do you suggest that we 
put Dodge-Timken Clamp Sleeve Bear- 
ings on this Main Shaft as well as the 
Foundry Trucks? 


Mr. Young: Because they offer full 
radial and thrust load capacity — and 
they are fully self-aligning. 

Mr. Falk: All right — but why Clamp 
Sleeve? 

Mr. Young: Clamp Sleeve Bearings can 
be quickly clamped in position on com- 
mercial cold rolled shafting instead of 
special turned shafting to take press fit. 
They can handle those shock loads — 
because of the full-length sleeve the load 
is distributed over the entire length of the 
bearing—reducing pressure per square inch. 
Mr. Falk: How will they stand up? 


Mr. Young: Remarkably well — because 
they are equipped with special inde- 


> a) 


structible steel seals which keep out all dirt. 
Mr. Falk: Well, how about costs? 


Mr. Young: Low friction, infrequent 
lubrication and little or no maintenance 

. all combine to give dependable and 
trouble-free operation. 


Mr. Falk: O.K. — Dodge they'll be. 


Dodge they are and have been for many 
years .. . Dodge power transmission units 
have enviable performance records in 
every branch of industry. For built-in 
production machine application . . . or for 
power transmission...depend on Dodge. 


DODGE MANUFACTURING CORPORATION 


MISHAWAKA, INDIANA, U.S. A, 






TEN YEARS AGO IN MILL SUPPLIES 


BY WEEDING OUT WEAK |ITEMS AND CONCENTRATING 


MAXIMUM EFFORT AND CAPITAL 


ON STRONG LINES, 


SQUIER, SCHILLING & SKIFF OF NEWARK HAD BUILT A PROF- 
ITABLE BUSINESS. ARTHUR SQUIER, TREASURERTOLD 


HOW THEY KEPT A VISIBLE 
MONTH BY MONTH. 


HOW THE NATIONAL MILL SUPPLY CO, FT. 
WAYNE, MAINTAINED SALES AND PROFITS DUR- 
ING THE DEPRESSION, WAS TOLD BY S.A. LEHMAN, 
PRESIDENT. THE SALES FORCE SIMPLY SPENT 
LESS TIME ON PROFITLESS CALLS, MORE 
TIME ON CREATIVE SELLING 








MEWS ITEMS 


THE 30-VEAR-OLD_ PRATT- GILBERT CO. OF PHOENIX, g's: Ba 
ARIZONA, OPENED A NEW WAREHOUSE AND OFFICE 


ee 
WELCOME 


lot» THE LOUISVILLE MILL SUPPLY CO. HAD JUST OPEN- 
Gi ED ITS DOORS AT 1012-1016 E. MAIN ST 


RC DUNCAN, MINNEAPOLIS, WAS USING A MoTOR- Be 
CYCLE TRUCK WHOSE Bo¥Y CARRIED A MINIATURE SS 
OF THE COMPANY'S BUILDING 


( h 


yy a HENRY C GRATON, FOUNDER, THE GRATON € KNIGHT 
sca CO, WORCESTER, MASS. CELEBRATED HIS 100 TH 
BIRTHDAY ON JULY I!0 TH 


—. 


— 





- TT 


TO CHECK ITEMS 








"ACTION" DESCRIBES THE 
PERSONALITY OF H.H. KUHN, 
GENERAL MAWAGER, THE 

HARDWARE €& SUPPLY ©, 
AKRON. IN (430 HE WAS 
SERVING HIS SECOND 

TERM AS PRESIDENT 

OF THE NATIONAL AS- 
SOCIATION. FOR YEARS. 
HE HAD BEEN CLOSE- 
LY CONNECTED WITH 
ASSOCIAT(ON WORK, 
BuT HE STILL FOUND 
TIME AND ENERGY 

FOR MANY OUTSIDE 

ACTIVITIES 
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Chicago Distributors 
Announce Sales Tax 


Pwenty-eight Chicago industrial dis- 
ributors mailed a joint announcement 
tos » 10,000 inc dustri al buyers, point 
ing out the recent changes in rulings 
nm the state sales tax which forces 
them to charge this tax on all orders 

nerchandise bought for consump- 
tion and not for resale, when delivery 
~ that merchandise is made within the 


Che announcement was printed and 


vn | by each Ol the 28 compan > 


Norton Announces 
Sales Appointments 


George W. Person of the Norton 
mpany, sales engineering depart 
ment, at Worcester, has been trans 
ferred to the St. Louis territory tor 


special grinding wheel field service 


He vill assist the present representa 
tive, Arthur W. Cox, and cooperate 


ith the several Norton distributors. 
J and George L. 


Freeman of Norton Company, Worces- 


. have been ippointed held engt- 
neers of the Cleveland and Chicago 


stricts respectively. Both Mr. de 
Vou and Mr. Freeman have had ex- 
perience in the Norton laboratories 


ind in the sales engineering depart 

ment it Worcester as well as field 
; : 

work in other districts 





Bob Kelly, Murray Edelmann and Charlie 
Waldie ready for customers in the new New 
York branch, Manning, Maxwell & Moore 


44 


53 





Part of the gang who turned out for golf and fun at the party staged by W. S. Wilson 
Corp.. New York City, at the Roselle (N. J.) Country Club 





E. Ellsworth, Stanley representative, puts on a demonstration of the "Unishear" for G. E. 
Congdon and A. M. Fenner, of Congdon and Carpenter, Providence, at the recent open 
house and exhibition staged by this long-established New England supply house 


PAGE STEEL WIRE DIVISION 


COFFING HOIST CO OLD PIG IRON 


Conde B08 8 8 Tr 


EEE Le y 


Some of the manufacturers’ representatives on hand for the recent Oil Mill Superintend- 
en's’ power show in Memphis line up for a photo in one of the booths set up by the 
Pidgeon-Thomas Iron Co., Memphis 
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DON'T FORGET TO 


‘LINE UP 
with HEWITT’ 
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® Inverted deep hole drilling wit 
drills having integral pressure coolan!! 
passages is a development broug 
about by new requirements of thi 
Automotive and Aviation Industries. | 


NATIONAL has again cooperated a 
make this a successful operation. ‘I 
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ng will @ Aircraft nuts, tapped to Class 3 fit, at 
coolan}the rate of 1500 per hour, is one of the 


broughy many wonders of modern industry. 
s of the 
stries, | WINTER Taps, engineered for this 


arated if 
n. ‘remarkable performance possible. 


}specialized work, are making this 
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‘Helps Supply Houses 


Get More 
Business 





William A. Corse of Root, 
Neal & Co., Buffalo, N. Y., 
says: ‘The Yarway certainly 
helps supply house salesmen 
to get more steam trap busi- 
ness. The novel design and 
ease of demonstration makes 
it a good item to feature in 


our sales work.’ 
+ 


Why don’ tyouinvestigate the Yarway 
—largest-selling steam trap in the 
supply house field. Write for details. 


YARNALL-WARING COMPANY 
MERMAID PLACE, PHILADELPHIA 
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WASHINGTON CHANGES 
SPOTS 


BY JOHN J. WELCH, eprror 


IN THE SHORT TIME since Hitler 
began his active conquest of conti- 
nental Europe the change which has 
come over Washington is more start- 
ling and greater even than the aver- 
age citizen realizes. Essence of this 
change has been the replacement of 
academic theorizing for hard-headed 
thinking. Attendant with this, busi- 
ness and industry have come out of 
the doghouse and are treated with 
respect in the capital. 

Significant proof of this fact was 
experienced first-hand by the writer 
who, in mid-June, as a member of a 
group of business paper editors, went 
through an intensive schedule of in- 
terviews with key men in government, 
including President Roosevelt; De- 
fense Commission members Knudsen, 
Stettinius, Davis, Elliott and Hender- 
Marshall (Chief of 
Staff), Assistant Secretary of Navy 
Lewis Compton, Assistant Secretary 
of State A. A. Berle, and (the then) 
Secretary of War Harry Woodring. 
That such men, who literally carry the 
weight of the world on their shoulders 


son; General 


National Defense Commission assembles for action—Preside 
members of the group at a meeting in the White House, May 30. 
Hilliam S. Knudsen, Ralph Budd, Edward R. Stettinius, Jr., Secretary of War 
Harry Woodring, Attorney General Robert Jackson, Leon Henderson, Secre- 
tary of the Navy Charles Edison, Harriett Elliott, General George C. Marshall 


(face turned) and Chester C. Davis. 


be cause of illness. 
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now, should clear the decks to ex- 
plain their plans to representatives of 
business is sound evidence of the im- 
portance in which the formerly de- 
classé business is now held. 

Many of the conferences were pre- 
labeled as “off the record” (even 
Washi 
“Don’t quote me”) but actually, few 
direct quotations could be made from 


gton taxicab drivers admonish, 


this series of interviews which might 
shed further light on topics than has 
already been given in newspapers. 
However, one expects to visit Wash- 
ington more for the impressions to 
be had than the facts which might be 
dug up. Among the strongest im- 
pressions gained were these: 

1. Industry is moving in. Over- 
Presidential 
cabinet is the National Defense Com- 
mission, and overshadowing that 
Commission are the industrial mem- 
bers, Knudsen, Stettinius and Budd. 
College professors and theorists are 
heading for the back seats and prob- 
ably the exits. 

2. The program of social reform 


shadowing the entire 





Wide World Photos 


Sidney Hillman was unable to attend 


nt Roosevelt with 
Left to right: 
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Van Dorm Does ct Fi 
NEW “WHIRLWIND” Wire Wheel Brushes 





package stimulates 
over-the-counter wire 
wheel brush sales! 








UMI 





rv! 





Van Dorn scores with another improvement by bringing out an entirely New line 
of Wire Wheel Brushes—the Van Dorn “WHIRLWINDS"'! Note these features: 

« New, Patented method of positively locking wire in place. 

* Each wire tuft individually anchored in. 

* Greater number of wire strands. 

¢ Higher quality, tested steel wire. 

¢ Either Fine or Coarse wire. 

¢ Available in 4, 6 and 8-inch sizes—three widths. 
These new Van Dorn “Whirlwinds” are sure to be great sellers—either over the 
counter or out in the territory. They're backed with a big advertising campaign 
appearing in leading trade papers in June and July. Start now stressing the 
outstanding features of these new Van Dorn “Whirlwinds” and you'll get real 
volume. For complete information, write: Van Dorn Electric Tools, 717 Joppa 
Road, Towson, Md. 





(DIV. OF BLACK & DECKER MFG. CO. ) 


HEADED” PORTABLE ELECTRIC TOOLS 
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| DISTRIBUTORS GET CONSTANT 
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*& SATISFACTORY PERFORMANCE 
* INCREASED SALES DIVIDENDS 


Growing approval and acceptance by industry of CAPITAL 
"RED CAPS" is proof of their established merit and wide usage. 
This means great sales opportunity, not only for new business 
but for repeat business too. 


Distributors can be sure of steady and increasing business when 
they sell CAPIi AL "RED CAPS." They answer all requirements 
in railroads, metal working and power plants, paper and textile 
mills, for wrecking and construction crews, in public buildings of 
all kinds and fill the bill 100°. We deal fairly with our distribu- 
tors by giving them territorial protection and sales help. This 
is a complete, well-rounded line that makes good business for 
many years. Send for our catalog and look it over. 
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that has marked the New Deal up to 
now is a casualty of the war. So 
much must be done, and done so 
quickly, that there is no time for 
theorizing, no time to stop and succor 
“forgotten men”. In fact, any man 
who seriously wants to work will 
quite likely find it in the armament 
building program, and hence will 
avoid being forgotten. 

3. A strong factor in determining 
the administration to make sacrifices 
in social reform has been the surpris- 
ing willingness of the public to stand 
for drastic tax increases. So far there 
has been reluctance to remove or re- 
lax the Wage-Hour law and_ the 
Wagner act. However, the time is not 
ripe for such action, politically speak- 
ing. A little later, when surveys of 
labor and actual testimony of plant 
men shows the existence of a shortage 
of skilled workers—and when the 
campaign smoke abates—action will 
come. The painful experience of 
France in handcuffing herself with 
such handicaps will, in itself, be 
enough to decide that issue. 

4+. Regardless of the result in 
Europe, our defense-building program 
will go on. The public has wakened 
to the fact that we are woefully weak 
in the things it takes to hold up our 
heads internationally. This program 
will be inconceivably big. It starts 
off with comparatively small appro- 
priations because, thus far, that’s all 
our present industrial facilities can 
swallow. Eventually we must go well 
beyond the maximum of the present 
industrial machine. Four, five or six 
billions a year for the next four or 
five years is considered a conservative 
estimate of what it will take to build 
our armaments up to anything like a 
favorable competitive status. 

5. Industry will be completely en- 
gaged for a long time to come. The 
present arsenals have been turning 
out about $65,000,000 worth of war 
goods per year, which is approxi- 
mately one per cent of the amount 
that will be called for each year for 
four or five years. The rest must come 
from private industry. 

The group came away with a high 
respect for General Marshall, a man 
about whom you may eventually hear 
a lot more. His feet are on the 
ground. Despite all the conflicting 
opinion expressed by our millions of 
barber shop military strategists who 
profess to know just what kind of an 
army and navy the country needs, he 
is quietly but effectively attacking 
the mountainous job of assembling the 
kind of material he knows will be 
useful when and if the shooting starts. 

A year ago this same group enjoyed 
a pleasant 45-minute chat with Presi- 


dent Roosevelt in the Oval Room of 














2 











a 2 Ge *< 


: ..- IT’S YOUR PASSPORT TO A NEW WORLD 
« | OF SALES 


In tempo with today’s demands 
ir 


for faster production — the elimination of breakdowns — the | e | 

1- © . 

i conservation of labor — the crying need for speed, speed, speed GET THIS BOOK 

, — this great Blackhawk book comes as a godsend. FREE Now! 

“ Packed full of ideas, suggestions, use-pictures, short-cuts —it ©) Every page crammed with | 
shows how to speed up production and maintenance with many - time-saving, money-mak- © 

ee new and revolutionary hydraulic methods. 


ing ideas on the use offa- =~ 
mous Blackhawk HYDRAU- | 
LIC Power in Industry. % + 





Mill Supply Men! — you can really “go to town” with this book. 
Pass its new money-saving, time-saving ideas on to your customers 


he and watch your sales zoom to new highs! Ask your sales manager edgeragenes, = 
ng for it or send coupon direct. 


4 ‘ 
isi kL abt san wb 
or 


ho BLACKHAWE MFG. CO., Dept. M1770, Milwaukee, Wis. 
an Rush a copy of your new book by return mail! 


« | BANG Cer | 
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All the general catalogs issued by the J. M. Tull Metal & 
Supply Company have been Donnelley-com piled. 


% Expansion of industrial production for U. S. 
rearmament will impose heavy demands upon the 
time and energy of your own organization and 
busy industrial buyers and production men. 


* Time-saving information and help will be 
needed—and appreciated—as seldom before. 


% This is a profitable time to issue your new 
catalog. And Donnelley service and delivery will 
put you “on the job” first. 


R. R. Donnelley & Sons Company 


350 EAST TWENTY-SECOND STREET CHICAGO, ILLINOIS 
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the White House. At that time he 
talked of the foreign problem in terms 
of a hypothetical case in which a 
European dictator might bore into 
South American countries first by 
trade demands, then through infiltra- 
tion into the army and navy. Giving 
Mr. Roosevelt credit for consistency, 
he greeted the group with the same 
parable on the occasion of this year’s 
Visit. But it was a trimmed edition 
because, at the moment we were stand- 
ing in his office, Germans were com- 
ing through the gates of Paris and, 
when his desk buzzer sounded, his 
anxiety to end the interview was 
obvious. 


NEW LINES 
taken on by 


Distributors 


WittraAm H. Taytor & Co., ALLEN 
TOWN, Pa., has been appointed to 
distribute products of the American 
Swiss File & Tool Co. 


PepeN Tron & STEEL Co., Houston, 
Texas, has been appointed by the 
Allegheny Ludlum Steel Corp. to 
distribute its line of tools and high 
Speed steels. 


BaLpwin-Hute Co., Syracuse, N. Y., 
is handling the line of mechanical 
rubber goods manufactured by the 
Boston Woven Hose & Rubber Co. 


Mavu-SHERWooD SuppLy Co., CLEVE- 
LAND, O., has taken on the lines of 
the Chicago Metal Hose Co. and 
the Cowell-Detergent Co. 


3URNS Brotuers, Syracuse, N. Y., 
has been appointed a distributor by 
Fulton Sylphon Co. and Manning, 
Maxwell cy Moore, Inc. 


INTERSTATE MACHINERY & Swuppiy 
Co., Omaha, Neb., ts handling in 
dustrial diesel engines manufaciured 
by the General Motors Co. 


Horsrorp Bros. Co., SAN FRANCISCO, 
Cauir., ts distributing the lines of 
the Johnson Bronze Co., Henry G. 
Thompson & Son Co., and Simonds, 
Worden, White. 


Carty MaAcHINERY & Suppiy Co., 
3ALTIMORE, Mp., has been appointed 
a distributor by the South Bend 
Lathe Co. 


THe Henry WaALKE Co., NorFoLk, 


Va., has been appointed to distribute 
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tie @ In the interests of over-all economy, critical buyers 

to : iat 
igh have long been willing to pay more for tools that provide 
more in terms of strength, performance and service life. 

\ Williams’ “Superior” Wrenches are that kind of tools— 
ical but fortunately, you do not have to ask a higher price for 

the [ their added performance. 

Co. 

Williams’ “Superior” Wrenches are drop-forged from 
= . ae : 

f specially-processed carbon steel. They are approximately 
a : ; ; 
and twice as strong as old-fashioned carbon steel wrenches, 

yet cost no more. They average 93% as strong as the fin- 

y est alloy steel wrenches, yet cost only about half as much. 
by , ‘ a ‘ 
ing If you are seriously interested in inereasing your 

a. ; ; ; 

tool sales, by all means investigate Williams’ “Superior” 
Wrenches. They are fully guaranteed by the makers of 
PLY elie : 
pa the most complete wrench line in the U. S. A. 1-6328 
ired ae - 
efe 4 
Williams also make ““SUPERRENCHES 

= the finest alloy steel wrenches obtainable—light, Z 
> . e * . 

: of thin, strong—handsomely chrome-plated. Write 
le for free booklet A-445 which gives you the “low- 

' ° “-* . . a 
oy down” on intelligent wrench selection, 

Co.. J. H. WILLIAMS & CO. HEADQUARTERS FOR 225 LAFAYETTE ST., NEW YORK 
nted “C" CLAMPS PIPE VISES PIPE TONGS THUMB NUTS & HOIST HOOKS EYE BOLTS 
Bend , ye : SCREWS 
‘OLK, 
ibute 
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ED TRASK, OUR NEW ENGLAND MAN, 
CALLS ON 
DISTRIBUTORS 


in the states of 
















Maine, 
Massachusetts 
New Hampshire 
Rhode Island 


and Vermont 


E.L 


Trask \ 


jon prone as 






pene nting 


Rep yorat 
». Rope? COs 
Geo.! yrord He 
oc 





A friend 


y, sincere smile. A handclasp that rea 
says, ‘I'm glad to see you". A confident, deter 
FOR HAND TRANSFER . 
mined manner tempered by a very pleasant 


personality. A background of !8 years selling 


experience. 


That's Ed Trask, our 
capable New Eng ana 
Man. 





Ed has plenty of in- 
itiative and his reputa 
tion for reliability —in- 
y Roper 
in his district 


FOR HYDRAULIC POWER 


Sure ever 

Distributor 

the cleanest and finest 
operation. 

Get acquainted with 
Ed (or the Roper Man 
in YOUR territory) — 
give him an opportunit 





FOR GAS AND OIL 


Write # tal 9 
to show you how Roper rite tor Catalog 930 


Rotary Pumps can help 
increase your business. He'll ask only the consid- 


tian 





GEO. D. ROPER CORPORATION, 


FOR HEAVY LIQUIDS 


Se ee 
PO SOR MEROLE-G3NCe 195? JER Ketary PUM MPs 
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eration of one business man for another's propo- 


ROCKFORD, ILL. 


the Michigan Tool Company's line 
of gear finishing and lapping equip- 
ment, gear checking equipment and 
metal cutting tools. 


SQUIER, SCHILLING & SkirF, NEw- 
ARK, N. J. AND THE CHATTANOOGA 
BRANCH OF NOLAND Co., INc., have 
been appointed distributors of Stur- 
tevant fans, blowers and portable 
vacuum cleaners. 


MANNING, MAXWELL & Moore, INc., 
has appointed W. A. Case & Son 
Mfg. Co., Niagara Falls, N. Y.; 
Arrow Supply Co., Inc, Fort 
Worth, Tex.; The Columbus Jron 
Works Co., Columbus, Ga.; and 
The John S. Solenberger Co., Inc.., 
Winchester, Va., to handle Dura- 
gauges: The Zork Hardware Co., 
El Paso, Tex., to handle Hancock 
valves, and the J. D. Johnson Co., 
Brooklyn, N. Y. to distribute Con- 
solidated safety valves. 


SCHROEDER SUPPLY Co., MILWAUKEE, 
Wis., is distributing Quincy com- 
pressors. 


Parker Purchases 
Bradley and Hubbard 


Charles S. Parker, president of The 
Charles Parker Co. manufacturers of 
Vises, wood screws, etc., has announced 
the purchase of the properties and busi- 
ness of the Bradley & Hubbard Mfg. 
Co., Meriden, Conn., manufacturers of 
lamps, grill work, gray iron and non- 
ferrous castings. 

The business of the two companies 
will be carried on under the name ot 
The Charles Parker Company and The 
Bradley & Hubbard Mig. Company 
will be known as The Charles Parker 
Company, Bradley & Hubbard Mig. 
Division. 








When the W. S. Wilson Corp., New York 
City, invited its friends among the manu- 


facturers’ representatives to a golf outing 
at the Roselle (N. J.) Country club about 
40 turned out. Here's one of the crack 
foursomes, left to right: R. J. Keesey (Glid- 
den); Jack Perkins (J. H. Williams); Don 
Davidson (Fafnir Bearing Co.) and Hugh 
Hirshon, president of Wilson 
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Buy them 


for metal cutting economy 
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SIMMONDS 


SAW AND STEEL COMPANY 
ESTABLISHED 1832 ¢ FITCHBURG, MASS. 
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Publicity Opens Dcor 
For Globe Salesmen 


Most salesmen dislike talking about 
themselves to customers or prospects. 
3ut Globe Machinery & Supply Co., 
Des Moines, lowa, felt that customers, 
being human, would be interested in 
knowing something about the per- 
sonal and business history of the men 





R. E. "MAC" McTIGHE 


calling on them. So a “publicity” 
campaign was started in the Globe 
Machinery Magazine, a 32-page book- 
let published by the company and sent 
out to all their customers. 

Starting last year each issue has 
run a “Who's Who” story on some 
particular salesman. For example, the 
\pril issue was devoted to R. E. 
MecTighe, dubbed “Shanty” in his 
home town of Stuart, Iowa, but gen- 
erally called “Mac” by his associates. 
Fred W. Swanson, Jr., vice-president 
of Globe, in commenting on this cam- 
paign said, “We hit upon this idea 
last year to more or less publicize our 
salesmen to the readers not only in 
the territory in which they operate, 
but in other territories as well. Our 
salesmen like this type of publicity. It 
opens the door for them in a little 
different manner when they are call- 
ing on some of their prospective cus- 
tomers.” 


Goodwin Joins 
Brierly, Lombard 

Richard L. Goodwin, B.S. in electri- 
cal engineering, Worcester Polytech 
nic Institute, 1934, has joined the sales 


staff of Brierly, Lombard & Co., Inc., 


Worcester, Mass. 
This company has signed a contract 
to handle diesel engines in the Wor- 


cester territory for the diesel engine 


division of General Motors. 
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The service life of a wire rope begins 
at the start of the reeving job. Here are 
a few practical pointers to remember 
when reeving wire rope. 





@ If your rope is in a coil—don’t pull the 
rope out of the coil. Roll the coil away from 
the rope end—allowing the rope to pay out 
in a straight line. 


epee 


@ If your rope is on a reel—align the reel with 
the drum and keep a constant tension on the 
spool to avoid slack in the line. Don’t pass the 
rope around a lead sheave so small it will put 
a set or crimp in the rope. 


be 
it 
: 
his @ Wherever possible avoid reverse bends. In 
many installations, of course, reverse bends can- 
not be avoided. In such cases the life destroying 
effect of reverse bending can largely be nullified 
by the use of TRU-LAY Preformed Wire Rope. Be- 
cause it is preformed, TRU-LAY possesses amazing 
resistance to bending fatigue and invariably gives 
far longer service. 
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@ On any wire rope problem your nearest 
American Cable representative can help you. 


AMERICAN CABLE DIVISION 


WILKES-BARRE, PENNSYLVANIA 


District Offices: Atlanta, Chicago, Detroit, Denver, Los Angeles, 


ales New York, Philadelphia, Pittsburgh, Houston, San Francisco 


Inec., 


rine AMERICAN CHAIN & CABLE COMPANY, Inc. 


; MILL SUPPLIES © JULY, 1940 57 











UMI 


How to kill the “small order” 


bugaboo in one easy lesson 





VEELOS V-BELT IS AN 
IDEAL SMALL ORDER KILLER! 


*‘*My customers save time and 
money by buying Veelos V- 
Belting in rolls —so that’s 
the way I sell it to them.”’ 


says 


ELMER J. BOETTCHER, Sales Representative, 


Buffalo Mill Supply Co., Buffalo, N. Y. 


“With a handy roll of Veelos, 
customers never have to hold 
up production because’ oof 
machine tie-ups. They keep 
machinery running by making 
any length V-Belt they need 


MANHEIM MANUFACTURING & 
BELTING CO., MANHEIM, PA. 


58 


from one roll. Selling Veelos 
in rolls instead of just enough 
for one drive is one way I lick 
the small order plague. And 
my customers profit through 
extra drive insurance.” 


: LOS” 
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In front of their new headquarters at 
1036-42 Terrace St., are E, J. Shack (left), 
vice-president and L. E. Pickle, president of 
Factory Supply Co., Muskegon, Mich. Fea- 
tured in Factory Supply's new quarters are 
a large display room, new shelving and 
loading and shipping platform. An open 
house party was held on April | to cele- 
brate the occasion 


Crawford Appointed 
By Wickwire Spencer 


The Wickwire Spencer Steel Co. 
has announced the appointment, 
effective May 20, of G. L. Crawford 
as Buffalo district manager in charge 
of sales of all products. Mr. Crawford 
replaces A. G. Bussmann, who was 
recently promoted to general sales 
manager. 

Mr. Crawford, who has been with 
the company since 1927, continues as 
sales manager of structural products, 
the position to which he was appointed 
in April, 1939. He is located at the 
company’s Buffalo district sales offices, 
70 Niagara St., Buffalo, N. Y. 





Salesmen in New York eased up on their 
high pressure one day last month to take 
part in the Hardware Trade Association's 
golf tournament at St. Albans Golf club. 
Seen here are Max Schulte (Rawlplug); Ed 
Norvell (E. C. Atkins) and Earl Clapp 
(Yale & Towne) 




















Nw 
= 
ny 


\, 

\N \ 
WN i 
— 
——\ 





\ 


i 


Bait 
\ 

‘ 
i 


\ 


\ 


\\ \ \ 
Wii. 


ss 
i A 


\ 
\ \ 
rin 


= 


oe 


‘ Pe 
A 

6 
a -4 
—<——— 
———————————— 


—————————— 
——— 
—— 







—— a 
———— 
—— 


| iy > = 

th ue ! ~ 

; ly on ey vie 
ly y, \ " 

| mn) ) 7 Nw 


I 


WM, Ni oe 


A Sa 





wi? 





DISSTON HACK SAW BLADES 
MAKE MEN AND MACHINES MORE 
EFFICIENT... Disston Di-Mol Blades 
have the stamina to meet the strain 
of modern machine sawing, to stand 
abuse in the hands of shop men. 
Disston High Speed Steel Blades stand 
up in cutting the newest alloys and 
metals of extreme hardness. Sell the 


blade with Disston onthe orange band. 




















Solue Your Sales Problems 


WITH THE METAL BAND SAW THAT 
STAYS SHARP AND CUTS STRAIGHT 


Whether your customers make aeroplanes or 
automobiles, bolts or nuts, castings or forgings, 
sell them Disston Hard-Edge, Flexible-Back 
Metal-Cutting Band Saws... used on the wid- 
est range of materials, shapes and sizes ever cut 
on a band saw machine. Henry Disston & Sons, 
Inc., Philadelphia, U. S. A. Branches: Boston, 
Chicago, Detroit, Memphis, New Orleans, 
Seattle, Portland, Ore., San Francisco, Van- 
couver, B. C. Canadian Factory: Toronto. 
Australian Factory: Sydney, N.S. W. 


qOUNo le 


mer, we are referring them to the industrial distributor for their requiremen’s 
ca 


¢ 











Barnes Metal Cutting Band Saws are used throughout the 


Air Conditioning Industry, where they are valued for their 

Lusty Infant long life—their low cost per cut. Widths as narrow as 7," do 
Cite « tee ween alk: Ale Conk: much of the industry's contour sawing and die cutting. Barnes 
tioning is one of the country’s fastest Band Saw stock is now furnished in a tangle-proof package 


growing industries. It manufactures 
and installs equipment for heating, 
cooling, humidifying, dehumidify- . . \ : 
ing, cleaning and circulating air. It TRY Barnes Band Saws and Hack Saw Blades. Ask your 
brings the whole world into the mill supply dealer. 


temperate zone 


that keeps the coil always under control. 


In the plant and on the job it 
needs the — metal cutting equip- . Ww ANES C0 inc > 
ment—uses Barnes Hack Saw Blades We a . \ 
and Band Saws for accurate, low- ; o € TR a iT mic WIGAR j 


cost cutting 





EXPO UT OF PARTMENT - 2111 WOODWARD ave. OFTROIT 











When a dealer decides to carry the Barnes Line, he auto- 
matically does much more than stock our merchandise. For 
behind every Good Barnes Blade and Band Saw—behind 
every dealer who carries them—there’s an intelligent, well 
co-ordinated plan that helps move the goods from the shelf 
to the user. 

Example: ‘he above advertisement in full page space and 
two colors is just one of a series running in a broad list of 
trade publications reaching more than 100,000 prospective 
customers. 

This is just ove of the things we do to make your selling 
job easier. Decide today to investigate the Barnes Line and 
let us tell you about the others. 


We favor adequate preparedness for National Defense 
ind recommend enlistment in the U. S. Army to eli- 
gible young men 
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Woodward Winner of 
Eastern Hardware Golf 


Stanley Woodward (Continental 
Roofing Mills) is the new champion of 
the Eastern Hardware Golf Associa- 
tion, having defeated H. C. Gilliam 
(Wood Shovel & Tool Co.) in the 





Retiring president of the Eastern Hardware 
Golf Association A. P. ‘Perley Chase 
(Chase, Parker & Co., Boston) presents 
Stanley Woodward with the champion's cup. 


Seated are ‘Flick’ Gilliam, runner-up, and 
Ned Fraim 


tournament held at Virginia Beach, 
Va. 

L. B. Jackson (Wickwire Bros.) 
was elected president of the group for 
the ensuing vear. Other officers are: 
First vice-president, Peter A. Igoe 
(Igoe Bros., Brooklyn) ; second vice- 
president, M. R. Peck (McKay Co., 
Pittsburgh); secretary-treasurer, H. 
s Gilliam ( Wood Shovel « Tool 
Co.); tournament manager, FE. T. 
Fraim I] (E. T. Fraim Lock Co.) 

The board of governors for one 
vear: E. C. Griswold, Narberth, Pa. ; 
R. W. Chamberlain (The Stanley 
Works) and Lloyd Vander Horst 
(Wm. H. Cole & Sons, Baltimore). 
For two years: Leo C. May (May 
Hardware, Washington) : FE. W. Hey- 
mann (Edw. K. Tryon Co., Philadel- 
phia) and E. FE. Baldwin (Corbin 
Screw Corp.) For three years: John 
QO. Findeisen (American Fork & Hoe 
Co.); Stuart \. Russell (J. Russell 
Co., Holyoke, Mass.) and L. A. Hoe- 
flich (Supplee-Biddle Co., Philadel- 
phia). 





Disc-information is handed out freely to 
C. A. Louderback (Warren Balderston Co., 
Trenton, N. J.) by Tom Curtiss of the Car- 
borundum Co. 


: 
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FOR 50 YEARS THE LEADING 


STEEL PIPE 
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el . LEADING in value changing needs of industry, NATIONAL 














om * LEADING in usefulness Pipe, though still fundamentally the 
“wn ‘ same strong steel pipe of fifty years 
sell * LEADING 7 sales ago, has been constantiy improved. 
lel. NATIONAL Pipe today is cleaner, 
IF TY years ago, steel pipe began _ to leadership in the following vears. stronger, more uniform, easier to work, 
‘ its phenomenal growth. Many Today finds steel pipe still setting Higher quality steels, processes for re- 
: builders and industrial engineers soon the pace—still ahead of the field—the moval of scale, methods of retarding 
: found that this “new kind of pipe” was world’s largest-selling pipe—the most corrosion — all have contributed to 
what they wanted — strong, durable, practical to use in the vast majority of givethe greatest value per dollar of cost. 
and low in cost. It proved so practical applications. Distributors, located in strategic 
for so many applications that it moved During all these years, to satisfy the — parts of the country, are at your service. 
PITTSSURGH, PA. 
i . ___ Columbia Steel Company, San Francisco, Pacific Coast Distributors + United States Steel Export Company, New York 
Co., : ee ‘ 
Car- 
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BE SURE YOUR 
ROPE AND BLOCKS 
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THE You CAN 


To find the pull required to lift a given weight 
when the number of parts at the movable block 
is known—the weight to be lifted by the tack 
divided by the number of ropes, or parts, run- 
ning from the movable block will equal the 
necessary pull on the fall, theoretically. 


But there is always a friction loss around 
sheaves, and a rule which is safe, but only 
approximate is to allow 10% friction loss for 
each sheave 3” dia. and larger. Add this frie- 
tion loss to the load and proceed as if friction 
were not present. 


Example: 


Gun tackle—1 single and 1 double block—3 sheaves 
3 supporting parts—-mechanical advantage 3. 


100 Ibs. to be lifted. 


3x 10% 30° friction loss. 
100 Ibs. + (30° x 100 Ibs.) 130 Ibs. 
130 Ibs. 


3 13.3 Ibs. pull to lift load. 

Other valuable facts on the proper use and 
care of rope, in the interest of greater safety 
and ecounomy, including the Plymouth “Weight 
and Strength Table.” 
tion of our booklet 
on request. 


are given in the new edi- 
“Lift It Safely” .. . sent 


PLYMOUTH CORDAGE COMPANY 
North Plymouth, Massachusetts and Welland, Canada 


Division Offices: New York, Chicago and San Francisco 
Warehouse Stocks: New York, Boston, Baltimore, Philadelphis, 
Cleveland, Chicago, Houston and San Francisco 


PLYMOUTH 


TRUST 
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Manning Holds Open 
House in New York 


In its newly-opened New York 
branch at 19 Murray St., Manning, 
Maxwell & Moore, Inc., held an open 
house for its customers every after- 
noon from June 17 to June 21. Execu- 
tives and New York salesmen were 
on hand to meet the visitors. 

The new quarters occupy the main 
floor and two basements. New bins 
and storage drawers have been built 
in order to utilize the available space 
most effectively. All floors have been 


completely redecorated. 

\ space to a depth of approximately 
20-ft. is available at the front on the 
main floor. This will be used for dis- 
play boards and demonstration units 
on the lines featured by the company. 





A portion of the New York sales and office 
force 


Trumbo Joins Carey 


C. C. Trumbo, formerly district 
representative of the Lunkenheimer 
Co., has joined the sales force of the 
Carey Machinery and Supply Co., 
3altimore, Md. 


AUT IAOTIVE 
cy CO ») 


S00 Am ART an 





New home of the Standard Automotive 
Supply Co., Washington, D. C., described 
in the May issue. An outstanding display 
room features a 60-ft. display board and 
partitioned departments for such lines as 
paint, grinding wheels, mechanical rubber 
goods, shop equipment and machinery 
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Castle and Slotted Nuts are milled from selected 
bar stock and conform to Bolt and Nut Institute 
standards. Stocked in a full range of sizes. Like Semi- 
Finished Nuts they can be furnished in non-ferrous 
alloys to your specifications in production quantities. 


Machine Screw and Stove Bolt Nuts are made in 
plain square and chamfered hexagon types by cold 
punching from flat bar stock. Square nuts of this 
type are generally supplied with Stove Bolts. 


fice 


rict 
ner 
the 





Semi-Finished Nuts are milled from the bar with 
washer face, or cold forged with double chamfer, 
both conforming to identical dimensions. Cold Forged 
Nuts upset from round wire combine the accuracy 
and finish of nuts milled from the bar with the added 
toughness of the cold punched nut. 







Hot Pressed Nuts are punched from hot rolfed low 
or medium carbon steel bars at forging temperature, 
then cooled, burred and tapped. Cold Punched Nuts 
which have a bright surface are more accurately 
made than the Hot Pressed Nuts which have a black 
oxide coating, mildly rust resistant. 





@ So many types of nuts are standardized today that 
it is seldom necessary to specify a nut ‘made to order.” 
All nuts shown above are typical of standard types 
in stock. Four classifications are used in manufactur- 


forged and milled from the bar, according to method 
of their manufacture. (4) Full, jam, slotted and castle 
nuts, according to styles. For additional information 
write us for folder entitled ‘Types of Common Nuts 























ing practice, and these are as follows. (1) American and Their Selection.’’ e Lamson nuts are packed 
sities Standard regular, heavy, light, machine screw and in the strongest cartons ever known to the trade, 75% 
sribed stove bolt, according to dimensional proportions. (2) and they are legibly and attractively labeled. 

r — oF ete ‘ ANNIVERSARY 
lispley Unfinished and semi-finished, according to the degree a i ae 
d and of their finish. (3) Hot pressed, cold punched, cold THE LAMSON & SESSIONS CO., Cleveland, Ohio , 
nes as 
rubber 


mm LAMSON & SESSIONS 
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Good Reasons 


why Distributors should 
tell their trade to use 


AMERICAN 
SWISS 


SWISS PATTERN FILES 


cmon 
1 Specially keen filing edges 
make them cut faster 
| * 
i ? Highest grade file steel 
F makes them last longer 
f 
; ' . 
4 2 oe limits of tolerance 
I make them highly accurate 
: i in size 
] + 


4 Special heat treatment with 
| automatic control assures 
uniform hardness 
o 
ht larger filing surface 
] . . 
than most Swiss pattern files 
* 
‘ 6 Over 2500 different shapes, 
cuts and sizes provide a file 
for any intricate job 
. 


Swiss pattern files are the 
only kind we make—40 
years of experience 

* 
Preferred by expert tool 
and die makers 

« 
Every file guaranteed for 
performance 

* 
Sold at no higher prices 
than other Swiss pattern 
files 





Our 100% distributor sales policy 
assures full protection to our 
distributors 


1 a0 





»000 
tm * 


Are 


AMERICAN SWISS FILE & TOOL CO. 


Elizabeth N. J. 
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About 400 years of hoist-selling experience are represented in this group of Yale and 
Towne salesmen who recently met at the company's headquarters in Philadelphia. Back 
row: George Sherrill, Fred Sintes, Sr., Bill Hoyt, Floyd Dewey, J. C. Morgan, Ralph Irwin, 
Sam Gibb, Bill Redmond, Paul Richter, R. P. Anderson, Arch Ames, Front row, Roy 
Arehart, Earl Clapp, Howard Scofield, Harry White, Dan Eshom, Bill McGreevy, Jim 
McCullough, Charlie Pearson, Carl Hedner 





In this exhibit Beaver Pipe Tools captured the attention of visitors to the recent Interna- 
tional Petroleum Exposition at Tulsa, Okla. 





On May 13-14 this group of eastern and mid-western sales representatives of the Blackmer 
Pump Co. met at Grand Rapids, Mich. N. J. Harkness (second row, center), executive 
v'ce-president and B. P. Hetler (second from right, second row), sales manager, led a dis- 
cussion of Blackmer's 1940 sales and distribution program 
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THIS MONTH’S SALES BOOSTER 


FOR LUNKENHEIMER DISTRIBUTORS. 

















Providing Truly Practical 
Drain Channels, plus Broaze 
Stem-Thread Bushings Cast 
Right into the Bonnet © © © 


_ LUNKENHEIMER 


LVES 

“KING-CLIP” GATE VA 
ARE “CORRECTLY ENGINEERED” va 
MAXIMUM ECONOMY ON THE JOB! 
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SEEING IS BELIEVING! 
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++*REACHING PRACTICALLY ALL THE 
SPECIFYING AND BUYING AUTHORITIES FOR REALLY TOUGH 


IN MAJOR INDUSTRIES SERVICE...SUGGEST 
THE “KING-CLIP”’! 


sea 
Here's a valve that doesn't need pampering. 
: 


You can recommend it wherever rough handling 


eee. 


ne RN RO A OTE 


- and abnormal wrenching and piping stresses are 


Me CAN USE IT WITH likely. It will withstand the strains of sagging or 

: H GREAT EFFECTIVENESS uneven pipe lines without distortion. Available 

WHEN YOU'RE SELLING in pth Re tl Pras . ampere =, 

resistance in the handling of all types of gases 

“CORRECTLY ENGINEERED” and liquids, you can be sure of filling the exact 

; LUNKENHEIMER VALVES requirements of every buyer from the line of 
’ Lunkenheimer ‘'King-Clip"’ Valves, 

Profit from. the experience of our own factory representa- 





tives who, year after year, have found that the surest ESTABLISHED 1862 
way to convince buyers of Lunkenheimer’s ‘Engineered 


Superiority” is to take-a Lunkenheimer valve apart and THE THE LUNKENHEIMER C&O. co. 


compare it point-for-point with whatever valve the pros- —wQUALITY’=— 


eer ot 


pect has been using. Throughout the year, our advertis- CINCINNATI, OHIO. U.S.A. 
ing will feature this visible proof of Lunkenheimer qual- NEW YORK CHICAGO 
ity, so take full advantage of a proven sales strategy BOSTON PHILADELPHIA 


. make point-for-point comparisons on every call. 


EXPORT DEPT. 316-322 HUDSON ST., NEW YORK 


SELL QUALITY. Y-SFLL LUNKENHEIMER 


EIRENE RIN ee 





-_ The Line of Cvuctly Enginceed" Valves 
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With stocks upped 40° on most pumps . . . and facilities 
greatly increased to speed quantity production . . . Westco 
meets the demand for immediate delivery resulting from gov- 
ernmental pressure on industry. "Same day shipment" is effected 
whenever possible. This plus service means extra business for you 
now ... with every unit built 
by the originators of turbine- 
type pumps ... backed by 
over 135,000 actual installa- 
tions. Use the coupon today! 


The Westco industrial line includes a full 
range of equipment, with capacities to 
420 G.P.M., for a wide variety of plant 
applications. A complete selection of 
low-capacity, high-head units for circula- 
tion, boiler feed, liquid transfer (see 
right) and condensate return duty pro- 
vide equipment to meet specific require- 
ments. 





Only Westco Pumps have patented renewable liners (see 
below) which protect pump casing against wear .. . per- 





Wastes mit changes in performance merely by switching impellers 
Shallow and liners. 

Well 

Water The Westco line 

Systems 


also includes a full 
range of shallow 
and deep well water 
systems. 


in sizes 


Seeeeeeeeeeeeeeeaeeeaaae 
MICRO-WESTCO, INC., 
27007 State St., 
Bettendorf, Iowa. 
Gentlemen: Tell 
Pumps |, 


me Westco industrial 


about 
Water Systems _|. 





MICRO-WESTCO, INC. 
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Part of the sales group that makes things 
click for the Federal Supply Co., Oklahoma 
City. Left to right: C. E, Gay, sales man- 
ager; N. F. Loeffler, purchasing agent; 
E. K. Young, manager of inside sales; Louis 
Loeffler, Jr., city sales, and L. M. Gray, 
credit manager 


Mid-States Drops Contracting; 
Adds Men and Lines to Business 


Since last March Mid-States In- 


| dustrial Corp., Rockford, Illinois, have 





been in the process of discontinuing 
the business of contracting work in 
the pipe trades—work in which they 
have been engaged for thirty years. 
According to Charles W. Litsey, presi- 
dent, this change in company policy 
was made in conformance with a plan 
to enlarge their jobbing business. 
Several new lines have been added and 
the sales force increased. 

Although the company had a large 
amount of contracting work in process 
when the decision was made in March, 
it will all be completed by June 30. 
No new contracts were accepted since 
March. “These changes have had an 
important and favorable effect on our 
regular mill supply sales work and 
we are delighted with our changed 
policy,” said Mr. Litsey. 


M. E. Meagher remains as sales 


manager of the mill and contractors 
supply division while C. H. Carlson, 
former purchasing agent in the con- 
tracting division, is in charge of sales 
in the new division. 





H. P. Weller, president, H. P. Weller Sup- 


| ply Co., Erie, Pa., discusses markets with 
| George C. Miller, president, Lake View 


Forge & Clevis Co, 
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NEW REVOLUTIONARY 
WIRE ROPE CLIP 


“I heard it features a revolutionary wire rope clip that is a 
real sales leader. Easier to put on... stronger and safer... 
delivers 95‘; of rope efficiency . . . and a lot more savings 
for users. Those are sales points I can use!” 

The new Laughlin Drop-Forged Safety Clip is not only an 
attention-getter in itself, but it also opens up the way for re- 
lated sales in wire rope and chain specialties. Its novelty and 
quickly demonstrated advantages give your salesman a good 
start toward a real sales-making call. 


Sell the FIST GRIP Clip 


LAUGHLIN PROTECTS THE DISTRIBUTORS 


BRANCH SALES OFFICES 


7: Wastes een 1027 Magazine St., 


‘ saa 923 East Third St., 
New York, N. Y. perenne La. Los Angeles, Cal. 
P. O. Box 217 2a 2 coe ware 250 Perry Street 
Cortland, N. Y. Pittsburgh, Pa. San Francisco, Cal. 


: Lewis M. Gardner . 
564 W. Randolph St., 2223 Warner Road 605 Pioneer Bldg., 


CH nun, foro Tens Sete, Was 
:. Gran vd., . a ‘ ork Street 
Detroit, Mich. 10 High Street Denver, Colo. 


Boston, Mass. 


The THOMAS LAUGHLIN CO. 


PORTLAND, MAINE 


Bef 


wpe eee 


—— 


= 


DISTRIBUTORS: 









There's fast turnover and there’s good profit margin 
in the Laughlin Drop-Forged Safety Clip. A real sales 
leader you need to build orders. Send the coupon 
right now for new Safety Clip Folder and the catalog 
which also lists other Laughlin profit-makers. 





Se ee eee eee eee aeeee es Bees ee eee ew eaeaeaae 
MAIL COUPON TODAY FOR FREE FOLDER & CATALOG 


THE THOMAS LAUGHLIN CO. 
PORTLAND, MAINE 


Please send your new catalog and new Safety 
Clip Folder M-4 


NAME 
TITLE 
COMPANY 


ADDRESS.... 


“TTIiLTIiLtirititiriiiti ic tity iy tT) 


SHOULDER HUT FYE BOLT ROPE SOCKET \open pattern 
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You and we built the band-wagon! 


ALLEN Distributor-policy was born with the company and has 
grown with it, but its principle never has changed. First and for all it 
took the stand that a strong, efficient Distributor system is the best 
assurance of a free flow of goods from manufacturer to a maximum of 
industrial consumers. 


Our policy sought, in the most practical ways, to help build up the 
mill supply house as the recognized factor in distribution. We treated 
the Distributor’s sales-territory as his own, and ai// of his customers’ 
orders as rightfully his. All inquiries for “Allens” were referred to him; 
orders all billed through him. Sales-leads were handed to him by our facto- 


ry sales-force. Results of our advertising were his before they were ours. 


That Distributors as a body are now in a position to insist on adherence to 
these practices by their suppliers is highly gratifying to us, and to all who, in good 
faith and fairness, have foregone the profits in factory-handled direct sales. 

But it does take time to test professed policies in trade relationships. For only 
in the ALLEN record have you 30 years of hollow screw marketing that prove its 


policy to be based on conviction — not on a fervor to get on the band-wagon of 
Distributor- favor. 


THE ALLEN ,MANUFACTURING COMPANY 


TFORD, CONNECTICUT U 


68 MILL SUPPLIES ¢ JULY, 1940 


Even though it was fiesta time in San An- 
tonio when this shot was snapped, and every- 
body was knocking off at noon for the big 
parade, Carl Warlick, San Antonio Machine 
& Supply, wanted to get in just one more 
delivery before calling it a day 


Disston Holds 
Sales Meeting 


Forty territorial salesmen of Henry 
Disston & Sons, Inc., gathered at 
the Tacony, Philadelphia, plant of the 
company on Monday, Tuesday and 
Wednesday, July 1, 2 and 3 for the 
“One Hundred Disston Years Sales 
Rally.” 

All Disston territories East of the 
Rocky Mountains were represented. 
Complete merchandising and advertis- 
ing plans for the year were presented, 
while department heads discussed the 
plans of their departments in the three- 
day session. 

President Disston and Vice-Presi- 
dent William S. Armstrong delivered 
anniversary greetings to the salesmen. 

The second day of the program was 
turned over to the salesmen them- 
selves. A dinner for the salesmen and 
company executives was held that 


night in the Hotel Warwick, Philadel- 
phia. Other addresses and discussions 
featured the third day of the meeting. 





Ready to tee off at the golf party thrown 
by W. S. Wilson Corp., New York City, is 
this foursome, consisting of Al Schuhl (Inde- 
pendent Pneumatic Tool Co.); Jack Stromp 
(Wilson); Paul Faxon (Alemite) and H. C. 
Sauer (Timken Roller Bearing) 
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A complete line of RADIAL AND WIDE INNER 
RING BALL BEARINGS to take care of every type 


of bearing replacement. 


The most complete line of HOUSED BEARING 
UNITS for every Standard and Special transmis- 
sion application. Each incorporating the famous 
Fafnir Wide Inner Ring Bearing with exclusive Self- 


Locking Collar, easiest of all to install or remove. 


38 FIELD ENGINEERS with over 400 years com- 
bined bearing experience — ready to assist you in 


solving any bearing problem. 


SELLING ASSISTANCE — continuous advertising 
to your prospective customers. PLUS the FAFNIR 
“DRAGON” —- house magazine which has “sold” 
industrial prospects since 1918. PLUS — a complete 
balanced program of distributor sales promo- 
tion material. The Fafnir Bearing Company, 


New Britain, Connecticut, 


FAFNIR 24/Geanings 
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bank on 


FAIRBANKS’ 























For Profitable 
| Valve Sales 





The outstanding quality of Fairbanks Valves 
eliminates unprofitable and embarrassing customer 


complaints, 


At every step of their manufacture there is con- 
stant, earnest vigilance over materials and every 
operation in the manufacture. A large percentage 
of the men who make Fairbanks Valves have had 
between 20 and 40 years’ experience. Unusual care 
is exercised in testing all valves before they leave 


the factory and we stand back of them to the limit. 


It will pay you to check up 
on the Fairbanks exclusive fran- 
chise. It not only gives you a 
complete line of bronze and iron 
valves and eliminates competi- 


tion from direct sales, but a 


(oe 


wide-awake merchandising plan 


that paves the way for easy sales. 


We back you up with an ex- 


inert 


tensive advertising campaign. . . 


. 


give you the assistance of our 


3 


salesmen in pushing sales. . . and 


co-operate in every way. 


We 


ie! 


If you are looking for the best 


bet in valves to establish a fast 





growing business, write for full 


particulars and catalog No. 21 Fig. 0417 
150 Ibs, Steam 
today. Pressure 


THE FAIRBANKS COMPANY 
19 East 4th Street New York, N. Y. 


Valves, Dart Unions, Hand Trucks and Wheelbarrows 
Boston, Pittsburgh—Distributors in Principal Cities 
N. 


Factories: Binghamton, Y., Rome, Ga. 


Fairbanks 





| 
page Nala) (a Valves 
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Richardson Appointed to Dallas 


A. I. Richardson has been appointed 
manager of Allis-Chalmers Mfg. Co.’s 
district office at Dallas, Texas, accord- 
ing to an announcement by Walter 
Geist, vice-president. He was pre- 





A. |. RICHARDSON 


viously located at the company’s dis- 
trict office in Charlotte, N.C. 

Mr. Richardson is a native Texan, 
attended the public schools of McKin- 
ney, and graduated in mechanical 
engineering from Texas A & M 
College. After entering the employ 
of Allis-Chalmers in 1925, he spent 
two years in their shops prior to pre- 
paring for sales engineering work. 
Since then he has had a wide experi- 
ence in the company’s district offices 
at Atlanta, Ga., Chattanooga, Tenn., 
and Charlotte, N.C. 





It took us a long time to get the picture of 
May's winner of the Distinguished Service 
Award, but here he is—S. D. Barrow, San 
Antonio Machine & Supply Co., San An- 
tonio, Texas 








were one 





» for more 
L/ Sales 


-fhal! 


Suggest Delta Tools to 
Your Customers 


Here’s Why: (1) immediate delivery; (2) Low first cost despite their modern 

advanced design and many exclusive features; (3) Low operat- 
ing and maintenance costs; (4) Reduced labor costs through their use as auxiliary 
tools to fill in “working time”; (5) Flexibility, permitting their quick adaptation for 
special set-ups; (6) Portability and adaptability to quick changes in production set-ups, 



































No. 1370 Floor type 17 
inch “Slo-Speed” Delta 
Drill Press with No. 2 
Morse Taper Spindle and 
= Standard Tilting Table, 
without motor or switch. 


+89 


In these days of quick shifts in production requirements, factories and shops of 
all sizes and types are installing Delta drill presses by the thousands. The 14” and 
17” models, sirgle and multi-spindle units are being set up both as auxiliary tools 

and in large batteries as basic production units. 











M Delta drill press heads and columns 
Vy are being adapted for special set- 
nt ups at great savings. Everywhere 

: Delta drill presses have fully dem- 
4 onstrated their remarkable ability 


“to take it” under the toughest con- 
ditions and to make performance 
records equal to machines that costs many times as 
much. 





Tie-in Your Sales Efforts with Delta 
Trade Paper Advertising 


Powerful full page trade paper ads like the one 
reproduced here are appearing in most of the 
leading trade publications. They are creating an 
even greater interest in Delta Drill Presses at this 

time. Cash in on this advertising—and get your 


share of this profitable Delta business. 


MANUFACTURING CO. 


(INDUSTRIAL DIVISION) 


Sal 


ms 682 E. VIENNA AVENUE 
= MILWAUKEE, WISCONSIN 
An- 
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OIL SEEPAGE! 


PACK WITH BELMONT 


Drip drip drip. A tiny leak—a costly fire. 


This month we're “Oil” 
customers. In the magazines they read, 
that go into their offices, catch them on 
the job, we pre-sell Belmont 6100 for you. 
Read the 6100 story yourself. Then cash 
in on this pre-selling advertising. 


talking to your 


Belmont 6100 is especially desiqned for use 
on rods and valve stems handling volatile 
distillates. Gasoline, naphtha, kerosene and 
benzol tend to break down ordinary lubri- 
cants. But Belmont 6100 uses a special 
lubricant (our exclusive formula) that keeps 
it soft, retains its sealing qualities longer. 


6100 is just one item in the complete line 
of Belmont Oil Packings built to give maxi- 
mum performance in all types of o!1 service. 
Belmont makes packinas for all other serv 
ices, too. And every Selmont Packing is 
constructed for ultimate wear and greater 
efficiency! 


The 1940 Belmont Catalog is full of sales 
points on every item in the complete 
Belmont Packing line. Use the catalog as 


your sales guide. It was designed for 
your use particularly. It will help you 
sell more. 


THERE’S A BELMONT 


PACKING 







Suggested Belmont Packings 
For Oil Service 


BELMONT 6100 


Gasoline Packing Made of high grade 
asbestos yarn, braided jacket 
over jacket Special lubricating 
compound keeps packing soft 
and retains sealing 
qualities even when 
applied to volatile dis- 
tillates Square cross 
section. Available in 
1, 3 and 5 lb. spools 
and in sizes from “%" 
to %"’ 
























BELMONT 189 


Hot Oil Asbestos Pack. 
ing Long fibre as- 
bestos yarn, braided 
jacket over jacket 
Oil penetrahon and 
saturation minimized | 
by a special formula 
lubricant. Designed 
for use on either hot 
or cold oil rods and ™ 
Plungers Square 
cross section Su 
plied in packing space sizes from ‘4 








“Pp 


FOR EVERY SERVICE 


BELMONT 


,- A. Gack 
THE BELMONT Oe ol & RUBBER COMPANY 





BUTLER ANDYSEPVIVA STREETS @e PHILADELPHIA, 


ae 


PA 
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Black & Decker Announces 
New Sales Branch 


Due to the importance of the Pacific 
Northwest as a market for portable 
electric tools, the Black & Decker Mfg. 
Co. has established a direct factory 


PHIL LUND 


branch in Seattle at 131 Dexter Ave. 

Phil Lund, who has served Black 
& Decker in that territory over a long 
period of years, has been appointed 
branch manager. Mr. Lund will have 
the full responsibility for all activities 
in the new territory. A complete 
factory service station is maintained, 
equipped with modern tools, testing 
apparatus, and a complete inventory 
of service parts. 


Burns Brothers 
Adds Salesman 


Fred Chadwick, formerly an engi- 


neer in Albany, has joined the selling 
force of Burns Brothers, Syracuse, 
N. Y. 





That furrow on the brow of Sales Manager 
John Scherer, Industrial Tape Corp., might 
come from worry over ability to keep up 
with the current rush of orders 
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Over 50 years ago Mill Supply houses started to 
climb on the “Little Giant” bandwagon. And with 
good reason! For “Little Giant’’ Screw Plates have 
always made a hit with users everywhere because 
of their ruggedness, their accuracy, their adjusta- 
bility and their reliability. 





Today they are still the most popular and fastest 
solling screw plates on the market. More—the 
million-odd assortments in use assure a steady 
profitable flow of parts business on taps, dies, 
collets, stocks, etc., because improvements in 
manufacture have not changed the basic design. 
Parts made today will interchange with those 
made fifty years ago! 


The “Little Giant’ bandwagon is on the move, 









going stronger than ever. Get Aboard! 





This diagram explains “Little Giant’ Die construction. 
The double bevel on the dies permits them to be reversed 
in the collet, for cutting close to a shoulder. Adjusting 
screws and witness marks on collet and die afford quick, 
Positive adjustment. When the screw guide (squared to take 
a wrench) is tightened, the whole is as rigid as a solid 
die—yet can be taken down and the dies removed for 
sharpening in a jiffy. 


IER 


1 







Die: note 
the double 


slot in 
bevel 


3 


Adjusting 
Screw 








GREENFIELD TAP & DIE CORPORATION 


Greenfield, Massachusetts 

Detroit Plant: 2102 West Fort St. 
Warehouses in New York, Chicago, Los Angeles and San Francisco 
In Canada: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 





GREENFIEL 


TAPS + DIES - GAGES - TWIST DRILLS - REAMERS - SCREW PLATES - PIPE TOOLS 
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"YANKEE" VISE No. 993 CONVERTED 
INTO DRILLING AND TAPPING JIG 


For accuracy and speed in handling work —sell 
‘‘Yankee”’ Vises for modern shop equipment. 
Accurately machined — sides, ends and base, the 
‘*Yankee"’ Vise holds work square on face plate 
or machine bed. Vise at right, made in four sizes: 
No. 991; 142” jaw width. No. 992; 
2” jaw width. No. 993; 234” jaw 
width. No. 994; 4” jaw width. 
‘‘Yankee’’ Vise also available + 
withremovable swivel base. Sizes: Ba | coe Se 


ened Steel Block 


Nos. 1991, 1992, 1993 and 1994. oe Holds Rounds 


ORDER FROM MILL SUPPLY JOBBER. FOR “YANKEE” VISE CIRCULAR 
WRITE NORTH BROS. MFG. CO., DEPT. ML, PHILADELPHIA, U.S.A. 


NORTH BROS. MFG. CO., PHILADELPHIA, U.S.A. 
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Houston Supply House 
Does an About Face 


For a good many years Wessen- 
dortf, Nelms & Co., Houston, Texas, 
had their entrance on 317 Preston St. 
hey were quite content with the loca- 
tion and had given little to changing 

However, the city fathers did a 
little traffic juggling a few vears back. 
\ four-lane highway was built right 
past the Wessendorff backdoor. What 

7 lo? 


was the most natural thing 


Ing 


t 
o 





Wessendorff Nelms & Co. new front en- 
trance as it looks to motorist leaving city. 





L. L. Nelms, president, rolls up his sleeves 
and takes a hand in demonstrating an elec- 
tric tool from their attractive floor display. 


Right. They did an “about face’. The 
back became the front, and vice versa 
Now the address is 320 Franklin St 
In the changing-over process attra 
lisplay windows were arranged 
two sides of the entrance \ large 
ind interesting display of machin 
| ind equipment meets the eve 


the customer as he enters. This white 


tucco building, effectively trimmed 
vith deep blue, is now visible to ap 


roaching traffic quite a distance 


either dire 


Northup Addresses 
Jersey Distributors 


\ means of reducing losses on small 
orders in the supply business was de 
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150 AND 300 POUND 
DROP FORGED STEEL 


GATE VALVES 








In the catalytic cracking processes where 
extremely high temperatures and low pres- 
sures prevail, Vogt’s new 150 Pound and 300 
Pound, A. S. A. DROP FORGED STEEL Gate 
Valves are successfully operating under 
severe conditions. 


The standard temperature rating for 150 
Pound valves is 500° F.; Vogt rates its con- 
struction at 750° F.; but the Vogt drop forged 
carbon steel valves shown above are OPERA- 
TING REGULARLY AT 850’ F. in one of the 


world’s largest refineries. 


These valves feature (1) all flanges forged 
integral with extra thickness to newest A. P. I. 
specifications, (2) round, bolted, one- piece 
bonnet, (3) oversize stuffing box, (4) remov- 
able yoke nut, (5) solid wedge gate, (6) heat 
treated stainless steel trim, (7) 
high temperature studs and 
nuts, (8) materials up to Vogt 
“thigh pressure” standards. 





For doing a tough job... 
its VOGT for Valves! 4 
ya 


HENRY VOGT MACHINE CO., INC., LOUISVILLE, KY. 
BRANCH OFFICES: NEW YORK © PHILADELPHIA © CLEVELAND © CHICAGO © CINCINNATI © ST. LOUIS » DALLAS 
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2 FAST SELLERS 


SAY AUTHORIZED SKF DISTRIBUTORS 





THERE’S no closed seas 


on PROFITS from the S)fS 
line of ball and roller bearings 


on 
op 


and transmission appliances, 
say USIP distributors. The 
reason is that {US| not enly 
provides them with high qual- 
ity products, but, through spe- 
cialized engineering, modern 
merchandising methods and 
far-reaching advertising, turns 
business their way. If you're 
NOT an &°S/P distributor, 
now is the time to seek a fran- 


chise. ahi 


Industries, Inc., 
Philadelphia, Pennsylvania. 


O12 





TRANSMISSION APPLIANCES 
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Jersey Mill Supply Club by D. W 
Northup, chairman, distributors’ rela- 
tions committee, American Supply & 
Machinery Manufacturers’ Associa 
tion, at a luncheon at the Newark 
thletic Club on June 12 


- 


Mr. Northup’s suggestion — boils 
down to. this on all products on 
which a quantity discount price sched 
ule is feasible, margins should be in 
reased tor small quantities by raising 
prices and held the same on large 
quantities. This method, he contends, 
will offset, in part, at least, losses on 
the small orders and at the same time 
protect the distributor against inroads 
by the direct-selling manufacturer on 
the larger orders. 
(x. Hl. Boucher, Pyrene Mig. Co 
ind Frank Shurtz, American Swiss 
bile & Tool Co., complimented Mi 
Northup’s suggestion and declared it 


workable. The former, although his 
product was not subject to unusually 
small orders, contended that anv sug 


gestion tor strengthening the financial 
picture of distributors should be of 
iterest to all manufacturers 


Hygrade Lowers 
Fluorescent Prices 


Hvygrade Sylvania Corp. has at 
wounced that in genet il it will meet 


the reduction in price of electric in 


‘andescent and fluorescent lamps 
effective June 1, as put in effect by the 
two large electrical manufacturing 


\ reduction of approximately 17 
per cent on fluorescent lamps follows 
1 reduction of about 15 per cent in 
March, 1940. [t is estimated that 
these reductions represent a lower cost 
» the public mn these two products ot 


approximately $9,000,000 annually 





It's a good thing the gardener wasn't around 
when these three Macklin executives snitched 
those boutonnieres from the picnic grounds 
at the Macklin Co. plant in Jackson, Michi- 
gan. The culprits are, left to right: Guy C. 
Core, advertising counsellor; W. V. Blake 
engineer; and R. B. Howlett, purchasing 
agent 
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Plan of battle or plan of production . . . both alike 
depend on precision to win. More and more do 
production lines and tool rooms rely on Dumore 
Grinders for obtaining accuracy to a tenth (.0001”). 
The resultant savings of labor and overhead . . . 
the reduction of spoilage . . . the ready adaptability 
to a myriad applications . . . have made Dumore 
Grinders the rule. Dumore Advertising and field 
men are maintained to help you reap the extra 
profits in this rapidly growing market. 


THE DUMORE CO., Dept. 1606, RACINE, WIS. 





Jumore 


PRECISION ONLY DUMORE Gives YOU ALL OF THESE 


@ Lightweight for easy portability @ A size of grinder for every job. 
... yet sturdily built for long life. _. . 15 models to select from 


@ Spindle speeds up to 42,500 @ A background of 25 years’ 
r.p.m. . . . without vibration. precision grinder specialization. 
4 4 4 > 4 ss 
UMI 
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hese IMPERIAL MERCH yp 
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HESE Imperial Merchandisers of Welding Outfits, Rod 


and Supplies are producing a lot of business for Mill 
Supply Houses. 


You know how many plant men drop into your place of business 
. and you know from experience how these men like to look 
over the latest tools on display. 


The display board with its No. 1178 Imperial Welding Outfit 
gives the plant man a chance to really examine the complete 
welding outfit. The torches and regulators are attached with clips 
so that they can be readily removed for inspection. The welding 
rod rack enables you to shcw the complete line of welding rod 
which you carry in stock. 


If you are not equipped with these Imperial Welding Merchan- 
disers just drop us a line and we shall be glad to give you com- 
plete details on a deal that will help increase your sales on weld- 
ing outfits and supplies. 





NO. 1178 OUTFIT. Here is the outfit 
which is displayed on the board. It has the 
improved heavy duty type double gauge 
regulators. Improved torch balance — a 
new mixing principle with individual tap- 
er seating mixer for each tip. Designed for 
cooler operation . . . and lower operating 
costs. 


Imperial No. 1178 Welding Out- 


fit as shown above. List $57.00 


With Cutting Attachment added. 


No. 1178-C. List $77.00 








THE IMPERIAL BRASS MFG. CO., 511 S. Racine Ave., Chicago, IIl. 


IMPERIAL Yedestrial Products 


78 MILL SUPPLIES © JULY, 1940 


































The oldster and the youngster of the Mideke 
Supply Co., Oklahoma City, Okla. John 
W. Miller (seated) is proud of his 24 
years of service while Tom Scanland is just 
over his first month 


Distributors Show Wares 
At Oil Mill Power Show 


Memphis Distributors scored in the 
big Power Show, held in Memphis, 
June 6-7-8, sponsored by the Tri- 
States Cottonseed Oil Mill Superin- 
tendents Association. More than 100 
exhibitors displayed their products. 
The Memphis distributors in coopera 
tion with the manufacturers whom 
they represent filled two large halls of 
the city’s auditorium. Registration 
was about 700 

The exhibit halls were opened one 
night, and engineers from all over the 
city had a chance to visit the displays, 


as they were open to the public. It 
was reported that a number of sales 
vere made from the floor. 


Memphis mill supply houses repre- 
sented with a large number of booths 
were: Riechman-Crosby Co., Pidgeon- 
Thomas Iron Co., Hays Supply Co., 
J. FE. Dilworth Co., Industrial Sup 
plies, Inc., and Lewis Supply Co. Phil 
Pidgeon, president of Pidgeon-Thomas 
Iron Co., and Chamber of Commerce 
gave the address of welcome. Richard 
Alcott, vice-president and general 
manager of Riechman-Crosby Co., was 


chairman of the exhibit committee 


OS | rr cosy © 


ALLEN-BRAD 


One of the exhibits of the Riechman- 
Crosby Co., Memphis, at the recent Oil 
Mill Superintendent's power show, showing 
a complete line of motor control equipment 
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SIMPACT 


Die change is easy. Push 
die selector buttons, 
turn head slightly, slip 
dies in steps, that's all. 


“TOLEDO” 
S or 
SIMPACT 


Cuts easiest. The 
"Torque - Test" proves 








Simpact is the easiest 
operating |"' to 2" self- 
contained threader. 


“TOLEDO 


es DC 


SIMPACT 


Has automatic drip oil- 
ing. Oil pockets in head 
collect oil and drip it 





continually on the dies 
when cutting. 








“TOLEDO” 
SIMPACT— 


FINEST 1” TO 2” SELF- 
CONTAINED THREADER 


This new sensational |” to 2” self-con- 
tained ratchet pipe threader is unique 
in design. It embodies mechanical 
principles thoroughly tested and proven 
by nearly 40 years of experience. 


"TOLEDO" now offers to the trade 
through its distributors the finest 1” to 
2” self-contained ratchet pipe threader 
ever made. It has everything to be 
desired in such a tool. Write to us 
for complete information. Let us help 
you to realize upon the sales possibili- 
ties of this new tool. 


THE TOLEDO PIPE 


THREADING MACHINE CO. 
TOLEDO, OHIO 
New York Office, 72 Lafayette St. 


py 
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NO FINER PIPE TOOLS ARE BUILT TO-DAY THAN THOSE oT) “TOLEDO” BUILDS. 
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You will find Joyce Jacks in use 
wherever you go . in factories, 
oil fields, mines: by contractors, 
wreckers, truckers, etc. They all 
know Joyce as a real friend when 


a stout lift is needed. 


You can profit by this goodwill. 
There is a Joyce Jack for everyone's 
requirements . . . 250 types. sizes 
and capacities. 





eeecr 


Sell the Joyce Line . . . you will find 
a lot of satisfaction as well as profits 
in it. Leading Mill Supply Jobbers 


everywhere are doing it. 


Why not write today for Catalog and 
discounts? 


THE JOYCE-CRIDLAND CO. 


Dayton, Ohio 





JOSEPH DIXON CRUCIBLE C 


JERSEY CITY, NEW JERSEY 
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Dorothy O'Brien, quotation clerk, Janet 
Segal, the “authority’’ on Boston Gears and 
Lucille Swearingern, secretary to the vice- 
president and sales manager, are important 
cogs on Bill Todd's Somers. Fitler & Todd 
staff 


Kettra Joins Mau-Sherwood 
Sales Staff 


W. H Kettra, i= has joined the 
sales force of the Mau-Sherwood Sup- 
ply Co.. Cleveland, Ohio. He has 
a background of mill supply and me- 
chanical rubber goods experience. 

Mr. Kettra will contact out-of-town 
industrials as a special representative. 


Batt Addresses TPA 


Wiliam L. Beatt, president, SKF In- 
lustries, Inc., was the principal speaker 
ita luncheon celebrating the thirty- 
iftth anniversary of the Technical Pub- 
icity Association at the Hotel Penn- 
svivania, May 15. Mr. Batt strongly 
urged industry to re-sell itself to the 
public since it needs the public confi- 
dence in order to assume the position 
of leadership called for by the present 
crisis 

James R. White, president, Rickard 
& Co., New York, presided at the 
luncheon. 


t 
! 
] 
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J.T. Murray (right), sales manager of Util- 
ity and Industrial Supply Co., Jackson, 
Mich., steps outside with some of his 
hustlers: (left to right) R. L. Johnson, C. C. 
Doudna, J. R. Bean, C. V. Rogers, A. F. 
Sweet and M. W. Howe 
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This multiple drill press had to 
be “babied” constantly when the 
spindles were driven by flat belt 
mule drives. If a drill was de- 
pressed too rapidly the belt would 
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slip off. Replacing the flat belts 

The with quarter-turn Gates Vulco 

a Rope Drives--which run in grooved 

Concave Side =f f sheaves--ended the slippage and 
1S A GATES PATENT ll ag increased output 406;. 


nes? al . 


Learn of a SUBSTANTIAL SAVING 
"gg: in BELTS and POWER 


ya by making 


This Simple Test 


Grip with your fingers the sides of any V-Belt; then bend the 
What Happens belt and feel the sidewall change shape. Being under tension, the top 

When a of the belt narrows. The bottom, compressed, becomes wider. The 
V-Belt Bends sidewalls bulge. These stresses distort a straight-sided V-belt into a 
shape that does not fit the sheave groove—as shown in Figure 1 (on 
the left). Note the out-bulge of the sides. 





Now bend a V-belt built with the patented concave side. You'll 





feel the same stresses, the same shape change with this big difference: 
the altered shape exactly fits the sheave groove—as 
shown in figure 2. Two advantages result. (1) No . V-Belt 
sidewall bulge; therefore uniform sidewall wear, in Sheave 
longer life! (2) Full sidewall grip on the pulley; jaa, 
therefore less slippage on heavy loads or sudden load 
increases—a saving in belt wear and also in POWER. VS Feenpgel 
v 

The Gates Vulco Rope is the only V-Belt built its chabeaanee 

with the patented concave side. se hia Mi liieg dass Bn 


THE GATES RUBBER COMPANY 


Engineering Offices and Stocks in All Large Industrial Centers 


GATES “a: DRIVES | 


CHICAGO, ILL.,}$24 Sourh_ |= HOBOKEN. N. J..zermint!_ BIRMINGHAM. ALA.. °°! 13" LOS ANGELES, CAL.. juni 


**Building Ave.. S. ‘Wash. Blvd. 
DENVER, COLO..,3°3 Sous DALLAS, TEX., 3!2,¢"* PORTLAND, ORE..3), ,.”° SAN FRANCISCO,CAL.., fan si. 
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PLANOGRAPHED 


CATALOGS 


——s 


Cleveland Too 


and Su pply Co 
! 


Many pages are photographed from 
manufacturers’ catalogs without 
typesetting expense. 


High speed prices are planographed 
in RED! 


On important lines we “tie-in” with 
manufacturers’ national advertising 
by reproducing their trademarks in - 
the distributor's catalog. 


For Details Write To: 


WEINBERG & Mchek 


INCORPORATED 
H1OW.Van Buren St., CHICAGO, IL. 
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O. S. Wilcox Looks Ahead After 
57 Years in Supply Business 


“Fifty-seven years is a long time for 
any man to devote to any business,” 
said ©. S. Wilcox, president otf the 
M. 1. Wilcox ( ‘o., Toledo, Ohio, in a 
recent interview. “But.” he added, 


‘I've enjoved every minute of it and, 





President O. S. Wilcox of the M. |. Wilcox 
Co., Toledo, Ohio, who has enjoyed every 
day of his 57 years in the supply business 


‘; 7 woking rward te 

“ rt \ ‘ ks be re 
jut ‘7 t 

Mi Wilcox, vhe assed the 

| the company ou 19003 





Another Wilcox executive who came up 

through the ranks is M. J, Schwanzl, sales 

manager. He can go out and sell with the 

best of them and does. Notice how handy 
he keeps the company catalog 


upot ’ incle, M. I 
Wil 1 he « pany ele 
Drate ] 7Oth ) hdav thi vea 
i ll ( ( « th i\ vA k 
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1883 when as a stripling of 19 he 
entered his uncle's store for the first 
time as a regular employee. And as 
the vears passed he worked his way 
up through the organization from 
errand boy, shipping clerk, warehouse 
man, counter man, outside salesman 
to finally president. The lessons he 
learned in this climb upward leit such 
an indelible stamp on his memory that 
every executive in the organization 
has had to come up through the ranks 
in the same manner. 

When the M. I. Wilcox Co. was 
founded in 1844 it was only a general 
store serving the maritime trade. One 


of their big items at that time was 





T. P. Steele, treasurer, of the M. I. Wilcox 
Co., Toledo, has a 35-year company record 
behind him. He's shown here in the com- 
pany warehouse watching an order of manila 


rope outward bound 


canvas sails tor the lake schooners 
\nd only a small stock of nuts, bolts, 


ete were handled Today the table . 
have been reversed and the industrial 
items stocked amount to well over 95 


per cen 


In looking toward the future M1 


Wilcox said, “I’m not. particularly 
vorried about what's up ahead. Wil 
COX has We ithered a good Vets 


storms in the last 
to be at the helm 


nvselt anVWAYN Ot 


96 vears. [| expect 
ior a few more vears 
course [ don't 
about the small detail. as 

Young Tom Steele (T. P 


Steele, treasurer, who has 


Worry 
used to 
a 35-veu 
ompany record) and M. J. Schwanz], 
sales manager, both have come up 
through the ranks and are fully capa 
ble of carrving y” 


i~ 
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UNBRAKO 


SOCKET 
SCREW 
PRODUCTS 


Shown above— 
from top to bottom: 
Square Head Self-Locking Set 
Screws with the Knurled 

Points 

Hollow Set Screws 

Knurled Socket Head Cap 
Screws 

Self-Locking Hollow Set Screws 
with the Knurled Points 


Knurled Socket Head Stripper 
Bolts 











The widespread preference for ‘'Unbrako'' Screw Products 
among industrial plants, including many of the largest in the 
country, makes them a great line to carry and sell. The high 
quality of these screws has been a talking point for years . . 
distinctive features such as the Knurled Head on socket 
screws and stripper bolts that give the workman a better grip 
that saves production time—and the knurled points on set 
screws that automatically lock the screws in place help clinch 
many more sales. 


These outstanding advantages of "Unbrako'' Products are 
constantly kept before industrial buyers’ eyes through exten- 
sive advertising in a large number of trade publications. This 
makes your job easier . . . sales come quicker . . . profits 
steadier. Too, our staff of experienced ''Unbrako" specialists 
is a regular source of help and support to distributors. 


Uncrowded territories—very fair profit margins—resale prices 
maintained to assure distributors a fair profit on all sales— 
these are other reasons why you should investigate our dis- 
tributors proposition now. 


STANDARD PRESSED STEEL Co. 


BRANCHES JENKINTOWN, PENNA. BRANCHES 
BOSTON CHICAGO 
DETROIT sT. Louis 
INDIANAPOLIS BOX 519 BAN FRANCISCO 
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wooD LEAD 


When you sell hammers and mallets for strik- 
ing hard blows softly on surfaces that can- 
not be marred, remember that wood splits 


and cracks, metal heads have \Y 





soft turning edges thot break 
and fly off, and rubber 
bounces, chips and smears, 
while Rawhide heads 

and faces stay ac- 

curate, absorb 
shock and wear NY 
longest. \S 
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RUBBER £ 
RAWHIDE 


@ For taking out punishment and putting the 
right “feel” in a hammer or mallet there is 
nothing like tightly coiled resilient, com- 
pressed rawhide ... it is safe, accurate and 
durable for pounding where you have to be 
careful of the surface. 

Chicago Rawhide Hammers and Mallets are 
made from the toughest rawhide there is — 
genuine Java Water Buffalo laminated into 
solid wear-resisting heads and made into well 
balanced tools. 

Chicago Rawhide Hammers and Mallets sell on 
demonstration. Get interested in these tools 
now. Make them your profit leaders. They 
offer you easy sales and plenty of repeat busi- 
ness—a fast moving quality line for your trade. 


CHICAGO RQLWAUCE MFG.CO. 


ELSTON AVE. - CHICAGO -U-S-A- 
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COFFING “QUIK-LIFT”’ 


GET BACK OF 
THIS LEADER « « 


IC HOIST--- 











The leader counts in all walks of 
get back of this leader. Years 
development have produced this 


lives up to the time-honored reputation of all Coffing 


Hoists. It's moderately priced—there's a good market— 

our distributors’ policy gives you full protection—our fac- | 
tory trained salesmen will assist you. Get started with 

Coffing Hoists now— 

“Quik-Lift” Electric Hoist | 
Dependable, economical, lightweight, speedy, powerful f 
low head room All anti-friction ball bearings throughout. | 
Simple and extremely sensitive in operation. ‘‘Quik-Lift 


models over 1000 pounds capaci 
Power Unit—an ingenious speed 


That's why we say 
of experimentation and 
excellent hoist, and it 


life. 
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ty incorporate the Perry 
reduction device which 
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requires less motor power and assures longer life with 
higher efficiency, 
COFFING HOIST COMPANY S 
DANVILLE, ILLINOIS é 
‘ 
ADVANCED 
COFFING DESIGN HOISTS wu 
KATCHET LEVER SPLR GEAK ELECTRIC 
LOAD BINDERS TROLLEYS DIFFERENTIAL 


eS eS EEE ESS ESSE SESS CES 
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Sales force gathers round while Jack Spain 


(Black & Decker) does his stuff. President 
Harry Barrett, seated second from right, 
believes this type of sales meeting helpful 
to both inside and outside men 


Reading-Pratt & Cady 
Moves to Reading 


The Reading-Pratt and Cady Divi- 
sion, American Chain and Cable Corp., 
has transferred its headquarters from 


Bridgeport, Conn, to Reading, Pa. 


Superior Sterling Adds Two 


R. T. McLaughlin has been placed 
in charge of the lighting division of 


the electrical department by — the 
Superior-Sterling Co., Bluefield, W. 
Va 

\nother addition to the Superior- 
Sterling family is H. S. Blankenship 


the billing department. 
1 ] 


loved 


Was 


He 
by the Carter Coal 


Va 


“ . ofl 
rormeriv emp 


Co., Coalw od, \W 


Clair P. Segur 


Clair P. Segur, in charge of the 
irder department at the Interstate 
Machinery & Supply Co., Omaha, 
Neb., died on April 10 

Mr. Segur, who had been with In 
terstate for 30 vears, served that or- 


ganization successively as order filler, 


ity desk salesman, assistant to the 
manager of the machine shop, pric 
‘lerk and in charge of the order de- 


Hoist Manufacturers 
Elect H. S. Strouse 


At the twenty-third annual meeting 


e Electric Hoist Manufacturers 
\ssociation, held in Chicago, on May 
10, H. S. Strouse, treasurer, Harni- 
g Corp., Milwaukee, Wis.. wa 
l } in T ie tssoctat 1 
e W. W. Peat tf Northe 
| ng Worl 
| | Seaman, gt 1 manag 
Robbins & Mvers, | Hot ind 
( { 1) S101 sp rfield Oh ) Wa 





Cost- -paring ye 


save P 


OUNCE and IN 


> 


2400 sheer cuts per minute in 18 to 12 
gauge hot rolled steel is rated performance 
for Stanley Unishears. Three sizes of port- 
able Unishears are produced by Stanley 
Electric Tool Division, New Britain.Conn., 
for straight, angular or curved cutting. To 
provide reserve strength and toughness, 
to absorb shocks and stresses of high speed 
operation, to resist wear and maintain ac- 
curacy, Stanley specifies worms, yokes, ar- 
mature shafts and blade screws in SAE 
2335 3144°% Nickel steel, SAE 4640 Nickel- 
molybdenum and SAE 3135 Nickel-chro- 
mium steels respectively. 


THE INTERNATIONAL NICKEL COMPANY, INC. 


UMI 


one er tools 


MES... 


@ Vhis 2 Wb. air turbine grinder, 
scarcely bigger than your fist, 
operates at 50.000 RPM. Modern 
equipment, suc th as this Onsrud 
erinder, pares down costs of die 
finishing, precision milling and 
internal grinding. High speeds 
are practical because of the in- 
creased strength and toughness 
of Niekel alloy For the 
highly stressed spindle of this 
versatile grinder the Onsrud Ma- 


steels, 
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duction costs has speeded up 


Competition for lower pro- 


shop operations, forced the use of 
higher speeds in power-operated 
hand For conveniently 
compact designs, fatigue-saving 
lightness and a safeguard against 
breakage, Nickel alloy steels are 
generally specified by tool de- 
Skilsaw, Ine., makers 
of rotary saws, drills and grind- 


tools, 


signers, 


ers, uses a case-hardened SAE 
1615 Nickel-emolybdenum steel 
for shafts and worms. Skilsaw 


vears are SAE, 3120 Nickel-chro- 
mium steel. Hobbed shaft: gears 
are SAK 4615 Nickel alloy steel 


—for strength where stress comes. 


chine Works, Chicago, uses cold. 
drawn SAE 3135 Nickel-chromi- 
um steel. This bar stock, furnished 
by Super-Steels, Ine., 
1150° BR. quenched in’ oil, and 
tempered at 800° FE to develop a 
tensile strength of 175,000. p.s.i. 


is heated to 


Have you written for your free copy of 
“Nickel Steels. Nickel Cast Irons and 
Non-ferrous Nickel Alloys for Modern 


Production Equipment”? 


67 WALL STREET 
NEW YORK, N. Y. 
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“Everything you need 
in a roller bearing” 


Shafer gives you simple, 
effective design, compact 
and substantially built 
stock mounted units in a 
full range of sizes and 
types, and effective sales 
cooperation that helps you 
to profitable sales. Investi- 
gate the exclusive Shafer 
Bearing features and the 
value to you of the Shafer 
agency arrangement for 
your territory. Write to us 
today. 


SHAFER BEARING CORPORATION 
35 EAST WACKER DRIVE * CHICAGO, ILLINOIS 





SHAFER 


hkadial-thrust 


ROLLER BEARINGS 
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The Industries Supply Co. of San Diego, Calif., now occupies a modern building with 


Venetian blinds in the office to tone down the California sunshine. 


Paul B. Rayburn, Jr., is 


president and general manager of the company and Ralph B. Stoddard purchasing agent. 
There are four salesmen in the organization besides the executives and other employes. 


Recently they got the army together for this picture. 


their cars, 


Simmons Stockholders 
Approve Purchase by Shapleigh 


The stockholders of thy 


Simmon 


Hardware and Paint Corp. at a meet 


June 21, 1940, voted by a sub 


mitract pt widing TOT the sale ot 


he assets of the Stmmons Hardware 
( he Mound Citv Paint and Color 
( ne tl Si ms Warehouse Co., 


the Shapleigh Hardware Ce 


On July 1, 1940 L. E. Crandal 
president if th Simimo 
val will be associated with 
Shaple h Hardware Co n the 
WLCITN t \ « preside ! Bu ) 
| Lo \ lire mr ot the Shap 
me ire Co. and actively asso 
ited 1 mnpany for many 
m ted an a int 
_ pl vl hl ist Mee 
| 1 by the Si nons ¢ mpanie 
1 li vs ud ere 
It will move its off 1 mercha 
lise k ) w quarters at Nintha 
‘ 1 street ip llv as 1 prac 
Op wit \ ht 1 
! ith Vay 
: t i¢ ( 
11 1 
il y 
k il ) 
“1 ( " ’ 
| ! t pron ib 
| mt ) red, MN leT¢ 
| Shapleigh Hard 
ved rh 
\l ( | 1 ( ( vi} 
S 
‘ S Peis 
t The 
| mT \\ 1] 
Sy 
(Dy er Sl } 
men have been added to the 
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These are all company men with 


Shapleigh sales foree. In order to 
reased volume ot 
business a great many of the office and 
personnel of the Simmons 


emploved 


| 1 
take care Of the ne 


varehouse 


} 1 
mipanies mve CCT 


Atlanta House Puts Out 
Two Catalogs on Anniversary 


Ordinarily the 


‘atalog 1s 


compiling of one 
enough of a man-sized job 
for any supply undertake. 
But J. M. Tull Metal & Supply Co. 
of Atlanta, Georgia, felt that the cele- 
ration of a twenty-fifth anniversary 
‘alled for something extra. So with 
the assistance of R. R. Donnelly & 
Sons Co., printers, two catalogs were 
ompiled and mailed out to 5,000 Tull 
‘ustomers 


| he ~¢ 


house to 


neral catalog, 596 pages, 1s 


ittractively bound in red with gold 
lettering. It is profusely illustrated 
ind covers the complete line of stock. 


(Colored inserts introduce each = sec- 
tion Che 


bound in 


smaller catalog, 86 pages, 


loose-leaf fashion and 


thre e-tone 


ts i color cover, This 

italog, also well illustrated, is de 
( ely to metals Both books 

e dedicated to the founder and presi 

‘ ot he OMpAaAnyv, Joseph \MecKee- 
Pull 

In commenting on Tull’s twenty 


Navlor, gen 


iith anniversary J. A. 


il manage iid, “We've come a 
long wav since our 1930 catalog. 
1) the intervening ten vears we've 


loubled our perso! nel and more than 


doubled our floor space. In 1930 we 
emploved 29 people while 1940 shows 

roster of 59. Our floor space in 
1930 overed 10,000 square feet 


vhereas today it covers 100,000 square 


- ” 
treet 





il 


ks 
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ARMSTRONG 


Here are chances 
for extra sales and profits 


Don't overlook your daily opportunities for extra tool 
department profits, sales that often need only a 
mention to be made. If every time you sell an 
ARMSTRONG TOOL HOLDER, Wrenches or "C" 
Clamp Lathe Dogs or Setting-Up Tools you mention 
one or more of the ARMSTRONG Machine Shop 
Specialties illustrated here, you are certain to pick 
up extra business. These are items needed and bought 
wherever a lathe or drill spindle turns, and they are 
ARMSTRONG quality items too, that on the strength 
of their Arm-and-Hammer Trade Mark, have imme- 
diate acceptance wherever machining is done. 


If you've been overlooking these extra sales and 
profits, start after them now. Write for counter and 
mailing circulars and don't forget to tell all your sales- 
men and counter men to mention ARMSTRONG Drill 
Drifts, Drill Holders, Drill Vises and Tool Posts to all 
tool buyers. 


ARMSTRONG Safety Drill Holder (Patented) 


Provides the simplest, safest, and most efficient means 
for holding taper shank drills on lathe work Prevents 
accidents and mutilation of dri'l shank and sockets, and 
eliminates 90% of drill breakage 








ARMSTRONG “U" 
Clamp Drill Holders 
(Patented) 
Holds all straight shanked 
drills, reamers or similar 
tools with safety to op 
erator and without injur 

ng too! 





- ” 5 “4 - " 
M a _ = ile ll It 


rf H ARMSTRONG Quick Action Drill Vise 
iv (Patented) 


A handier vise for tool makers and general shop use 
One turn of handle locks or releases. Instantly adjust 
able for size. Holds work square. Operation from 3 


“ sides—sides are ground to true right angles with 
Write for Catalog C-39 bottom. Hold work true and solidly, for sliding jaw 
grips down. Handle provides safe, easy means for 
holding light work. Lugs on end for clamping to bed 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” ARMSTRONG Improved Lathe Tool 
305 N. Francisco Ave. Chicago, U. S. A. Post 


Combines strength and holding power of 
strap and stud tool clamp with the conven 
ience of a regular tool post with an open 


Eastern Warehouse & Sales: 199 Lafayette St., New York 





side Stronger, stiffer, no side projection 
(more clearance) Open side more rapid 
set-up Greater rocking range Larger 
parallel grit 


grrr en et ee ee eee —_——— ro - 


ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and:Tool Room# 


tino. — ao at inn 
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Points out the 11 ‘‘star’’ features of Simplex Screw Jacks—the Jack that 
gives your customers greater safety; faster, easier lifting and a guarantee 
to lift their full rated capacities for the cost of ordinary jacks without these 
features. Ties you in with the fast-moving line of Simplex Jacks for every 
industry. Write today for your display kit! 


TEMPLETON, KENLY & CO., Chicago, III. 


Beiter, Safer Jacks Since 1899 


SIMPLEX Jacks 


Awarded the Gold Medal for Safety 











DON’T DRAW BLANKS FROM YOUR CUSTOMERS 








BE PREPARED TO FILL 
EVERY DRIVE REQUIREMENT 


Where there's a chain drive application to be 
made there's a potential order in sight and a 
profitable installation for the Distributor handling 
the Morse Positive Drive line of Silent and Roller 
Chains. 

You don't have to miss out on power transmission 
business when you round out your power drive 
equipment. With the Morse line you'll be pre- 
pared to meet all the power transmission drive 
requirements of your customers, 

Leading distributors in all industrial areas handle 
Morse Products because it is highly profitable for 


them to do so. It will pay you to investigate. 





AND 
CHANNE UBR'CATED 
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Price Elected President 
Of National Purchasers 


George E. Price, Jr., purchasing 
agent of the Goodyear Tire & Rubber 
Co., Akron Ohio, was elected president 
ot the National Association of Pur- 
chasing Agents at that group’s annual 
convention in Cincinnati last month. 
It was decided to hold the 1941 con- 
vention in Chicago. 








Picking Them Out of the Air 


(Continued from page 24) 














up for radio trip through his plant. 
After that the going was easier. 
Armed with a phonographic trans 
scription of the previous week’s pro- 
gram, Mr Marshall would march 
into the next customer’s plant. Little 
resistance was encountered after a 
hearing was obtained. JIn_ this 
manner he succeeded in lining up 
the eighteen-week series. 

Aside from the opening and clos- 
ing announcements the full period 
was devoted to spotlighting the 
customer’s plant and his product. 
Occasional reference was made to 
some machine or tool that had been 
supplied by Marshall Supply and 
its particular use in the plant. One 
of the toughest jobs, said Mr. Mar- 
shall, was blue pencilling the many 
references injected by the script 
writers. 

Klattered by the selection of their 
plant for radio presentation, cus- 
tomers turned to Marshall's for 
more and more supplies. .\s_ the 
effect of this good will gesture wore 
otf, sales didn’t fall as abruptly as 
they rose. A taste of the Marshall 
Supply Co.’s service, a closer look 
at the variety of items stocked and 
a more intimate knowledge of the 
job the house was trying to do for 
Pulsa’s industrial plants all helped 
in keeping sales high. 


} 


The increase in sales volume to 


each of the selected industries was 
more than enough to offset the cost 
of the radio time. But sales didn’t 
stop there. Marshall Supply liter 
ally began picking them out of the 


air. Inquiries from within a radius 
of 150 miles of Tulsa poured in. 
Small machine shops and manufac- 


turing plants sent in for quotations 


m many items. More customers 


hegan dropping in to pick up special 
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Some of the many 
Kennedy Products 





Bronze Bronze Globe 
Gate Valves and Angle Valves 





Bronze Iron-Body 
Check Valves Check Valves 





Malleable-iron 
and Bronze 
Pipe Fittings 





Iron-Body Cast Iron 
Gate Valves Flanged Fittings 











in VALVES and PIPE FITTINGS 









that produce more sales 


and satisfied customers 


VERY design of Kennedy Valve and Pipe 

Fitting has extra values at no extra cost 
that help you secure re-orders as well as 
initial sales. 


For example, all Kennedy lron-Body Valves and 
Cast-Iron Fittings are made of a metal that is 
50°, stronger than ordinary cast iron; and 
Kennedy Bronze Screwed Fittings are made of 
the same red metal as used in Kennedy Bronze 
Valves. Five different designs of operating 
mechanism in Kennedy lron-Body Gate Valves 
and six different designs of discs and seats in 
Kennedy Bronze Globe and Angle Valves pro- 
vide an exactly suitable construction for each 
range of pressure and service. Distinctive 
features in each Kennedy valve design assure 
lasting dependability, ease of operation, and 
low maintenance expense. 


These are some of the reasons why initial sales 
will come easily and repeat orders will follow 
automatically when you handle Kennedy Extra 
Value Valves and Pipe Fittings. 


Write for full information on these extra-value 
products . . . made in every standard type 
and size, and sold to industrial plants only 
through the distributor. 


The Kennedy Valve Mfg. Co. 
Elmira, N. Y. 


KENNEDY 


VALVES~PIPE FITTINGS 
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that 


mean 


COMPLETE 
SATISFACTION 


for both 
User and 
Seller 


j 
LARK 


A type and size for every 
need-—for every purpose. 


WRITE FOR CATALOG 


Also—-NUTS 


CLARK BROS. BOLT CO. 


Conn. 


Milldale 
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tools. rrue these orders were 
smaller but they required little direct 
sales effort or expense while boost- 
ing volume. 
Because of the 
recorded his pioneering 


pring, Mr. Marshall 


‘titative plans to 


splendid reception 
effort last 

made 
another 


Fall. 


has 
Spe msor 


SCTICS Of 


radio programs this 








Where To Sell Traps—and Why 


(Continued from page 18) 








unount of opening of the discharge 


valve is controlled by the position 
of a float and consequently by the 
level of condensate in the trap shell. 
Increased capacity for given inlet 
md outlet conditions results. but 


wiredrawing is likely to occur al 
partial valve openings, accelerating 


erosion of disk and seat. 


Orifice traps (liv. 5) have many 


but the gen- 
eral principle is to provide a small 


rifice or restricted 


variations in practice, 


passage which 

vill pass a trickle of condensate but 

struct steam flow. 

Float and thermostatic traps 
ig. 10) continuous dis- 
irge at ball- 


cont bea vent- 


ge 
combine 
ugh capacity of 
float tvpe with the 


1 Characteristic of 


he thermostatic 


Impulse traps (liv. 6) area recent 


levelopment of ch on show- 
ig ut the pressure in the space 
mtween two orifices in series varies 
with the temperature of the fluid 
lowing. The impulse trap consists 

it bod not unlike that of the 
globe valve, with a loosely-fitted 


saosin ] } 2 41 
OntrOl Valve, as SnuOWn mm tne 


space between the valve 


hamber wall con- 

titutes the first orifice and= the 
second orifice is drilled through the 
ive disk. Pressure in the control 

LTD LI will vary according to the 
mperature of th fluid entering 
( ) Motion ) ae e valve is the 
sulta e intermediate pres 
ire, the inlet pressure under the 
lis ind the weight of the valve. 
low-temperature condensate pro- 
duces Vv pressure in the control 


and the \ ilve 


condensate. Hot 


+ + ] 
steam creates high 


rises, 


pass 
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condensate or 


pressure in the 











P 
Salesmen — Here's 


Help in Solving 
Your Customers’ 
Heating Problems! 


Johnson Gas Appliance Co. 
makes Specific Burners for 
every gas application 


lf your customers have problems rela- 
tive to gas application in heat-treating, 


or gas burner equipment, we welcome 


the opportunity to help you solve them. 








Hi-Speed Heat 
Treating Furnaces 


No. 70 and 120 


Here is a low cost efi- 
cient furnace for use in 





small as well as es 

tool shops. Heats 

formly. Firebox Secmaretiene 2500° F. Firebox 
lined with 2'.” insulating refractory. Carborun- 


dum hearth is standard equipment. Furnace has 
front and rear door openings for heaiing long 
bars and rods. General Electric Motors are used. 
Temperature regulated by air and gas adjust- 
ments. Equipped with Johnson Either 
bench or pedestal style. 


No. 70 


blower. 


$79.50 







No. 101 
Bench 


Furnace 


economical and efficient bench 
furnace for heating soldering coppers up to 12 
Pounds per pair. heat-treating, tempering, an- 
nealing or case-hardening any carbon steel tools 
or small metal parts. No blower needed. Equipped 


The most powerful, 


with shut-off valve and pilot light. Johnson 
patented curved-shaped hood forces a return blast 
over tops of irons or parts being treated. Baffle 


plate furnished 


Send for New Johnson Catalog 








HN ES PUNEE. 


52! E. Ave. N. W ESTABLISHED 1901 
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control chamber and acts to close 
the valve. The temperature at 
which the valve will 
controlled by the 
orifices and the relative 
valve disk and the seat 


operate is 
sizes of the two 


sizes of the 


Thermostatic traps 
their action on 


depend lor 
expansion due to 
temperature changes. The 
( Fig. 
the different rates of expansion of 


simplest 


is the bimetallic, 12) in which 


two dissimilar ametals operate the 
discharge 
trated, 
expands the inner tube to a greater 
degree than the outer 


the valve 


valve. In the trap illus- 
steam or hot condensate 
which keeps 
shut. Cooling of the con 
densate opens the valve 

Another type of thermostatic trap 
depends on expansion of a liquid 
filled element for operation. .\ typi 
cal trap, (Fig. 7) 
phragm assembly carefully sealed 
hold the highly expansive liquid 
under all operating conditions. 

Still a third type of thermostatic 
trap (Fig. 


contains a dia 


8) depends on vapori 
zation of a volatile liquid sealed in a 


flexible bellows. Steam or heated 
condensate causes vaporization and 
consequent expansion which holds 
the valve closed. Cooling produces 
and ten 


condensation of the vapor, 


sion in the bellows raises the valve 
from its seat. 

It is important to note that the 
bucket and_ float 


condensate 


traps operate to 


remove when ai given 
quantity has been formed regardless 
of temperature, but that the impulse 
ind the thermostatic traps discharge 


only when the 


condensate Heats 
reached a certain temperature 
characteristic differences make each 
general type of 
suitable for 


trap particularly 
specific kinds of in 


stallations 


High-Capacity Traps 
Kor dr 


heaters and other 


aining large extraction 
equipment produc 


ng large quantities of condensate 


which must be removed efficiently, 
several types of high capacity traps 
ire used. 

; chat 


Phe continuous discharge 


teristic of the ball-float trap makes 
particularly adaptable for this 
he drainer 


hall-float 


balanced rotary valve 


work. In t 


Fig, ©) the 


ry 
- 


iustrated, 
mechanism 
perates a 
with several large ports. 

Various types of dischargers have 


Yes! THERE 1S EMPHATIC 


s 





Paasche original Two- Color and 
Three-Color Airbrush has proved its 
worth in many industries Applies 
different materials from each nozzle. 
Chemists are now using this unit to 
develop finishes and practices that 
will be standard five years hence 





First cup airbrush to apply heated 
materials Ideal for temperatures up 
to 350 F Many of the world's 
largest industries have found this 
electrically heated air and material 
airbrush especially suited for labora 
tory testing and development work 





ih 


Paasche Type FF High Produc 
tion Flock Gun—a t lock Gun that 
does not clog Excells for fastest 
application from flock pressure tank 
or mechanical feed hopper May be 
had with different nozzles to merct 
special needs 





= 
ed 


J 


End guesswork in all striping oper 
ations with a striper that really 
works. Ideal for difficult groove strip 
ing May be used to stripe many 
grooves at one time, even as many 
as 20 grooves at once. Send samples 
of striping job and we'll duplicate it 
at lower operating costs. 





‘cow Cost Finishes'’—is the theme 
song of the type BU High Production 
Airbrush—a pace setter in all indus 
tries. Satisfied users everywhere. Sav- 
ings up to 60 percent reported by 
customers. The standard for quality 
airfinishing 


DIVERSEY 


APPROVAL OF 


AIRPAINTING 
EQUIPMENT 


Repeat Orders from leaders in all industries em- 
phasize: Paasche Low Up-Keep; Paasche Sim- 
plicity of Adjustment; Speed of Operation; Ease 
of Handling; Convertibility for all Types and 
Kinds of Coating Jobs. 


That's why the growing number of Paasche Dis- 
tributors get more and more sales action and 
profitable results. 


SALEABLE TO TWO BIG FIELDS: 


1 Product finishing—a fast growing market in every 
industry. 


2 Maintenance painting—every call a prospect. 


HIGH AVERAGE UNIT OF SALES 


1 Product finishing means orders for complete air- 


painting systems and accessories. 


2 Maintenance painting brings large equipment orders. 


TYPES FOR EVERY PAINTING NEED 


1 Those shown here are but a few of our extensive lines 


2 You locate the prospects—we supply the right unit. 


GET THE FACTS 


1 Ask about the new display cabinet to stimulate sales. 


2 Find out how Paasche men cooperate—get new cata 
log—ask about the Paasche distributor policy that 
protects your interests, 





Paasche Type F600 Automatic Air 
brush Universally selected by those 
who want to save MORE material 
save MORE time, save MORE ltabor 
in production airpainting. Once your 
customers try a Paasche Automatic 
Airbrush they'll never be satisfied 
with less 





PARKWAY CHICAGO 





Manufacturers of Airbrushes 
Airpainting Units 


Aircompressor Units 


Sprayers—Stripers—- Ventilating Unit« 


Airfinishing Booths—Hose Couplings —Oiling Guns—-Portable 
Water, Oil and Dirt Eliminators 
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ORGAN — 


SEMI-STEEL 


VISES 


—the line that offers 
extra value 






—a protective distrib- 
utors' policy that 
means sales benefits 


You sell genuine shop insurance to your 
customers when you sell them Morgan 
Vises. We have a complete range of 
types and sizes to meet any manufac- 
turing need—Machinists Bench, Com- 
bination Pipe, Coachmakers, Chucking, 
Woodworking, Solid Nut Continuous 
Screw, Quick Action, Lightning Grip, 
Streamline Garage. Ready acceptance, 
our unqualified guarantee, and our defi- 
nite distributors’ policy assure repeat 
business with adequate returns. We 
would like to explain our policy more 
fully to you. 


MORGAN VISE CO. 


108-112 N. Jefferson St. 
CHICAGO, ILLINOIS 
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New Gasket Folders - 
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BOILER 
GASKETS 


Metal ue heted 





IMPROVED 


ALVE DISCS 
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GOETZE GASKET & PACKING CO., Inc. 
26 Allen Avenue, New Brunswick, “. J. 
Branch Offices in Principal Cities 


Mea for GASKETS 





‘America’s Oldest and Largest Industrial Gasket Manufacturer” 
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been developed which utilize a pilot 
valve to actuate a larger valve than 
could be operated directly from the 
control mechanism. Two are illu- 
strated. In one, the motion of a 
displacement beam actuates the pilot 
valve which admits steam to a piston 
on the main valve stem. The steam 
forces the piston down, opening the 
large main valve and _ permitting 
discharge until the motion of the 
displacement beam closes the pilot 
valve, the other employs an inverted 
bucket to control the pilot valve, 
(Fig. 14). Steam and water reach 
the bucket through a pilot tube 
extending from near the top of the 
upper or receiving chamber. Heavy 
flow of condensate fills the receiving 
chamber and cuts off the top of the 
pilot tube, preventing steam from 
entering the inverted bucket. Water 
flows down the tube, the level under 
the bucket rises and the bucket 
sinks. This causes the valve to open 
and the pilot trap to discharge 
against the head of the piston. The 
mulitplving effect of the difference 
in area between the piston head and 
the piston valve causes the piston 
to rise, opening the main discharge 
valve. 


the upper chamber unseals the pilot 


Lowering of water level in 


tube and, as condensate is drained 
out, steam can flow down under the 
inverted bucket, restoring its buoy- 
ancy and closing the pilot valve. 


Return or Lift Traps 


Return traps are commonly used 
for feeding condensate to the boiler, 
but may be apphed in any case 
where a lifting operation beyond the 
capacity of a separating trap is re 
quired, 

\ll return 


into which the condensate 


traps have a tank or 
receiver 
flows either by gravity or by the lift 
of another trap or traps. When a 
pre-determined level is reached, the 
flow of condensate is shut off, the 
receiver vent is closed, and steam 
at boiler pressure is admitted to the 
tank, forcing condensate out of the 
discharge opening. .\s the receiver 
empties, the process is reversed. A 
lve prevents 


check Va backflow 


through the discharge opening, the 
tank vent is opened and condensate 
When 
used for boiler feeding, the trap 1s 


onl =§ + 
alwavs installed several feet 


again flows into the receiver 


above 
the drum, so that when steam 1s ad 


mitted to the trap tank, pressure 





ot 
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IS ON THE 


MOVE 





l* plants from coast to coast 
—and out of distributors 
stocks who sell those plants— 
Bond Truck Casters are on the 
Bond Casters 
production in the 
handling of materials they are 
a constant, 


move, Because 


speed up 


dependable source 
of profit for distributors. With 
Bond, you can supply a “built- 
for-the-job” caster for every in- 


dustrial service. 








Here’s a new profit-wagon to climb 
aboard. The Bond system of ma- 











terials handling—-Bond Casters. 
Bond Lift Jacks and Bond Plat- 
forms. Investigate! 

46-A — Double 


Ball Race Swivel 
Truck Caster 


wOo-A Fabri- 
cated Steel Caster 


BOND FOUNDRY & MACHINE CO. 
MANHEIM, PENNA. 


Vanufacturers of Bond Lift Jacks 


OFF. 
s PAT 
Gl 


TRUCK CASTERS 





ind the boiler is 
equalized and water flows into the 
drum by gravity. 

Several 


between receive 


are claimed 


for return traps, namely that heat 


advantages 


is saved by keeping the condensate 
se 


at a higher pressure and tempera 


ture than would be the case with an 
open hotwell, practically no steam 
cost for pumping, and simplicity of 
Dis 
unsuitability for 
boiler 


control based on amount of conden 


construction and = operation. 
advantages are 
hiol - “at , : 

high-capacity feeding, and 


sate returned rather than level in 
drum. 
In the tilting return trap, (Fig 


17) the tank or receiver is pivoted 


on trunnions and counterbalanced 
by a weight on a lever \s_ the 
tank fills, its weight overcomes the 


] ] . lit ] : ’ 
mlance weight and the sinking of 


the tank actuates the valve mecha 


nism. Various mechanical arrange 
ments operate the valves, and at 
least one has a pilot valve to con 


trol a steam-actuated main valve. 


The non-ulting type represents 


an adaptation of the ball-float trap 


with a device to multiply the force 


float 


‘ 1 
Or the 


lever \ traps of this 
vpe is illustrated in Fi ; 


float lever moved the 


weight inte a horizontal poston 


shghthy bevond, 


weight to roll and snap the rack to 


and causing the 


the opposite position, thus actuating 


the valves Motion of the float. in 


the opposite direction Teverses thre 


. e 
CvVCie. 








Ginning Time Down South 


(Contumed from pad }) 








made seed fumigation mandatory in 


many areas of the cotton belt 

But what is there in the cotton 
ginning industry for the mill supply 
man ? \ short work season and 
more or ke ss stable equipment otter 
discouragement on the face of 
One ginner operating the largest 
electric gin in a Mississippi cottor 
com simply laughed when [asked 
m that (question “We never buy 
in) ing,” he said, “except a little 
Hy isc CVe mwoand t | \nd 
he irned awa ck up | 
ears pro ’ e ginni Casol 
n ile By nher had P icticall 
losed But he spoke hastily \ 
’ andling mtsands of bales o 
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2621-A McCastand Ave. 








The Ideal Leak-Proof Thread 
and Gasket Sealer for Oil and 
High Pressure Steam Lines... 


Mill supply salesmen all over the country (as 
certified in our records) are making extra 
sales and extra profits by featuring Key 
Graphite Paste on all their calls. 
HERE’S HOW. First—by mentioning Key Graph- 
ite Paste on every call, they are showing a 
higher percentage of sales per call. 

Second —Key Graphite pays a much higher 
margin of profit than the average line, hence 
means extra profits on every Key sale. 


PUT THE HEAT ON 
KEY GRAPHITE PASTE 


... a simple demonstra- 
tion that really sells! 


Carry a small can of Key Gra 
phite Paste with you...make the 


eat actual “heat-expansion’ test de 

PI small quintit scribed here it convinces all 

Key Pasteonend that Key Graphite Paste is the 

. kor piece Of ideal sealer where high temper 

{ —_ be ‘ 4 , . : atures are concerned — high pres 

fewseconds.nd note s¥re steam lines, hot oily liquid 

how Key P ex lines, internal combustion en 
pands under he gines, etc., etc 


THESE EXTRA FEATURES CLINCH THE SALE 
The Key Paste story is short— Here it is! 
1 Leak-proof against high-pressure steam, 
gasoline, kerosene, creosote, tar, hot vaseline, 
acids, air, etc. 

2 lubricates as it seals — greater speed in 
assembly. 

3 Joints are easy to disconnect and clean. 


4 Economical—requires only water for thinning. 


ind remember, Key Graphite Paste és consistent!) 
advertised to your customers. 








93 


East St. Louis, tt! 








Safety Belt Hooks and Lacers 
Give You More Profit! 


Let us explain, 
quote you and 
outline our sales 


co-operation. 












See Those Jaws 

Not fiat, but RIBBED 
Each Rib Contacts 

A HOOK ONLY 





SAFETY 
Portable Lacer 





The Best 

Belt-Lacing 

System 

with the Hooks are easily 

sunk below the 
— surface of belt 
Full 6” it 
For You! . v4 er 4 These two features 
— apped/ to 

Stronger mechanics. 


Sales are easy! 


Safety Belt-Lacer Co., Toledo, Ohio 














VINCENT 
HUNTINGTON 


Improved 


GRINDING WHEEL DRESSERS 
AND CUTTERS 


All plants use grinding wheels and they are ali interested in keeping 






them in perfect condition with as little maintenance outlay as pos- 
sible. You can help them to keep maintenance at a minimum. Sell 
IMPROVED Dressers and Cutters. They 


inco:porate such improvements as new type hardened steel bushings 


them Vincent Huntington 
which eliminate turning and wearing out 
the bushing holes in the dresser—non 
burring cutters that cannot mesh or burr 
even if washers are left out AND, most 
important, there is no increase in price 


for these improvements. 


Gei your share of the steady healthy 
ncome which comes as a result of sell- 


IMPROVED 


Dressers and Cutters 


ing Vincent Huntington 
Gr nding Wheel 


We have catalog sheets punched ready 





to fit your binders—send for them. 


THE VINCENT STEEL PROCESS CO. 


2434 BELLEVUE AVE. DETROIT, MICH. 


'f it's @ Huntington Dresser or 
Cutter 


VINCENT MAKES /T 
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cotton on a continuous day and 
night operation schedule from Sep- 
tember through December must buy 
supplies. The items most in demand 
are belting, belt dressing, pulleys, 
rope, paint and greases. Some mill 
supply houses have profited through 
the sale of dryers, fans, cleaners, 
replacement saws, and replacement 
brush parts, and have thereby en- 
larged their field of operation in pro- 
portion to their ability to 
such 


wrest 


sales away from the 


gin manufacturers. 


parent 


The vertical dryer for seed cotton, 


developed by the United States 


cotton gin laboratory in 1931, in- 
creased from 15 installations that 
vear to 800 in 1938. These 800 


handled over 1,000,000 bales or ap- 


proximately only 44 of the United 
crop. The rapidly 


increased popularity of these dryers 


states cotton 


certainly opens the door to supply 
11,800 
gins not vet equipped with this im 
portant improvement, 


salesmen, for there are still 


The sale of dryers by mill supply 
companies naturally leads up to the 
sale of boilers, boiler repair parts, 
pumps, heaters, thermostatic con- 
trollers, cotton piping and cotton 
fans, although gin manufacturers 
seem to have taken over the princi 
pal sale of fans and the sale of re- 
placement wheels where old fans 
have worn out. 

Some distributors specialize on 
seed handling augers, 
(ther 
cotton piping, 


wagon scales, bale scales, and simi 


scales, seed 
and lifts and seed sterilizers 
specialty items are 
lar accessories \ few supply 
houses have even undertaken recon 
ditioning and rebuilding of used gin 
nachinery of all types. 

Much interest is being shown by 
ginners in internal combustion en 
vines and it is understood that their 
use 1s rapidly replacing steam gins 
Diesel engines, in particular, are 


forging to the front 


as power units 


hecause waste heat recovery appa- 


ratus can be operated in connection 
with them for economical drving of 
cotton. Incidentally, their cost. for 
power is making lively competition 
with electric motors 

The general trend of cotton gin- 
ning is toward simple gins with 
fewer parts and more directly -con- 
nected units which tend to eliminate 
belts and pulleys. Just what changes 
may be in store for ginning busi- 


due to the mechanical cotton 


ness 








a 


iS 


24} 
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picker and the recently invented 
centrifugal gin, one cannot say just 
now. The mechanical cotton picker 
is still in the non-commercial stage 
and no commercially operated cen 
How- 
definite trend 
which opens the door to mill supply 
men. 


trifugal gin has been set up. 
ever, there is one 
That is steady improvement 
and modernization in present day 


gins. 


l 
The alert salesman has eight 
or nine months in which to sell his 
goods for a three month operation 
period. He will find the busy gin 
ners are not loafing during the shut 
down, but are 


busy overhauling, 


modernizing, cleaning up, and 
otherwise getting ready for the long 
hard pull for business and profits 
of their short-term season, 

They know that speed and effi 
clency count in squeezing the most 
business in the least time. Speed and 
efficiency for the ginner mean sales 


for the alert mill supply man. 








Stick 'Em Up with Tape 


(Continued from page 20) 








hand carving. The tape is simply 
put over any areas which have been 
plasted to proper depth, or are not 
to be blasted. Thus elaborate shap 


Ing of flowers, ete., can be done, 
simply by masking each area as it is 
cut to the correct depth and shape. 

Two industries are using special 
series of adhesive tapes to make 
formerly difficult jobs simple. Onc 
is the shoe industry, which now uses 
reinforcing tapes of color to match 
the shoes on which they are applied 


There are also compressible evelet 


tapes and double strength tapes tor 
holding shoe elements in place. Th 
other is the electrical industry, 


vhich has tapes of good dielectric 
properties for insulating coils, wind 
ng motors, and even wrapping 
packages to prevent moisture from 
etting through to delicate parts 
These tapes avoid the necessity for 
ther insulation, and have the added 
advantage of acting as a holding de 


ce capable of withstanding a direct 


pull. Leven cloth-backed tapes are 
vallable for this service, cloths 
inging from the acetate film types 
» woven acetate cloth. The film 


manufacturing industry has its own 
ipes too, a cloth-backed lightproof 
to seal film cans, a 


ipe being used 


For any and every purpose there 
is a CM chain that offers certain 
advantages—important enough to 
good management that you be in- 
formed in detail. The coupon makes 
it simple to get the facts as to why 
CM chain is considered better. 


Columbus-McKinnon Chain Corp. 


(Affiliated with Chisholm-Moore Hoist Corp.) 


120 Fremont Ave. Tonawanda, N.Y. 
Branch Offices: New York, Chicago, Cleveland 














A BELT CONDITIONER 


This new patented product with a registered trade 
name has been developed for use on leather, rub- 
ber and textile belts—a conditioner which will sat- 
isfy your customers on performance and economy. 


We, too, will satisfy you, with our Sales and Mer- 


. mn 
Oh - TACCALIN 


... THIS TIME 


cheaper 


harden, 
glaze; 


creases 


chandising Policy and a profit-assuring plan that will sion: 


interest you. 


Be the first to get the details about this NEW 
PRODUCT and its Sales Possibilities. 


longer 


BELT TREATMENT 


vastly 





—_ 





Economical; 


the 


long run; will not 


or 


in- 


efficiency 
of power transmis- 


assures 


life; 


unaffected 


To Be Sold Through the Mill Supply Jobber 


SULFLO, INC. taccatin pivision 


1143-45 Jersey St., Elizabeth, N. J. 


by moisture, 


oil, 


dust, heat or cold; 
safe to handle. 


Plant, Linden, N. J. 








MILL SUPPLIES © JULY, 


1940 


95 








DEMAND FOR 


“CLOSE CUPLD” 


PUMPS HITS NEW HIGH 


UPSWING OF INDUSTRIAL PRODUCTION CREATES 
UNPRECEDENTED NEED FOR ‘“‘PACKAGED” UNIT 


Gey PLUS 


NIA. BOSTON, CHICAGO 











SENECA FALLS, N. Y., SUMMER, 1940—Reports received here indicate that busy 
plant managers, burdened with unfilled orders, are showing unprecedented interest in 
GOULDS Fig. 3620 “Close Cupld” Centrifugal Pumps. Too rushed to make meticu- 
lous selection of pumps for non-specialized services, buyers are everywhere demanding 
“packaged” pumping units that can be delivered directly from stock, ready for imme 
diate ins tal lation in any position 
With production schedules under heavy strain, the 
fact that GOULDS ‘CLOSE CUPLD’ embodies 
unexcelled dependability and freedom from mainte 
nance makes this pump even more valuable. Capaci 
ties trot 1600 G.P.M., heads to 525 feet, and " ss ise tee & 
short-notice ailability of fittings tor corrosive liquids 
enable “CLOSE CUPLD"” to cover an amazingly wide 
range of requirements 

Repor r ities throughou I suuntry indi 

' ha ur ill supply houses are now pushing 

Close Cuy ishing in 1 ersatility and avail 

ability | rmation is forwarded | 

+ ) se Cupld 








PUMPS Inc. 


HOUSTON, NEW YORK PHILADELPHIA. PITTSBURGH T 


LSA, Representatives un aii F 


Qi 

















Real Sales and PROFITS Now in 
COOPER STAINLESS FITTINGS! 


= 


SQ 
LUSTRACAST 


by COOPER 


Zilli WKS 
The big . and growing demand 


now by all major industries for 
stainless steel CORROSION- 
RESISTING fittings makes 
COOPER Line a logical 
for Mill Supply Houses. All 
COOPER Fittings are “LUSTRA- 
CAST” ... imparting greater bril- 
liance, greater corrosion resistance 


MN 


ey 


the 
choice 


and longer life. 


@ WRITE 


Prices on 


TODAY for 
the bette 
Fittings. 


The COOPER ALLOY FOUNDRY CO. 


150 Broadway 
New Jersey 


Full Details and 
COOPER 


line of 
“Lustracast” 


Elizabeth 
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backed 


cartridges, etc. 


for film 
Photographers also 
have a series of masking tapes and 
holding tapes, 
draftsmen. 


crepe-paper- tape 


the latter also used by 
Clothes and millinery 
makers have available splicing tis- 
re heated to become ad- 
stuck tight 


sues which a 


hesive—then cool from 
then on! 

[In fact, applications are so exten- 
sive, that I have tried to give some 
potential markets in 
the series of accompanying photo- 


graphs and the You'll 


idea of your 


table. see 


from the list that it’s hard to find 
one of your customers that can’t 
make use of one or more of these 


tapes. 

This and the 
lape 
Wfg. Co 


following data courtesy 
Industrial and Minnesota 


Vining & 


Cor p 





Wide widths of masking tape can be 
cut into ce signs before or after apply - 
ing, thus permit quite elaborate de- 
slgns hese tapes are low in adhe- 
ion, hence can be used again if care 


fully removed 





When geste through finished sun 
applied to 


1 
t a in be 


UMI 


Veerepe ert 
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September 


"MILL SUPPLIES 


Will give you FACTS concerning 


the DISTRIBUTOR’S PART in 


INDUSTRIAL 
- MOBILIZATION 











Watch for this Issue 





a ne 





© Developing this theme will be a number of 
specialized, authoritative articles, assisting the 
distributor in meeting current needs, and fur- 
nishing a forum for your assistance as_ well. 
Subjects include: 


Industrial Mobilization Plans 


..- By a high-ranking oflicial in Washington. Show- 
ing how 10,000 plants now making such diverse 
products as locomotives and compacts, have already 


been assigned to defense items. 


The Distributor’s Place 


.. » By a well-known purchasing agent of a plant 
now busy on armament production, showing the spe- 
cial problems involved in dealing with the purchasing 
department of a plant working on war orders. 


Types of Armament-Building Plants 


Explanation of plant types and illustrating 
service needs resulting from conversion to armament 
production, 


Where, and How Many, Plants 


. A concentration map, showing types of plants 
and where located. An aid to the individual dis- 
tributor in his sales planning. 


Tools, Supplies and Equipment Required 


An authoritative explanation of markets, elas- 
sified by type of plant and relative importance of 
requirements, listing items purchased and their uses. 
Included are such divisions of metal-working as air- 
eraft, shipbuilding, automotive and machine tools. 
Also chemical, rubber, textiles. utilities, construe- 
tion, ete. 


@ All of these Elements in ONE Handbook of 
the Industrial Distributor’s Part in Industrial 
Mobilization — a handbook that will join other 
Sales Guide Issues as an essential part of the 
distributor’s working library. Timely, useful. 
convincing, it will be a high spot in MILL 
SUPPLIES’ continuing effort to aid distributors 
to meet current problems. 


330 W. 42nd S$t., New York 
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All ready for your setting-up 
O. K. body builders, 
up on your toes 


exercises! 
oh, oh, waita 
minute. I'm not referring to your 
bodies. I’m talking about the 
Body Building Industry such as 
lunch wagons, trailer bodies, etc. 

and about building up your 
profits! Ever been through a 
body building shop? 
it's a treat. 


build 


Well, boys, 
Today, they really 
‘em—large, roomy, com- 
fortable, every convenience and 
they finish them up like a presi- 
yacht 


come in. These shops use plenty 


dent's That’s where you 


of pressure sensitive adhesive 
tapes for a hundred and one 
uses masking, striping, for 
protection of polished surfaces 
and edges, and to hold movable 


Indus- 





re ivallst hot metal shavings It 
{ iso be used to protect surfaces 
patter during welding (for 

in ainless steel) and to act 
guide and protection in buffing. 
particularly at miter corners Llenee 
rT Prosp include sheet nN etal 
vorket irchitectural-element makers, 
crerate tank and kitchen-fixture 





| 


| 













ONE DART 


And the 


trial Tape Corporation line of 


parts in place 
adhesive tapes is just the bait 
they need. Feed it to them, boys 

and don't let the heavy profits 
get you down. 





\ 


SEND COUPON 


Gentlemen: 
Please forwar¢ at once, in- 
formation on industrial adhesive 


tapes. No obligation, of course. 
NAME 
ADDRESS 
CITY STATE 


INDUSTRIAL 
TAPE 


CORPORATION 


NEW BRUNSWICK, N. J. 
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Stove manufacturers hold doors closed 
lurine hipping with masking tape 
So do oth LaTicle ‘ equipnie with 
doors ) loose mart vA ularly 
\ hed surface it be hel 
li | \ er binding method 
likely ar e finish here a 
uy i ( sp 
1 yDeS ds package 
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PROVES IT-- 





YOU CAN'T LOSE on this deal... 
for you can give your prospect one 
free Dart Union to prove Dart's 
compound savings. Actual service- 
value of several unions in one is 
assured by 2 spherically ground 
bronze seats that keep the joint 
tight under repeated use. Prices 
are right. And so is Dart’s jobber 


policy ... Write for it today. 


i a 
E. M. DART MFG. CO., Providence, R.!. 


Sales Agents: 

The Fairbanks Company. New York, 
and all branches. 
Canadian Feartery: 

Dart Union Campany, Lid., 
Ferente, Canada. 
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plica include covering 
ated i durin ittal 
t ul i lw, striping, 
repr backed tvpes, can ay “pulled” 
ollow any curve. Users inelude au 
1: ° } } 
ile arerait and part makers, re 
t \ ahi l lle 
ich thet otbkacia WT ik 








Before fumigating, the workman seals 


revices around doors and windows 


lapes mav also be used to seal con 


LIne Ss agaist momture of 

oht, ¢ Thus fil makers seal 

“kaye ind eat h it, and dip 
t ] il \ he coated 

















A B C's of Steel 


(Continued from page 31) 








| mid rang 
\ andardiz 
t unpl 
Pet nals 
» dein 
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ARE YOU “IN” ON REAL BRUSH BUSINESS? 


@ kvery industry is a brush prospect, BUT the real volume comes trom produc 
tion Operations For example The picture shows a single job utilizing six 
MILWAUKEE wire wheel brushes tor stripping the contact points on storage 
battery plates passing between them on a continuous 








This ts busi 
ness that really builds steady replacement orders and bigger industrial) brush 
profits! The complete MILW AUREER tine and its brush engineering facilities can 
talk it over! 


conveyor line 


help you im your territory Let's 


THE MILWAUKEE BRUSH MANUFACTURING Co 
MILWAUKEE, WISCONSIN 


QUALITY — _— ae niet 
MILWAUKEE WIRE WHEEL BRUSHES « WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 
BRUSHES 





The Key to Industrial Brush Problems 


FLUE BRUSHES - 





FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNDRY BRUSHES 


WORTHINGTON COMPRESSORS 
are real HEAVY DUTY units... 


BUILT FOR USERS 
WHO DEMAND 
THE BEST EQUIPMENT 






1.34 to 134 cu. ft. per min. 
20 to 200 Ib. pressure 


% to 15 horsepower 


Compare their weights 
with any other line of similar equipment 
... check their numerous distinctive fea-  , 
tures...and note that only Worthington Compressors 
are Feather Valve equipped. 


There is no price premium for Worthington quality. 


The Worthington Dealer Plan produces increased 
sales and profits. Write us today for full particulars. 


WORTHINGTON PUMP AND MACHINERY CORPORATION, HARRISON, NEW JERSEY 


WORTHING TON 
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poll 


for Y 


when 
you 


sell 


VALLEY GRINDERS 


*% Low upkeep cost 
%& Economical, efficient performance 
} * Complete satisfaction in service 





| More than 20 years of painstaking research and manufacture have produced Valley 
| Grinders, which are now accepted for their quality, accuracy, and performance through- 
| out the world. Most large industrials know from experience what to expect from Valley 
| Grinders and satisfied customers are your best assurance of profitable repeat business. 

Valley Grinders are powered by the famous Valley Ball Bearing Motors and protected 


by the Valley Guarantee. Specifications include heavy shafts, oversize ball bearings, 
wide wheels, and adjustable tool rests. Sizes from !4 h. p. Bench to 5 h. p. Pedestal 
models. 


give you prices card details on < maceced profit-making franchise 
for Va slley Distributo 








4221 FOREST PARK BLVD. ¢ ST. LOUIS, MO. 















No. 5— No. 8— 
5" diamete: 8" diameter 
round o round or 
5x10 8x16" 
flat flat 


“CAN BE PROFITMAKERS” for YOU! 


w= production schedules stepping up and up 


here's the saw your customers are looking 
for. It’s fast, accurate and versatile- simple and easy 
to maintain. Add these quick-moving units to your 
line. They'll make money for you. Write for full 
details. 


WELLS MANUFACTURING CORP. 


Three Rivers, Michigan 









METAL CUTTING GAND, 
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3-in.; 3 to 44-in; 345 to 84-in. 


Following the finishing mills arc 
cooling beds where the bars are al 
lowed to cool slowly. Most mills 
rolling large sizes are also equipped 
with hot saws located beyond the 
finishing pass and immediately 
ahead of the cooling bed. The treat 


ment after cooling differs consid 


erably, according to the type of bars 
rolled, and includes straightening, 
cutting to specified lengths in cold 
saws or shears, machining, grinding 
and polishing, cold drawing, bend 
ing or other deforming operations. 
Special bars, particularly — alloy 
erades, are also given a heat treat- 
ment, frequently of very comprehen 
sive nature. 

Characteristic of all bar mills is 
the large space required for han 
dling the rolled products from the 
mull. This is due to the great num 
her and the wide variety of pieces to 
be handled. One ton of 5-in. bars, 
for imstance, measures about half a 
mile. Cut into 20-ft. lengths this 
inakes approximately 150 bars. .\s 
there is no difference in the appear 
ance of low carbon, high carbon, 
or alloy steel, it is necessary to ex 
ercise the yreatest care to keep the 
different grades segregated. ‘This 
also calls for a large, well arranged 
storage space. 

Furthermore, many orders to be 
filled do not call for carload quan 
tities of any single size, and as much 
as a week may easily expire between 
the rolling of the first and the last 
item of an order. In the meantime 
the various grades must be properly 
identified and segregated until the 
whole order has been assembled 

Depending upon the product the 
inspection may be carried out on 
the cooling beds, as in the case ot 
concrete reinforcing bars, or in 
space set aside for this purpose in 
the shipping department, when very 
close requirements must be met 
Here the finished bars are placed 
on special skids and each individual 
pee is carefully scrutinized for size, 

‘aiglitness, pipe and surface. Phy 
eat chenncal, and metallographic 
tests are also included in the inspec 
tion of special bars when so speci 
hed. 

In many cases each bar is aJso 
spark tested and spot tested, to de 
termine its approximate composi 
tion. In the spark test a rapidly 


1 - 1 
revolving thrasive wheel Is pressed 




















SALES 
TALK! 


These Two Satisfied 
“LOWELL” Users Put It 
In Your Mouth 





“WE'RE THE BIRDS 
WHAT KNOWS A 
WRENCH” 


Believe 


us—there’s plenty 0’ 
speedin’ up on our joints with 


this new LOW ELL socket wrench. 


take it from us these 
LOWELLS are strong, too, and 
they wear—that’s why the boss 
got ‘em. You can always tell ’em 
easy by the red socket and black 
handle. 


You c'n 


REMEMBER 


There is nothing just like Lowell 
Wrenches. 


LOWELL 


LOWELL WRENCH CO. 
Worcester Mass. 














agaist the end of the bar for a 
few seconds. From the size, shape. 
and color of the sparks emitted 
a trained operator is able to deter 
mine the approximate composition 


of the steel. In the spot test the 


inspector applies a drop of acid solu 


tion on the surface of the steel and 


approximates the content of nickel 
present from the intensity of the red 
color formed on a specially prepared 
white blotting paper into which the 
acid solution is absorbed. The spark 
test and the spot test are very useful 
in classifying steel to prevent mix 
up of different grades, both in treat 
ment and shipping. 

While bars are cut inte 
lengths and bundled for shipment, 


nost 


the smaller sizes are frequently sold 
in coils. The largest sizes are al 


ways handled individually 








Sales Meeting in Print 








(Continued trom page 32) 
lL. Kerrie ferroevanide, believe it o1 
not! 
2. It a mixture of nitrogenous o1 
ganic matter, scrap iron, and potassium 


carbonate is ignited, cooled and treated 
with hot water, potassium terrecyanide 
passes into solution. If this is mixed 
with ferric-salt solution, it forms. the 
blue precipitate which we call Prus 
ian blue. 

3. In some ordinary laundry bluings 
Phat’s why some clothes develop un 
expected rust spots—the iron in the 


alkali 


ft the soap and producing rust. 


Prussian blue mixing with the 


$, As a layout fluid and as a testing 


material in extremely — close-fitting 
bearings scraped to fit 
5. Rust is ferric hvdroxide which 


also imparts the color to rouge, the 
cosmetic, 


6. As an extremely fine abrasive, 


particularly in polishing plate glass 
7. No 


hull’s blue. 


not Prussian blue, but Turn 


&. By exposing paper coated with 
ummonium ferric citrate and potas 
sium ferricvanide to light, then wash 
ing off the excess chemicals. Whet 


1 


ever light hits, the ferric salt become 


1 ferrous salt—and shows ‘Turnbull's 
blue 

9) Clav containing silica 

10. Kaolin, a pure silicate of alu 
minum 


11. Tron compounds in the clay 
12. Vhe baked at a 


low temperature, so the mass 1 


earthenware 1s 
porou 
Piles, on the other hand, are glazed 
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You'll Never Have 
Any Kicks If You 
Sell the Fairbanks 
Line 





CASE TRUCK 


Ever consider what position you, 
as a distributor, occupy? It is a 
very important one and carries a 
heavy moral responsibility. 

Your customers are your neigh- 
bors and friends. ‘They have 
neither the time nor the inelina- 
tion to make a study of the 
things you sell. 
They rely upon 
your knowledge 
and integrity to 
sell them prod- 





ucts that will 
vive satisfae- 
BRE CAR “ 
heates tion. 


You can best discharge that 
responsibility by selling products 
whose quality is be- 
yond question — 
products manu- 
factured by con- 
cerns whose reli- 
ability and respon- 
sibility have never 
been challenged. 

The ‘*Fair- 
banks” trade mark 
on Hand and Plat- 
form Trucks, 
Wheelbarrows and 
Casters has been, 
for more than half a century, an 
assurance as reliable as a govern- 
ment bond. 

Write for catalog No. 50 and 
prices. 





RUBBER TIKED 
WHEEL 





CASTER 


THE FAIRBANKS COMPANY 
19 East 4 St., 
New York, N. Y. 
Boston, Pittsburgh 
Distributors in Principal Cities 
Factories : 
Binghamton, N. Y., 


Rome, Ga. 


Fairbanks 


HAND, PLATFORM 
and BOX TRUCKS 
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THE ONLY COMPLETE LINE 
OF DRESSERS AND CUTTERS 


Only Desmond can furnish the proper dresser 
for all of your customer requirements. 


The widely used Desmond Hex Dresser, Di- 
amo-Carbo Dresser, Sherman Dresser and 
Heavy Duty Dresser are manufactured only 
by Desmond. 


Our large stock insures immediate shipment 
No. 0 CUTTERS of all of your dresser and cutter requirements. 








DESMOND HEAVY DUTY DRESSER DESMOND HEX DRESSER 


DESMOND DIAMO-CARBO DRESSER 


THE DESMOND-STEPHAN MFG. CO. 


URBANA, OHIO 




















BABY! 


— but a friend of every 
industrial distributor 





@ Year in and year out, for 
thirty years, industrial distrib- 
utors have been selling Alligator 
Steel Belt Lacing. It has been a sound, substantial 


Industrial plant 
men like ALLIGATOR 
steel lacing because: 







item with a turnover that in the case of many dis- 1, Without any fuss or monkey 
tributors has been truly remarkable business it can be put on with 
. , a hammer and it drives straight 

Since it is a type of business that often just auto- 2. It will handle the lacing prob 
matically flows from the industrial plants and shops, lem for belts ranging from tape 
we believe that many distributors are overlooking Jess than 1/16” thick up to belts 
some additional easy profits on Alligator in their yl and as wide as they 


territories. Why not make a quick check-up on some 


of the plants in your section and find out what 3. ‘itty _ mye oy AR 
sizes of Alligator ar» needed and then check your hinge pin and the joint comes 
own stock to see whether you could handle any apart 
emergency belt lacing job that might come up. 4. Alligator Steel Lacing is made of 
a special grade of steel that 
Some distributors carry special lengths as a ser- combines ductility with high 
vice to important customers. In other instances the tensile strength. Service records 
plants stock the special lengths and the distributor of millions of belts laced with 
checks up occasionally to see that the stock is suf- Alligator show that it has remark 


ably long life 


ficient to cover emergency needs . 
5, Alligator makes a joint that is 


Where the sale of Alligator steel !acing is placed * smooth on both faces— it embeds 
on a service basis it shows up on the profit side in the belt and the compression 
of the ledger a lot sooner than you might expect. grip protects the belt ends and 

keeps the plys from separating 
FLEXIBLE STEEL LACING CO. 6. It is supplied in steel, Monel 
4633 Lexington St., Chicago and “‘Everdur” in twelve sizes. 


ALLIGATOR 





HAMMER TO 
—. 


TRADE MARK REG Sh a el U.S. PAT. OFFICE ts 


STEEL BELT LACING - 








surface coating produced in firing 
by throwing salt into the fire 

13. Yes—the effervescence in cham 
pagne and the ratsed bread are both 
caused by carbon dioxide. 
14. Some fire extinguishers contain 
levice for producing carbon dioxide 
which will not support) combustion 
very rapidly 
15. \ cry stallized Variety of carbon. 
16. Graphite—another form of ear 
17. By mixing the graphite with 
ay. 
18. Whiskey is distilled from a beer 
made from rye or corn, which in 
reases the usual 3 or 4 per cent of 
icohol to 25 to 45 

19. In effects, Ves. But it is made 
by distilling wine 


ver cent. 


20. From fermenting molasses 

21. From Wood's metal, which is 
50°, bismuth, 12.56, each of tin and 
‘admium, and 25; lead. This com 
pound has the peculiarity of melting 
ita much lower temperature than any 
1 its components. Bismuth itsell 
inelts at 270 degrees C., but Wood's 
metal melts at 65 

22, No—it’s bronze (copper, tin 


ind a little zine ) 
) 























23. \ mixture of tin and lead 

24 Yes a compound ot lead and 
XVEeON 

25. It is an oxidizing agent—henes 
hastens the hardening ot oils and 
makes a tight joint, 

‘ - 
Sam Supplier Designs a 
. 
Window 

{ \ Vt thre 1D bole 7 1 page 
32.) 

Here's San’ le 1 te le CTAZS 
quilt) window Note that cach side 
consists of the sum of the hypotenuses 

me sides) of two triangles. Furthet 
nore, the hypotenuse of a right tri 
ingle equal ’ thre pure root , 
le sum of the squares of ie other 

vo sides. In other words: 1 2 
r and / 5, which about 2.236 
it Thus i Jength of one ide 4 
2 2 236 $472 it 

2 5 
3 
15 
4 
13 
1 
1! 
14 
$ 12 
7 10 
20 
8 18 
6 
17 
16 19 
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firing 


‘ham 
both 

ita 

oxide 


astion 


irbon 


1c 
he) 


20 
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rody’s on Vacation... 


but the orders still come in 


ROTHER BRODY used to be a worry wart 

during vacation time. He'd worry about the 

new customers he wasn't getting... worry about 

the old ones he might be losing. But this year 
it's different. 

Why ? 


fluential buddy doing the rounds for him. The 


.. Well, mainly because he has an in- 
name — Business Week. Once a week it calls on 
110,000 executives engaged in the active, every 
day management of business. And when it starts 
talking, ic talks with authority. 

That's why you find its advertising pages get- 
ting the same intense reading given to its news 
columns. And that’s why several of those pages 
are signed by the companies whose lines Brody 
handles. 

So, while Brody takes a rest Business Week 
keeps on working . keeps on reminding key 
buying-men that Brody's line is their best bet. 

Pretty soft, eh? 

It's just the old story of the advertising pages 
of Business Week making life more fun for 


salesmen! 
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In June 


Allis-Chalmers Manufacturing 

Company (Pumps) 
Aluminum Company of America 

(Aluminum Alloys) 

Ampco Metal Incorporated 

(Ampco Metal) 

The Philip Carey Co. 

(Asphalt, asbestos & magnesia 

products) 

Century Electric Co. 

(Electric Motors) 
Clarage Fan Company 

(Air Conditioning, Fans & 

Blowers) 

Crane Co. (Valves & Fittings) 
Cutler-Hammer Inc. 

(Motor Control Equipment) 
Cyclone Fence Company (Fences) 
Henry Disston & Sons (Files) 
Emerson Electric Manufacturing 

Co. (Fans) 

Fafnir Bearing Company 

(Boll & Roller Bearings) 
Fairbanks Morse & Co. 

(Pumps, Scales & Motors) 
General Electric Company 

(Incandescent Lamps) 

B. F. Goodrich Co. 

(Mechanical Rubber Goods) 
Goodyear Tire & Rubber Co. 

(Mechanical Rubber Goods) 


... here's a partial list of companies who were 
busy selling themselves to active mangement through the 
advertising pages of Business Week 


Hyatt Bearings Division — 
General Motors Sales Corp. 
(Roller Bearings) 

Ilg Electric Ventilating Co. 
(Unit Heaters) 

Hewitt Rubber Co. 

(Mechanical Rubber Goods) 

Keasbey & Mattison Co. 
(Asbestos & Magnesia Products) 

McKenna Metals Co. 

(Steel Cutting Tools) 

Morton Salt Co. 

(Salt Tablet Dispensers) 

New Departure Division of 
General Motors (Bal! Bearings) 

Norton Company 
(Abrasives and Grinding Wheels) 

Republic Rubber Div., Lee 
Rubber & Tire Corp. 
(Belting & Hose) 

Robbins & Myers, Inc. 

SKF Industries, Inc. 
(Ball & Roller Bearings) 

Tinnerman Products, Inc. 
(Patented Speed Nuts) 

United States Steel Corp. 
(Steel Products) 

Western Electric & 
Manufacturing Co. 
(Electrical Equipment) 

Willson Products, Inc. 
(Respirators, Gas Masks, 
Goggles, Helmets) 


(Fans) 











BUSINESS WEEK 


Active Management’s Magazine 


1940 
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ODUCT MAIN FEATURE MANUFACTURER 





Portable Lacer 104 lifteen inch capacity safety Belt-Lacer Co 
Asbestos Sheet Packing 104 Excellent storage qualities Greene, Tweed & Co 
(rrinder 104 Capacitor type motor Baldor Electric Co 

l'lexible Shaft 105 Ball bearing motor permanently lubricated Albertson & Co 

Metal Cutting Saw- 105 Inward curved cutting edge E. C. Atkins & Co 
Lubricant Dispenser 106 Handles all types of lubricant Lincoln Engineering Co 
Strainer 106 Steam, air gas, oil or water Wright Austin Co 
Soldering Iron Furnace 107 Eliminates fire hazard Insto-Gas Corp 

Hose 107 For spraying paints, other solvent fluids Goodyear Tire & Rubber Co 
Portable Saw Table 10S Can be taken out on the job Van Dorn Electric Tool Co 
selt Conditioner 10S For leather, rubber, balata and fabric belting Sulflo, Ine 

Lamp Base Remover 109 Eliminates shocks, short circuits Ericson Mfg. Co 

Hose Couplings 109 Positive locking device Pittsburgh Brass Mfg. Co 
Fluorescent Fixture 110 \lso available for horizontal suspension Mozart Specialty Corp 
Floor Resurfacer 110 ‘Toughness and strength Flexrock Co 

Vacuum Cleaner 112 Powerful suction without noise Breuer Electric Mig. Co 
D-C Are Welder 112 Designed for mine service General Electrie Co 

hace Shield 113 Replaceable plastacele window Boyer Campbell Co 

Pipe and Fitting 113 Seamless, rubber-lined Paramount Rubber Service, Ine 
HOU-lb. Valve 114 Integral stellite seat Hancock Valve Division 
hlexible Coupling 114 For heavy duty service Ajax Flexible Coupling Co 
Wing Nuts 115 Strong gripping power Central Screw Co 

Stuinless Steel Valve 1s Kase of operation Albright Equipment Co 




















NEW PRODUCTS 
WITH SALES POSSIBILITIES 


time, the manufacturer states the N . 
Portable Lacer 1S lacey will he made on smecial orde Grinder 
Fifteen Inch Capacity miy, and only for users of Safety helt Capacitor Type Motor 


10ks Safet Belt-Lacer Co Ti 
do, O—Mitt Surprises, July 1940 


Asbestos Sheet Packing 


Has Excellent Storage Qualities 


\tter several vears research the 
inutacturers announce the addition 
their line of “Palmetto” compressed 
isbestos sheet packing Phis new 
packing is made of long fibre ashesto- 
mnbined vith superior bonding 


ents and is produced in’ uniforn 


cknesses The manufacturers sav 





at LI-purpose flange ind 1 int 








ya ible | king for superheated and saturated 
n iw face steam at high pressures and_ hig! 
it will la f 15 temperatut ind) = reconime fo The pa lial u 
{ rh macking against a wmMonia, gase tly designed h " gy grin iF 
ew unit , L LIne 1 il gasol it ind neo “he } tl solu pow ri 1 ipa 
i ) | ions Greene Tweed Co Vew V pe ) \ ) urn ou 
~ t c Vid oO) \ } NOr SUPPLIES | ii\ loug rep t \ \ ] icle ] 
) ) 1940 | o ‘ N Hl)) 1ippe 
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vith 6x3-in. wheels, and base, guards T Y 
nd tool re are of cast iron. Pool S omenel j 


sts are sia able to and from wheel 


nd mav be tilted tor angle grinding 


s 


} t 18 rin , ' } "1? 
Milt core runs In rollet bearing 


Baldor Electric Co.. St. Louts 
Mitt Suppeiies, July 1940 


Direct Drive Flexible Shaft 


Ball Bearing Motor Permanently 
Lubricated 





UNFAILING PERFORMANCE 


Phe longer flexible shatt of the ney 


lies, Te. Phe 7/16-in diameter 


1 


eee oe four word “Sales § lory ‘“ 


packed with a special lubricant “ ? 
juiring no further attention. 10-{t Prec 1 S 1 O nH — O Uu a li t y 
iree-conduetor electri cable pl v- 
led Phe ball bearing capacitor type i] . P 
ac eee eee Unfatling Performance 
he machine is so constructed that no 
lurther oiling or greasing is necessa 
Alber twa & Ce Sie us Ci Lowa Holo-Krome Distributors are using these brief 


and convincing facts very profitably to build 
Volume Sales at a Profit. Back of this Four 
Word '"'Sales Story" is the patented method 
by which Holo-Krome FIBRO FORGED 


Screws are made. 


COMPLETELY COLD FORGED 


Standardization by users, resulting in repeat 


Metal Cutting Saws 
Inward Curved Cutting Edge 


business for authorized Holo-Krome Distrib- 


utors, is constantly increasing. 


Are you a Holo-Krome Distributor? 


pan A -cenaale yp ree hg t THE HOLO-KROME SCREW CORP SOCKET —_—" HARTFORD, CONN USA 
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VIL" 


SS 


“BLUE DE 
G et : 


as today— 
the reason for 


“SAFETY” 


SCREW PRODUCTS’ 
POPULARITY... 


We know the reason—many progressive 
engineers specify ‘Safety’ Socket 
Screws in their designs because they are 
completely cold-formed from high grade 
alloy steel. They are scientifically heat 
treated in our modern, electrically-con- 
trolled furnaces which produces screws 
of unequalled strength, toughness, and 
long life. There's no guess-work in the 
manufacture of "Safety" Socket Screws 
—every piece is uniform. These are the 
reasons for their popularity with ma- 
chine builders and industrials. Add to 
this an excellent sales policy and good 
returns. for Distributors and you can 
see why we say “investigate today." 


SAFETY 


SOCKET SCREW CORP. 


4445 N. Knox Ave. CHICAGO, ILL. 





ee mmaonr astmaxaooew - mn & 


+H rowaoco°sc#e ua“vVvo=r- 7 } 

















JUST PHONE THE BUNTING 


WHOLESALER aga 


- > 
“Jal MAKING BUSINESS 
BETTER FOR YOU 


@® Bunting advertisements in all leading industrial 
and engineering periodicals persistently direct 
the reader to the local Bunting wholesaler for 
finished Bearings and Bearing Bronze Bars. 
Every Bunting advertisement is a sales promo- 
tion force for the dealer who is qualified... 
The Bunting Brass & Bronze Company, Toledo, 
Ohio. Warehouses in All Principal Cities. 










BRONZE BUSHINGS BEARINGS 
PRECISION BRONZE BARS BABBITT METALS 
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believed practi l The main featur 


of these saws is a completely different 
tooth. This new tooth, formed with 
an inward curved cutting edge, pro 
duces a curled, clock-spring like chip 
(illustrated). Its cutting edge bites into 
the material lo b Et Ot 2 slight angle, 
hitting the chip andl keeping it rolling 
is l single piece within the curved 
contour of the gullet. When the tooth 
reaches the end of the kerf, the curled 


chip leaps free like a suddenly re- 
leased clock-spring. Other improved 
characteristics of the Curled Chip line 
rt iws are a large-size gullet, aceon 


«lating a large volume ot material : 
t “buttressed” tooth construction, ad 
ing greatly to tooth strength and mak- 
possible much heavier rates of 
d.—k. C. Atkins & Co., Indiana po 
lis, Ind.—-Mits. Surprises, July 1940 


1¢ 


Lubricant Dispenser 
Handles All Types of Lubricant 


| 


‘ 





i 

1 original 400-Ib. refinery 
drums, these heavy-duty airline Lub 
riguns are available in high, medium 
ind low pressure models. High and 
medium pressure models will handle 
lll types of lubricant ranging from 
heavy viscous to light fluid g 
Low pressure models dispense all 
grades of fluid lubricants and lubri- 
cating oils. — Lincoln Engineering 
Co., St. Louis, Mlo—Mit. Suppries, 
July 1940. 


Designed to dispense lubricants di- 
l 


rectly fro 


greases. 


Strainer 
Steam, Air, Gas, Oil or Water 








dli- 
ery 
sub 
ium 
and 
idle 
rom 
SCs. 
all 
bri- 
ring 
IES, 


CH: | le 


dirt and seale 


nt 
Clil 


, and aid in prolonging the life of 
steam traps, pressure deducing valves, 
TI special features of these 
raimers are: Easy to connect: dirt 


pho ket WW hottom oy <trinmney lect 


hefore reaching thre 
creen; when cleaning becomes neces 
sary, open the unions and slip out thi 
strainer; large screen area—openings 
ire several times greater than size of 
, i dt sheet brass: 
suitable lor 


J50-M)s 


pipe; screen is pertorat 
nol Is Cast seliistect, 
\\ wrking pressures up to 


Detrou, Mich 


Horight clustins Co., ; 
\itui Seprries, July 1940 


Soldering Iron Furnace 


Eliminates Fire Hazard 





\ portable furnace that can be car- 
ried to the spot where the irons are 
to be used, this new furnace elimin- 
ites fire hazard incurred by the use 
if charcoal and gasoline for 


heating 
oldering irons. 


Ht this furnace holds a pair of coppers 


The upright design 
me above the other 


thame. \ll 


directly over the 


sizes of soldering 


lw Irons 

Ip toa -I]) pair can be used in this 
urnace. With a high flame coppers 
brought to soldering heat very 


quickly, the flamn then reduced for 


reheating and timed with the speed of 
the operator, thus avoiding overheat 
Ing The furnace lights instantly, 


will burn steadily in the highest wind, 


ind due to the nature of the gas, there 
no soot, smoke, or monoxide gas 
Insto-Gas Detroit, Alich 


\Itns 1940 


Corp.., 
; 
Suprries, July 


Hose 


For Spraying Paints, Other Solvent 
Fluids 


? , ® 
Hose tvic b. lr. 


nminment for 
{Ulpmient tor 


Solvent, for use on 


praying paints, lacquer, 
er solvent = fluids, is especially 
lapted tor 


handling of 
kon tetrach 


loride, 


ntine, gasoline and for use on \ 


Cl 
tation greasing equipment. This 
lead press, cured, braided 
nstruction. It is extremely flexible, 


se is of 








SAW FASTER 


CUT STRAIGHTER 


LAST LONGER 


because these blades are un- 


breakable. 
Sales talk” 


are these claims... they are 


More than just 


actual characteristics of every 
MARVEL blade... and are 
points you can sell to blade 
users.  Beeause of — their 
unique construction*®, MAR- 
VEL blades outeut and out- 
last all 


up to speeds and feeds that 


other blades. stand 
no other blade ean withstand. 
They are the best blades to 
sell because they are unques- 
tionably different and supe- 
rior. 


Tungsten 
kdge 


welded to a tough 


A Genuine 18% 
High-Speed-Steel Cutting 
electrically 


alloy steel body. 











ARMSTRONG-BLUM MFG. 


"The Hack Saw People’ 
5700 Bloomingdale Ave., Chicago, U. S. A. 


Eastern Sales Office 


C0. 


199 Lafayette St., New York 
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SHOP EQUIPMENT 


™ Sells! 


“HALLOWELL” STEEL BENCHES 





Buyers are quick to recognize the many ad 
vantages offered by Hallowe Benches. 
The fact that you can supply them with a 
bench that will exactly fill their need right 
from stock is usually a deciding factor 
Hallowe Benches have smooth steel tops 
—rigid flanged legs—ample shelf space and 
pilfer-proof drawer if desired 


“HALLOWELL" STEEL STOOLS 





Fig. 1334 


Pat. Applied For 





The exceptional and lasting rigidity of these 
all welded stools makes repeat sales a cer 
tainty Hallowe Stools are made in a 
complete selection of 


sty'es and will more 
than satisfy 7 * 


y 
tomers 


“HALLOWELL"” 
STEEL 
TOOL STANDS 


A Dasy ; t 
se Moves ea 
wherever it eed 
ed. Made in 

ety of ft e t 
’ ig f $ 





“HALLOWELL" SHOP EQUIP- 
MENT ALSO INCLUDES: 

® Steel Trucks 

@ Steel Lift Truck Platforms 

@ Steel Shaft Collars 


@ "Pioneer" Steel Shaft 
Hangers 


Write for Literature 
and our Proposition 


STANDARD 


PRESSED STEEL CO. 
JENKINTOWN, PENNA. 

Bost Chicag 

Detroit Box 51 St I 


Indiana i San Frar 














Portable Saw Table 
Can Be Taken Out On The Job 


Belt Conditioner 


For Leather, Rubber, Balata and 
Fabric Belting 
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Created by Utica 
for TOOL MILEAGE 






Thinner and stronger. Designed 


to get at places inaccessible 
with an ordinary wrench of this 
type. Full deep throat, straight 
all the way back to the frame. 
Gives greater bearing and bet- 
ter bite on either square or hex 


nuts. Does away with slipping 
and “knuckle busting.” Wide 
bearing surface of movable jaw 


gives greater support. Handle 


DROP FORGE TOOL 
CORPORATION 
UTICA, N.Y. 








| UMI 





This Torch is 
Engineered! 





Examine the details of this C & L 
Torch No. 32A—and you will under 
stand its accepted leadership by expe 
rienced mechan'cs. Years of steady re 
search have produced a remarkably eff. 
cient, remarkably effective tool. Built 
strong and rugged, it is designed for 
years of heavy-duty service. 


Such features as these make C 4& L 
Mechanic's Grade Burners outperform 
other makes: C & L Flame Control 
blue flame from wide open to small. 
Renewable jet block. Gas or fice can 


not become enlarged because of 
“cleaner pin’’. Vein construction as 
sures smooth flame, prevents excess 


carbonization. Other exc'usive patented 
features give highest performance, long 
life, econcmy. 








CLAYTON & LAMBERT 
MFG. CO., Detroit, Mich. 





INCREASE SALES 


AND PROFITS! ! ! 
with 


ROCKWELL 
BLAST GATES 


Wherever 


low pressure dir is 
used by your customers in their 
manufacturing cycle, ROCKWELL 
BLAST GATES can be adapted to 
advantage for the air control. 


All types and sizes available for 
We ship direct 
to your 


prompt shipment. 
customer. 
No servicing. 


Be prepared. Write 
for complete catalog 
No. 3766, price lists 
and discounts. 


RAM 
Ww. S. 
ROCKWELL 


COMPANY 
SO Church Street New York 
TUM ie SOT 





will sell the product through the 
supply jobber on a 

: . 4] y ot hae ? - \ j 
antee.—Sulflo, Ine., Elisabeth, \. J 


Mint Supperires, July 1940 


Lamp Base Remover 


Eliminates Shocks, Short Circuits 





Hose Couplings 


Positive Locking Device 
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TALK LUFKIN—IT PAYS 








“FOR SALE” 


In making a Lufkin Precision 
Tool, one thought is kept con- 
stantly in mind:"'It's fer sale.” 
It must be better than the rest. 
Men who use it must prefer 
it to all others. 


By giving it that kind of start, 
by helping it along with ad- 
vertising, and by providing 
dealers with a fair sales 
policy, a Lufkin product 
quickly finds its way to the 
hands of a satisfied owner. 
And dealers find that it pays 
to talk Lufkin.” 


For information on the com- 
bination set shown here, or 
on any of the hundreds of 
other Lufkin Precision Tools, 
refer to catalog 12A, or write 
direct for copy. 


OFH/IN 


SAGINAW, MICHIGAN” + 


New York City 


TAPES - RULES - PRECISION TOOLS 
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This Easy-to-Sell New 
— \ 
Fe lL EX LE No.65r 5, 


threads 4 sizes of pipe 


without changing dies 






7OUR trade’ll like 
saving teatures of 
No more 
to thread ros ‘ l 
RICAID threads 


A simple shift of the tool does it. 


time-and-money 
No. 65R &s 


changing 


the 
the new 


bother and delay dies 


“and 2” pipe—this 


em all accurately with 


one set 
Besides, the new mistake-proof workholders 
tighten one 


Take 2” 


set to size quickly, pipe screw 


no bushings needed. couplings 


for 2” close nipples. And they're all-steel 
malleable-alloy, with drop forged hardened 
tool-steel cam plates. For quick sales, stress 


65K advertised in leading trace 


this month 


the ww 


papers 


THE RIDGE TOOL CO., ELYRIA, OHIO 


SicsSib 


JONES-LEMLEY 
“Frictiov 





EMLEY friction clutches are made 

in both open and enclosed types 
with sleeves on which pulleys, gears, 
V-belt sheaves or sprockets can be 
mounted. They are also made in a 
complete range of sizes attached to 
pulleys. 


In addition to the above, they are 
made to function as clutch couplings 
where it is necessary to couple two 
shafts together. The various types can 
be furnished with plain bores or 
with bronze bushed or anti-friction 
bearings.” 


W. A. JONES FOUNDRY & MACHINE CO. 


4411 Roosevelt Road, Chicago, Illinois 


HERRINGBONE 


CUT AND MOLDED 
a ilesale), | 
FRICTION CLUTCHES ¢ 


ANTI 





PIPE TOOLS 








Complete Clutch Information 


Sizes, ratings, dimensions, 
prices and other data are con- 
tained in Bulletin No. 60 cover- 
ing Jones-Lemley friction 
clutches and clutch pulleys, 


WRITE FOR YOUR COPY 


WORM~—SPUR—GEAR SPEED REDUCERS 
TOOTH GEARS @ V-BELT SHEAVES 
PILLOW |.) Relet ¢-) ° PULLEYS 
TRANSMISSION APPLIANCES 
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ind 


ti 
tu) } 


Vanufactur 


Miu 


specifications 





with larger sizes built 
Pittsburgh 
Pittsburqh, 
1940), 


in. hose, 
, 

Brass 
ing Co., Pa 


Supeiies, July 


Fluorescent Fixture 


Also Available for Horizontal 


Suspension 





hom Sy 
ty 
avall 
i a new artistic fixture ot 


now 


1 with two, 
r four, 18-in. or 24-in. fluores- 
Supplied iN English 
plated = trin 
il 39 1 lor 


tt tubes and $5-in. for 20 watt 


Floor Resurfacer 


Toughness and Strength 





t 





sissies 





«tt 
e ad named the local distriby- 
-+- we bought 170 reducers yu 


seiciinnieaeal ate . 


HARTFORD ENGINEER ING CORVPOR ATION 


CONSTRUE pies 




















HQuUIVMENT - pDeESIGS - PAMRICATION - 
0G-17 NORTHERN BOULEVARD 
CORONA, SEW YORK CiPy 
Bearers Pn o-o518 
October 4, 1938 
american Machinist, 
330 West 42 Street, 
New York, N.Y. 







































Attention: William E. Kennedy. Manager 


Dear Mr. Kennedy: 





Herewith is renewal of our subscription to American Machinist 
for three years. We have found the publication one of the most 
desirable that comes to our office. 





In our busigess, which comprises the designing and puilding of 
motion displays of all kinds, and equipment such as revolving bars, 
dance floors and many types of conveying equipment, we have found 





helped, and on numerous occasions simplified, by information se- 
cured from technical articles and descriptions of new equipment 
which we often use as units in our own production. Since no two 
jobs are alike with us, we just have to know what is aveilable, 
methods of doing things, and tae tools to do tuen with. 




















Only recently in the July 13 1938, number, we Saw on page 4%, 
an advertisement of a new small speed reducer, the VOO, announced 
py the Ohio Gear Company of Cleveland. From it we learned that 

Patron Millwright & Transmission Company, 154 Grand Street, New York 
were their local. representatives. As a result, we have purchased 

over forty of this model reducer, a6 well as larger sizes, from the 
Ohio people. We had previously been using another make exclusively. 














We referred the Patron representative to Andrews & Perillo, 

Long Island City, and they have since purchased ap roximately sixty 
reducers, and only today we learned they need about double that 
quantity. They were about to purchase another make also. 





S0 keep your valuable Gage% 45° coming to Us, and we hope you 
will be successful in making more industrial plants and executives 
familiar with it by quoting any part of this letter you desire. 







Cordially yours, 


RTFORD ENGINEERING Cc MATION 


J.H.McCarthy/ch 


20 
VER 170 REDUCERS SOLD because a manufac- 


turer put th 
en ; 
American M ree of his distributors i 
n Machinist! That's re into his ad in 


uf 

page and any distributo 
Y worth these two sug 

manufacturers you PER oy 


al business for any man 
r. 

Such potential is cer- 
estions from you to the 


A 
MERICAN MACHINIST 


THE MA 
STER KEY TO METAL-WORKING 
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strength to this tloor resurtacer, Vhis 
DARNELL provement not only makes a 
tougher floor surface, but also makes 


& E-Z ROLL 


WHEELS 
















much tougher featheredges in patch- 
ng concrete.—Flexrrock Co., Philadel- 
phia, Pa—Mu_e Suppvies, July 1940. 
Commercial Vacuum Cleaner 


Powerful Suction Without Noise 





Nearly 4000 models 
from which your 
customer can select 
the exact type for 
his particular needs. 





) i 1 pr }) ] t 
iway Vil ) ] Mab I 
| it of vacuum clean 
enabled we omanutac 
1 tt ’ 1 yyie ttl 1 | 
‘ 1 ly \ nani 
() rl " migh thre 
‘ pera >the new 
cle ornado” heavy duty vacuum 
Me wea lw use i rotels, hos 
) ik es. U1 nel 
t P| ne wl n r vboye 
’ \ ! Ll hep Un il 
t x1) ) munted 
Darnell Casters and © at 7300 4 hott 
. N rt ) Tare | Ly ju Ing ’ 
Wheels keep turning gprs gen 
and earning—for giving tir displace 
l 1 mr lute 


you as well as for 
your customers. 


DARNELL Conp., Lp. aly 1940 
LONG BEACH, CALIFORNIA 


36 N. CLINTON, CHICAGO D-C Arc Welder 
24 E. 22nd, NEW YORK 


THEY GIVE MANY YEARS MORE_ SERVICE 


Designed For Mine Service 


112 MILL SUPPLIES © JULY, 1940 











ORDER from OTTEMILLER 
and you'll REORDER 





Fiigh quality 
1s apparent with the 
initial use... . 


OTTEMILLER screw machine parts quickly 
prove their superiority when used in assem- 
bling machinery. You can readily demon- 
Strate to your customers the accuracy and 
uniformity of OTTEMILLER products by 
the easy way they screw into a tapped hole 
and their entire freedom from wobble or 
binding. 

That's the kind of quality that sells itself— 
makes new customers and holds them for 
profitable repeat order business. 
OTTEMILLER distributors have found by 
experience that they can command their share 
and more of the business in their territories 
for cap screws, set screws, coupling bolts, 
and milled studs. It will pay vou to investi- 
gate our 100% Distributor Service. 


Wm. H. 
OTTEMILLER CO. 


YORK, PA. 








MAGIC 
TYPE 
CHUCKS omer 

AND = 
COLLETS 






{omit }—- 


This "Quick Change’ type chuck prac- 
tically converts an ordinary single spin- 
dle machine into a multiple spindle type 
with no fussing of key or wrench—no 
stopping of machine, and one hand 
does the trick simply, quickly, and 
easily. A time and labor saver. You 
can add materially to your earnings by 
pushing Collis Quality Tools in every 
shop you call on—we'll handle the orders 
quickly and efficiently. 


Made from good 
grade steel, hardened 
and ground. Easy to 
operate, Can be used 
for drilling, tapping 


and reaming. 











THE COLLIS COMPANY 
CLINTON, IOWA 








UMI 








withstand rough handling, the re¢ 


units are wound In continuous ¢ 1] 

















the above circle is 
the reason for oe eed © Face Shield 


MORE SALES FOR You Replaceable Plastacele Window 


Look in that circle—right there is the fa- 
mous ATLAS construction—it makes car 
moving easier and simpler—it gives the 
user compound leverage—great power is 
developed at this point—it means greater 
speed—but that isn't all—there's perfect 
distribution of strain in the Atlas—and 
Atlas Perfect Spurs retain their sharpened 
edges—you have all this to help you sell— 
so, make it Atlas when you talk Car 
Movers and make more money doing it. 


APPLETON - ATLAS 
CAR MOVER CORPORATION 


2947 North 30th St., Milwaukee, Wis. 
(Formerly located at APPLETON. WIS.) 








BALL BEARING 
LOOSE PULLEYS 


s \ op ‘ if 1 
oye babe's j nd 11 tilt i ia) ] 
been my yperation 
re 1 | The tl | 
! | i tectioy \ | 
} ] 1 le] 
ehen honde yd 
D&C fa pt 1 and 20 
Phe le window i 
leally | | flash and gun 
veld Iutting, \ 4 h 
\] mel 1 OW } CCOy | | led 
for babbitting, h I | \ 
ke et \ til 
Jele hia OLY 
’ ] 
‘ ‘ 


Meal Tibped pram Lrve broad pr rte 
Pp R @] F i T tion for acid worker Boyer Camp 
hell Co.. Detroit, AMiel Miu Sup 
SIDE OF YOUR BUSINESS sie take Wa 
Plant shutdowns are costly any 
plant manager knows that. Show . eos 
them how to save on oiling time—on Pipe and Fittings 
power losses—-on time losses, and 


ou'll establish a well paying pulley . J 
Reakeaes selling Daggett Pulleys. Seamless, Rubber-lined 
They do all these things and make 
money for you. Our engineers are 











at your service. Write for details. Rubber-insulated pipe i fA ee 


CHICAGO PULLEY & 


SHAFTING CO. 


21 N. Des Plaines St CHICAGC, ILL 
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newly developed resistor-type, D-C ar 
velder, designed particularly for mine 
service. It is 17-1n. high, 20-in. wide, 
30-in. Jong, and weighs 78-lbs Vo 


Without joints and are supported by 
, ; ; 
pool-type porcelain insulators ken 
w screens protect the int 
ial ~ 
falling material Welding ecm 
rent can be adjusted over the welding 
range, in ten steps of approximately 
17 amperes each, by means ot five 
heavy knite switches. It is nominally 
rated at 2350) y ts, and will pert 
: 5. es i ose 4 oe ly 
Wi e MD ch Pers 1 Ww. dee O £0 VoOrts 
ithin General Electric Co... Schenectad 
3 Mini Supriies, July 1940 


BUILD UP THE burning, carting, ete \ tibre crown 














There isn’t a metal cutting 
problem that you Mill Supply 
people ean be asked about 
that LENOX BLADES cannot 


solve with satisfaction. 
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QUALITY 
PRODUCTS! 


... THE LINE YOU 

CAN SELL EVEN 

THE "TOUGHEST" 
CUSTOMERS! 


® Buyers who require maximum 
service from their products are the 
hardest to please . . . sell them 
U-W, for these Quality Products 
come through for even these 
“toughest” customers. U-W prod- 
ucts are constructed so that they 
stand the hardest abuse. They wear, 
and give valuable service, under 
the most trying conditions. This 
fact, means much to you in terms 
of sales and profits. For, aside 
from knowing that U-W sales will 
“fill the bill” for your mine run of 
buyers, you also know that U-W 
quality products will stand up for 
your “toughest” customers. Write 
us for details on our price and 
product list... also for the U-W 
100°, Cooperative Distributor 
Policy. 











LAY-RITE PREFORMED WIRE ROPE 


° 8 . recommended for heavy-duty 
Service No internal stresses anc 
strains Inspected and tested for 
strength, bends, tension, etc 











U-W MANILA ROPE AND CORDAGE 


. covers every field of use All 
woven to strictest U-W qualifications, 
which exceed those of I S. Govern 


ment Strength requirements 








U-W WIRE ROPE BLOCKS 


» +» ~ Can be supplied in) regular 

xtra Heavy or Special types. With 
loose hooks, stiff swivel hooks, regu 

lar shackle or lashing shackle types 

A type for every hoisting problem 








U-W CLEVELAND WIRE ROPE SNATCH BLOCKS 


Rugeedly designed to give 
long and efficient service Drop Link 
or Self Locking types. Steel or Malle 
thle Iron Shell—Regular and Fxtra 
Heavy Patterns 








U-W STEEL PRODUCTS 


complete line of quality turn 
buckles, wire rope clips, connecting 
nks, etc., for use with chain, ma 
nila, and wire rope 








THE UPSON-WALTON CO. 


Main Office & Factory 
1168 W. 11th St. 


CLEVELAND OHIO 





foot Jong are given | 


lete insulation—in and out—in- 


wolt-holes, at no 
st: longer length are given 


rubber paint to ex- 


faces back of the flanges. 
uuplings are flexible; there 

be no “freezing” of bolts in the 
1 holes The rubber is 

up from specially treated metal 
to the required thickness, 
absence rf eams and 
Paramount Rubber Service, 
Detrott, Micl Mitt Supplies, 


600-Ib. Standard Valve 


Integral Stellite Seat 


ts been ule o 
1 an Ive Junto Phe 
1 cat 
S lod inte lot 
’ IStrin 1) 
f leakage bh 
Lbody as there are 
) k Phe valve dis 
~ ti t t \ ‘ 
g Iw nahutactu l 
ew \ ol} ' 
) rit Ve 
| we oval 
| 
) ? i 
» 1 eel giving it a te 
Qa) deg e¢ at 600 
) (| Val labl 
! ] cr] vc tvp 
4 ] ) “Tal ket we led 
H] i r DD SION ¢ 
Voor Tine 


Flexible Couplings 
For Heavy Duty Service 
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THESE PRODUCTS ARE 


known by the 
customers 


they keep 





Because Victor Belting is 
stronger, more durable, and 
thoroughly dependable, your 
customers will ask for and buy 
Victor Products... and stay 
sold on their performance and 
low over-all cost. 


So when you need balata 
or textile belting for trans- 
mission, conveying, or ele- 
vating, order from Victor's 
“most complete line of textile 
belting in the country.” 











CTO 4 ye oe We mms 2.001 53 
Vi BELTING COMPANY 
New York 
. Chicago 


53 Park Place 
345 West Hubbard Street . 
FACTORY: Easton, Pennsylvania 


The CALDER 
offers everything... 


. . «+ fo insure better wheel 
performance for your customers 


All Calder cutters are milled from high car 
bon strip steel and heat treated throughout. 
This means uniform, sharp, precision-cutting 
teeth for uniform dressing. Each part is 
hardened to withstand tough service and all 
parts can be quickly and easily dissembled 
for replacement. Lubrication is provided 
through the end screws. 


The "Calder" gives longer, better service than 
ordinary grinding wheel dressers, and offers 
your customers greater economy in keeping 
wheels in prime condition. 


Ask for details NOW! 


CALDER ‘to. “tancaster. a. 








——— 








A Steady Natural Demand 
Exists for Cesco No. 527 
Trojan Goggles! 

: we 





Cesco No. 527 


% Suggest this Cesco No. 527 Trojan 
Goggle and find out how a sample 
order can bring quick quantity repeat 
sales wherever chipping, welding, grind- 
ing or similar operations are performed. 


Here's An Exclusive Feature — A 
Real Talking Point for BIG SALES! 


Baffled vents and 
air channels be 
neath each lens 
allow free circu 
lation of air 
around eyes 
Eliminates fog- 
ging Incoming 
air keeps Cesco 
No. 527 Goggles 
cool and com 
fortable 





Get complete details of more superior fea 
tures and special discounts, write 


CHICAGO EYE SHIELD CO. 


23297 WARREN BLVD CHICAGO, ILL 








with a high factor of safety. two 1 


; 


lg-in. and == 13-in. maximum bores. 
have been added to the manufacture 
line. Flanges are forged from SAF 
No. 1020 steel, designed to mect 
present trend of using alloy — steel 
shatts carrying a high percentag 
their torque capacity. Rubber bush 
ings and graphite bronze bearings 


provide resilient flexibility, positive 
drive, free end float, and eliminate 
noise, backlash and Jubrication. pro! 


lems Ayax Flexible 


July 1940. 


Wing Nuts 


Strong Gripping Power 


Type 16 
Special Low Wings 


Type 3 
Stondard Pattern 


Type 14 
Special Broad Base 


forged steel flexible couplings with 


Coupling Ce 


Westfield, No Yi—Muu. Supprires 


WAL Ich 1 © 





Both WIREGRIP Belt Hooks and 
STEELGRIP Belt Lacing from 1 
reliable manufacturer 
Now you can buy all your belt fastening needs 
from one source. 
WIREGRIP Belt Hooks come with patented blue 
aligning cards that hold hooks securely in 
place—even | or 2 hook card ends are usable 
Applied with a WIREGRIP or any other stand 
ard lacer. STEELGRIP Flexible Steel Lacing that 
can be applied to any belt in a few minutes 
with a hammer, that has sharp correctly formed 
teeth that penetrate any belt easily and clinch 
into a smooth “‘humpless" joint. 
Round Belt Hooks and couplings, lacers 
and lacing machines and a new Universal 
Belt Cutter. 


Order all your belt lacing 
needs from this one com- 
plete line. Save on freight, 
clerical and handling costs 
Write tor Catalog No. 10. 


ARMSTRONG-BRAY & CO. 


“The Beit Lacing People’ 
310 N. Loomis St. 
Chicago, U. S. A. 





STEELGRIP 



































| For TURNOVER 
—, apie} ins ms best | and PROFIT 
oe eee ee Sell PAINE 
BOLTS-NUTS Sak ek bor es, a ee ANCHORS 
source of supply for every | especially designed to eliminate the | 


type of non-rust fastening 


% CONSISTENTLY 
made. Brass, Bronze, Ever- 


washer, msuring an 


dur. Monel and Stainless... | adequate seli-bearing surface. Phe | eee 

bolts, nuts, screws. washers } roune om | ( dg of the broad base wing | TO OVER 50,000 

and other fastenings—Har- | nut eliminates scoring. These wing | INDUSTRIAL PLANTS 
eel per makes them all to de- nuts are of uniform and sturdy con | AND 50,000 

feat those forces which de- 


truction, free from burrs or sharp | 

















INSTITUTIONS |) 
ors stroy common fastenings. ellis abil. siliemeatinis Weneiitiads uaelliars 
3600 ITEMS IN STOCK iA IRENE ER TON BS RR Ta TO e 
car Immediate shipment... Al- ; = . ( 4 ( ; pe 5 HII Mis FIG. 900 
out. most every corrosion-resist- ral CFU ( htcago Wd 
ting ant alloy. Suppiies, July 1940 Every Sale of Small 
t is SPECIALS WELCOME Machine Tools a 
| all Harper's plant is set up to Avenue For Sale o 
pled turn out a great variety of Stainless Steel Valve PAINE ANCHORS 
ded unusual work economically. ne tes yao gy Pll gf ee ee 
Ask for Catalog 72 which Ease of Operation ire “eashing moon the steady 
shows the full Harper line demand that is multiplying their 
han and contains important ref- ae oe 5 a Mega Res ee ee 
fers erence data. Write The Valves SUMADIC TOF Use MM Se ae oe ee one ric. 910 
bing H. M. Harper Company, wdratl re ind machinery ire mall machine tools, motors, work . 
2622 Fletcher St. Chicago. now being marketed under the trade | J treks tein and oi dent eA 
Hydra Phev may be used on for catalog feature PAINE Lead Anchor 
H ARP ER eae an Pe ape er? usale Bolts, Mallestle Shields and tril 
) " Wp ft Sind ly ) ‘ ! 
apr a Aisa nel ag hs. ag THE PAINE COMPANY 
] ] = 1 ‘ 2969 Carroll Ave. Chicago, Illinois 
oO New York Warehouse & Sales: 18 Warren St 
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Streamline 





100TH ANNIVERSARY 





ee oe ee Se 


NEW YORK 








oF 
NeW “amazincty HARD 
\ DRILL-POINTS _ 


\ 


DRILL CONCRETE 
50-75% FASTER 


Amazing new drill-point contains special metal 
harder than hardest steel. Goes through concrete, 
tile, slate, porcelain, etc., 50 to 75 faster. Drills 
cleaner, more accurate holes. Speeds up installa- 
tion of expansion anchors. Saves your skilled time 
for more profitable work. Ehminates noisy hammer- 
ing, monotonous chiseling. Doesn't splinter fragile 
work. No special equipment needed—use in any 
rotary drill. Get your share of those extra profits 
now possible. Send coupon fer leaflet 






CARBOLOY COMPANY, INC 
DETROIT, MICHIGAN 
FREE 
LEAFLET 


“CARBOLOY 


MASONRY DRILL-POINTS 











FLEXIBLE 
SHAFT 
MACHINES 
Ye to 3 HP 
FLEXIBLE 
SHAFTS 
Up to 10-H 
Quality 
Equipment 
Only 
IT PAYS 


SEND FOR 
CATALOG 


| ROTARY 

| ‘FILES 

| HAND 

| CUT 
ROTARY 


GROUND 
CUTTERS 


Hundreds 


of 


OPENS AND CLOSES, 


ONE-EIGHTH TURN 

















IIb) a . Fanti Shapes 


Co. Pittsburgh, Pa—M. S| A STRAND & CO. 


5001 NO. WOLCOTT AVE. CHICAGO 


BALDOR 


\ 


sd 
Sales Helps 





seannc GRINDERS 


Built For Heavy 
Production Service 


a. A | amen 

idl -~_ 

Zt. is o> Kit, 
q 





from the 


acturen 





VOCATIONAL TRAINING Vhe urgent . 

iets ag A age 9 SS New BALDOR Grinder No. 724 
or ee Lats ap : has separate combination lights and eye 

met t t hields; tool rests are ultable and adjust 
ible to and from wheel and up and down; 
: water pot, |) HP motor, 3400 r.p.m., 60 
Vocational cycles. 7” x 1” ALOXITI $ 00 

— a an heels ide b o r J 

é rel s c coy Peles, cesar ee 45 

; pte a te imal Ask for BULLETIN on FULL LINE 

clpfal information in. “Phoning the J BALDOR ELECTRIC COMPANY 
i ee ee Seid le 4364 Duncan Ave.. St. Louis, Mo. 








BALDOR GRINDERS 


2 : built by Motor Specialists 
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| helpful of all, perhaps, is an inquiry 
| 


40 r \ } form for requesting a shop floor plat 
S 0 L D e 2 S | — Lantos mack by the seamntocten HOLLOW 
BLE engineering department ; 


tlevenn roleat erVice Is offered tree ot SET 
FT For Every Purpose J) chirze te anyone desiring assistance | } 

INES in planing a machine shop. —Seuth 1$ SCREWS 
3 HP. A aiaa alli pee eevee 

IBLE 100 per cent OF 
FTS Service 
10-H for Jobbers 


y 
PPL PAPAL 


| BEARING LUBRICATION “Principle 


co HIGH GRADE 


5 
iain Bearing Lubrication’, a 
aa hu trated booklet, 1 lh COMP TS ; 
lity hie sive presentation of 1 revele 1 a lubri ALLOY STEEL ; 
ment ¢ The Gardiner Line includes: p CHOON practres ts applied to plain 
| : mar } bearing Phe booklet deseribes the M 
Y Acid and Rosin-Core Solders. | laws of friction and the hydrodynamic ECO OMY 
AYS Solid Wire Solders as fine as 1/32” | theory of lubrication, as well as bound 
FOR diameter. ary lubrication uid extreme pressure PRODUCTS 
LOG Bar, Triangular, Meter and Drop lubrication Phe text is supplemented 
Solders. by schematic sketches and curves It MEAN "ECONOMY" TO USERS... 
Copper and Brass Fitting Solders. also contains recommendations for | REPEAT BUSINESS AND 
; 
’ 








Stainless Steel Solders. | various types of lubricants to be used MORE SALES TO YOU 


; for certain applications "| Hate 
Babbitts (All Grades). _ ; ippl att ‘ ' Pid , When your product is right your chances 
Issociated Oul Co., New Yor) V.3 for sales and profit are realized with less 


Monarch Ball Metal Babbitt. | sales effort Economy Products are pre 


} 


cisely made, threads clean and sharp, and 








bulk Use our special screw machine 
products service too. Send us your orders 
they Il get prompt service 








Lead and Tin Pipe. | } special heat treating gives them strength 
TOOLS The co plete line of What and durability They have holding 
Because Gardiner products are made and Viking tool is illustrated and power ind that means cconomical plant 
by the most modern methods and in , = oe ‘i >. f : operation Here's your profie opportunity 
large volume, the lowest prices are described in the 64-page general cata | make i mean good business 
assured. Because they set the highest low just released Phe book feature 
standards of quality they build good i” : : Hollow Set Screws, Socket Head Cap 
will and repeat business. We invite thie ent pomts of each item, giving | Screws, Headless Set Screws, and Scripper 
your inquiries at all times. general helpful data to metal cutting | Bolts are available in neat packages or in 
| 
} 


tool ust hie arrangement on each 
page of o designed that the cla 


numbers and list prices are near. the 





outside of the pawe-can adeantase |} ECOnomy Machine Products Co. 
4833 So, Campbell Ave., Chicago, Ml.) when separate pages or the complete 5200 Lawrence Ave. Chicago, IIL. 


book Is Used as a part ofa distributor's 
| catalog Forsberg Vira t @.. Bridie } 


WHITNEY |... .............|\COMMBIAN 


co. 


CAGO 

















LEVER PUNCHES “ype Ir pehinclg ee pga lle Pee setae, 
color It hu trates ind cle seribe Malleable Iron 
the complete dine of fans, and also | 


devotes considet tole Prete to thre \ 1 Unbreakable 


tor In-Bilt ventilators and Foree- Ain 


y hans Vhie yy tal feature are care | 
. The right PUNCH |) uty descrited and amply itustrated | VISES 
. In the new catalog licto Ielectri 
Soe Ce te Ob008 I) 07. fe Coe 
mss! THE RIGHT “PUNCH” | 
GASKETS —Cataloe insert ind cor 
to Sales os © 6 &# umer literature for supply house use 
= in launching activity on Azor gaskets, 
are featured in the spiral-bound book 
let “Azor Gasket Products.” Infor 


nation given on this line’ ineludes the 











wopular spirally wound type of gasket, 
Tr? rf 1 ‘ coototoey In to ay ket 
- Ol ut a - one a 7 wa . eeeeai its 
etal mcketer tslreste moller oa et 
eye Every call you make—every customer ind valve di \ foreword call Service 
ijust you talk to—is a prospect for one or eae ; x ' is 1 
wh: a : - ? .* itte on ” it il hacturet ( ° ° . 
60 ore Whitney Hand Lever Punches. Their itor "ee RO Distributor Protection 
application is so wide and varied and bash oa re ee ee ou . 
500 the workmanship and quality of our tools protit feature of the Tine Io Most Salable Line 
so reliable that customers are always (orp Vewarh \ / - 
1 satisfied with results. Find out more Turnover 
about this profitable line—send for our 
NY descriptive booklet. WIRE ROPE SLINGS — \\ hil: War i Guarantee 
tft reat t t}) ynrevd } 1 +] 
ippearanes previon we. the 
flo. ew edition of “Riggers’ Handbook’ 








9019 Bessemer Ave. 


HI 1 been brought up to date and a The Columbian Vise & Mfg. Co. 
Rockford. Ilinois th . pock in booklet covet * avis Cleveland, Ohio 
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FOR YEAR 'ROUND 
SALES Look fo... 





CLEMENTS 





CADILLAC 


COMBINATION PORTABLE ELECTRIC 


BLOWERS & SUCTION CLEANERS 


iliustrated is our new | HP 2 SPEED 
MODEL that is so much in demand 


Dust and dirt know no season 
—in busy times or dull, in 
every factory. mill and shop, 
there’s a daily cleaning prob- 
lem that can be solved by one 


of Cadillac's five efficient 
models. 
Let us show you the way to 
bigger sales and profits. Su- 


perior cleaning performance and 
outstanding features make Cad- 
illac a best seller. 
Write today for details 
selling plan. 


CLEMENTS MFG. CO. 


6656 S. Narragansett Ave., Chicago, Ill. 


and liberal 

















SOURCE! 


Turnbuckles — Bolts — Clips 
— Shackles — Hooks — and 
many other Forged or Cast Mill 
Supply items are described in 


our new 1940 Catalog. 


Has Q 


= == OD +, 


WILCOX, CRITTENDEN 
& CO., INC. 


11 South Main Street 
MIDDLETOWN, CONNECTICUT 


SEND FOR 
YOUR COPY 
TODAY 
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lhe ki loads under which the 
slin S may Le used sately. — Br iderick 
Bascom Rope Co.. St. Louts, Mo. 
SYNCHRONOUS MOTORS — |1:- ued 
Bulletin B-6033, features the nu 
facturers’ larger coupled and engine 
Vive vuchronous rotors Best le 
ring their detail construction, it 
vell illustrated with = interesting 
, 
my signilicant istallations 
a l nl TVp. ol mistriun ani 
ea t 1 ” 1} Mlerent applic i 
} ive rate | ile co iplete 
\ ’ Ing tvpes of tarting equip 
en luding hit tal clad and cubicle 
switchgear Allis-( halmers Wfg a 
' ; 1 
} ‘ ‘ i 


plete new 16 


BLOW TORCHES — \ con 


page catalog, No. F., covering the 
entire line of blow torches, fire pots 
ind r respective parts now 
vatlabl 11] rations are n two 
le h varticula emphasis 
‘ doo e large size reproduc 
various repair part 
itr erforated fe Onveme 
bit loose-leat tolder } 
J , 1. ( Det 17 


HYDRAULIC EQUIPMENT 


catalog, 


No, 40H, complete with photographs, 
lescriptions and specifications showing 
learly applications of oil-hydraulic 
levices used in th y divisions of 
hie 1 l and constru mn fields 
Many « ese illustrated product ap 
y| a ell a i 1 lve oO the 
vlu ‘ elves are new Black 

fio. ( IHisconsin 


STAINLESS STEEL —leour new book 








ORDERS Mean 
SALES and 
SALES Mean More 
‘| ORDERS for 





POWER KING 


Thousands of industrials are already using 
BADGER Car Movers. With the current 








upswing in business, they're going to 
need more and more car movers. They 
will b BADGER Car Movers because 
they know they are easy to handle, 
possess speed, power, and durability 
Every plant with a siding is a potential 
| source for Badger Car Mover orders. 
| Don't pass them by! And be sure you 
have enough Badger Car Movers in stock. 


The Advance Car Mover Co., Inc. 
Appleton Wisconsin 


| 

1 

CANADIAN ADVANCE CAR MOVER CO. 
| WELLAND, ONTARIO, CANADA 
} 

| 














on Enduro staink ind hea ri Ee 02 Ay é 
eels have ju been released. } iaste. 7 ‘4 
Republi enduro Stainless ind Tlea | _ 
Resisting Steels” (Form ADV 360) i> | BRLTING\ PRODUCTS 
era we and describes the 4 
2 : and appli itions of Enduro When profitable belting and webbing sales 
industry Eenduro—I8-8 Type 5” | are in order, GLOBE is the name to remem 
1? . b f 
(ko ADV 362) contains a chart raise 
r specifi sroperties of 13 0 | @ KANRY-TEX BELTING 
5 : | @ SOLID WOVEN WHITE COTTON BELTING 
« ore ym ) tvin Oo | ndure | @ SOLID WOVEN WATERPROOF TREATED 
1 witl ”) eel. and also | BELTING 
a @ ENDLESS WOVEN BELTS 
i table showing corrosion @ HARVESTER WEBBING 
t tus { ke the | @ SIFTER BRUSH WEBBING 
en ee ee eee ) UNC | @ SHOE MACHINE WEBBING 
rest 0 han 200 corrosive |  @ BOLTING CLOTH WEBBING 
| | 1, | \\ AA-Fm., | @ APRON WEBBING 
, ; ito of Mill, | @ SPINDLE BANDING 
%=] 1 1 (Fo \IDV 363) is a @ LINEN WEBBING 
+ 14 ae : Wid | @ OTHER WEBBING and BELTING SPECIAL 
ov t HORT (ie 1 1 rope ts } TIES 
ib i ’ ind application o these | — 
, } GLOBE'S Product Acceptance Plus Distributor 
‘ , u tv pr , Linles | Policy is a combination that spells profits! 
] ] an tattle 
Vso - coke u The entire GLOBE line is handled through 
int or p a ( ‘Enduro Mill Supply distributors write to us for 
| - HON. Ne¢ 3 4 HTé (Form | complete price and sample list 
\D\ 364 a l6-page bookle 
ering te tawretine hah | G@EOBE 
eth type } lure [Lists prop 
i vices fabrication details on | WOVEN BELTING CO., INC. 
types.—ef Steel | 1400 Clinton St. Buffalo, N. Y. 
‘ nd. O 
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backfires 


, ’# Biblishers Tage. 


distributors and 


..a meeting ground for discussion of 


manufacturers . . . seeking to 


sunderstanding which may exist between the two 





BT here seems to be a widespread conviction 
in the industrial supply business that the 
solution to the much-discussed small order 
problem rests merely in asking all) manu 
additional 


an inevitable loss 


facturers for margin to cover 
There is undoubtedly 
justification for this 


lines of industrial supplies 


considerable view- 


point on some 
all-inclusive 


plea for more margin fall on receptive ears? 


We think not 


and equipment. But will an 


That the small order problem exists, We 
would he the last to deny. 
and those 


Our own studies 
af a good many distributors have 
convinced us that a high percentage of all 
handled by distributors are handled 
Some of these orders will always 
he with us for 


OVdAe) 


/ 


aia loss. 


they have an important 
hearing on other profitable orders. Others, 
perhaps, can be eliminated or reduced. But 
the fact remains that every distributor's so 
called yross operating profit is not a total 
of the operating profit on all sales but the 
difference between the profit on some sales 
and the loss on others 


In asking all of your sources of supply 
to help you out of this dilemma by raising 
follow 


the margin allowed, you 


time 
honored custom but we sincerely doubt that 
your plea will be given consideration. 


The majority of manufacturers who sell 
through distributors are vitally interested 
in the welfare of this industry. They dis- 
tribute their products in this manner, not 
because they love you so much, but because 
it is the most economical method of placing 
those products in the hands of industrial 
users. It is plain horse sense to assume that 
they need prosperous outlets and that they 
are distressed by the losses tncurred in the 
handling of small orders. 

But, considered from a business stand- 
point, it is hard to picture any one of them 
taking steps to solve the problem until it 
can be shown that the small order problem 
on Ars line is a serious one. Overall figures 
are convincing to the distributor executive 
but only meager help will be obtained from 
manufacturers figures are 


until those 


broken down by line. 


The industrial supply industry has some- 
thing to sell. Let's tackle the job like sales- 
men and arm ourselves with performance 
facts before we confront the prospect. We 
have avery strong hunch that if this is done 
the prospect will be found more than will- 
ing to buy our wares. 

i. 


| ZS 
L7H 


AlAttee 
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